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Sparks | 


Toast to '49. 
* +. * 


At least it won’t be called “Macy 
committee” next year. 
* x * 
Will Mr. Steel or Mr. Car Buyer 
'determine how many cars and | 
trucks are produced in 1949? 
* * + 


In his own handwriting, Henry 
Ford II sent personal greetings to 
tach of the 140,000 Ford employes 


process. 


Pink Petrol 


Britain’s experiment at coloring 
gasoline for commercial purposes 
red to keep it off the black market 
has made would-be violators blue. 


Nevertheless, in order to keep 
the situation rosy and make things 
even more difficult for the green- 
eyed chiselers, the government 
plans to use a new dye which is 
more difficult to extract and which 
will turn the gasoline pink. 


Building Boom 


A new dollar-volume record for 
building activity is expected to be 
set in 1949, the Department of Com- 
merce announced, with new con- 
struction expected to reach a value 
of $18.75 billion. Physical volume of 
construction is expected to remain 
the same as 1948.. Estimates are for 
a 6 percent decline in industrial 
construction and a 10 percent in- 
crease in highway construction. 

. o * * 


Still Prosperous 


National income rose to a record 
annual rate of $227.3 billion in the 
third quarter of 1948, an increase 


* * 


week. Done by photographic | 





of $5.6 billion above the preceding 
quarter, the Department of Com- 
merce announces. 

Corporate sales were up 3 percent 
over the second quarter to a total 
of $90 billion. Corporate profits 
showed an increase of 6 percent in 
the third quarter over the second, 
to $8.9 billion before taxes and $5.4 
billion after taxes. 

* * 


* 


Memo From Moscow 


Booming sales of two new post- 
war cars to Russian citizens are 
reported by Radio Moscow, accord- 
ing to the United Press. Auto pro- 
duction is said to be five times 
greater than that in 1947. 

Radio Moscow identifies the two 
new models as the Pobedo (Vic- 
tory) and the Moskvich (Musco- 
vite). The former is described as 
“an average-sized sedan with in- 
dependently sprung wheels, hydrau- 
lic springing and modern stream- 
lined body.” The latter is a cheaper 
model said to yield 31 miles per 





gallon. 
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Low Output Expected | 
_ For Final Week of °48; 


2,185,064 Thus Far 


Pre-Holiday Shutdowns Cut Week’s 


Total to 90,021; 


Dec. Total to Fall 20,000 Short of Goal; 
Looks Like 5,276,000 for Year 


By Bernie Thomas 
Associate Editor 


RE-HOLIDAY shutdowns cut 
U.S. car and truck output sharp- 


| ly last week after plants had unex- 


pectedly failed to achieve schedules 
set up for the week before. 

With four days of activity al- 
most general in the industry, last 
week’s U.S. automotive produc- 
tion included only 69,458 cars and 
20,568 trucks—a total of 90,021 ve- 
hicles, according to Automotive 
News estimates. 

The previous week’s effort, hit 
by supply shortages and absentee- 


| ism, totaled 91,112 cars and 26,016 


trucks-—or 117,128 units. 

Thus, chances of the nation’s auto 
plants establishing postwar high 
production marks in December 
were virtually killed. 


* * * 
A§ OF LAST week, with only five 
days of production left in 1948, 
U.S. plants had this year built 3,829,- 
737 cars and 1,355,327 trucks for a 
total of 5,185,064 vehicles, 

This week’s prospect was that a 
production effort somewhat sim- 
ilar to last week’s would be added 
to finish up the year, 

December production also ap- 
peared doomed to fall far below ini- 
tial expectations. Previously, U.S. 
plants had scheduled the assembly 
of more than 500,000 units during 
the month. 

However, at the end of last week, 
December output totaled only 301,- 
524 cars and 87,056 trucks—or 388,524 
units. U.S. plants will probably 


Production 


Automotive News Estimates 
U. 8. Cars, Trucks 


117,128 
90,021 


Prev. ee 7 Tae 
Week Week Week 


For complete production totals 
by makes, see table, page 41. 


Nationwide Dealer Survey Shows: 


Soft Spots Increase in Truck Market | 


EAL MERCHANDISING pro- 
grams are now needed to move 

most truck models, according to a 
nationwide survey of truck dealers 
conducted by Automotive News. cor- 
fespondents. 

Lights trucks in the one-half to 
one-ton category are the bright 
‘spots in the market. Ton-and-a- 
half trucks seem to be moving 
well in most sections, but are 
slowing up in others. 

All trucks over the ton-and-a-half 
pape to be solidly in the buyer’s | 

rket. 


* * * 


ANY new-truck dealers report | 
a* more-than-seasonal decline | 
mn demand in the last few weeks. | 


} 
a 


Some say high prices are drying up 
the market. 

As for the used-truck market, an 
even greater decline 


* * * 


| SOME dealers say that truck buy- 
ers fee] they have been kicked 
| around for so long that it is time 


|for retribution. They want to be 
| wooed. 


In addition, dealers point out 
that many tuck buyers are asking | 
high prices for their tradeins, | 
while it is very difficult for the 
dealers to move the used vehicles. | 

However, the market varies from 
city to city. While it is generally 


is reported, 
with some dealers reporting the 
| market stone cold. 


| miss the original December goal by 
more than 20,000 vehicles. 


+ - + 
erat 1948 production in U.S. 
plants of about 5,276,000 vehicles | 
should include 3,900,000 cars and | 
1,376 000 trucks. 

Canadian production in 1948, de-| 
spite a shutdown last week of GM | 
operation there, finally edged slight- | 
ly ahead of 1947. As of last week, 
Canadian production of cars ard | 
trucks this year totaled 256,895, | 
compared with 255,712 at the same | 
point in 1947. 

Following is a resume of passen- 
ger car output in U.S, plants last | 
week: 

Chrysler: Built 2,411 cars in 
four days last week; 3,026 in pre- 
vious full week- Overtime being 
utilized in many departments in | 
preparation for complete switch | 
to 1949 models. 
DeSoto: Built 1,980 in abbreviated 

(Continued on Page 41, Col. 1) 


ASHINGTON.—A General Mo- 
tors spokesman indicated last 


V 


it might have to 
raise them later 
when production 
slackens off. 
The subject was 
discussed last 
week by M. E. 
Coyle, GM execu- 
tive vice - presi- 
dent, in testimony 
before a subcom- 
mittee .on profits 
of the Joint Con- 
gressional Com- 
mittee on the Economic Report. 
GM, Coyle said in a question- 
and-answer session, is currently 
netting unit profits higher than 
those on competitive makes al- 
though GM sales prices are lower. 
“If we changed our price system 
now to establish unit profits based 
on present high volume,” he said, 
“we would face the embarrassing 
|problem of having to raise unit 


| prices later when volume declines.” 
+ + * 


HE subcommittee concluded its 
profits investigation last week 








down, a few areas report 


trouble. 

The check with dealers also 
brought complaints from those | 
handling trucks exclusively., They 
asserted that truck dealers, who 
also handled passenger cars, were 
grabbing the hard-to-get truck 
customers by delivering them a 
passenger car along with the 
truck. 

City-by-city reports will be found 
on page 24.) | 
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_ Total Trucks, U.S... . 


week that GM does not intend to | 
lower its car prices now for fear | jess of U. S. Steel. 
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= Five Days to Go... 


Car Production Estimates 


By Automotive News 
PASSENGER CARS 


(U.S. PRODUCTION ONLY) 


Week 
Ended 
Dec. 25, 
1948 
16,916 
2,411 
1,980 
4,644 
7,831 
16,647 
13,171 
1,160 
2,316 
20,241 


Lincoln 
Mercury 


Buick 
Cadillac 


Oldsmobile 
Pontiac 


Frazer 
Kaiser 
CROSLEY 


NASH 
PACKARD 
STUDEBAKER 


Total Cars, U.S. .... 69,45 
20,563 
Totals Cars,Trucks 

U. 8. 


Same 
Week 
1947 
14,458 

1,815 
1,489 
4,212 
6,942 
10,256 
8,113 
405 
1,738 
23,059 
2,234 
1,152 
12,996 
2,999 
3,678 
1,238 
499 


739 
395 
1,404 
1,404 
913 
1,611 
485 


55,223 
17,410 


72,633 


Week 
Ended 
Dec. 18, 
1948* 
20,835 

3,026 
2,491 
5,741 
9,577 
20,801 
16,033 
1,611 
3,157 
31,003 
6,429 
1,679 
14,209 
3,166 
5,520 
3,290 
1,226 
2,064 
426 
4,805 
2,716 
2,691 
3,372 
1,173 


91,112 
26,016 


Total 
- 


1948 
68,497 
10,320 

8,382 
19,612 
30,183 
67,885 
52,469 

4,934 
10,482 

102,584 


532,708 
42,383 
151,344 
1,548,558 
268,045 
64,153 
775,214 
190,331 
250,815 
181,487 
59,249 
122,238 
27,609 
140,238 
115,050 
122,026 162/856 

32,826 31,576 

301,468 3,512,692 3,829,737 
87,056 1,223,083 1,355,327 


112,018 
52,273 


117,128 388,524 4,785,725 5,185,064 





~—}Station wagons and Jeepsters. 


. *Revised. 


_ Bee Truck table on Page AD 


after hearing testimony by Presi- 
dent C. E. Wilson of General Elec- 
tric and President Benjamin Fair- 
A report on the 
hearings, which also included the 
appearance of Studebaker President 
Harold S. Vance, is to be made to 
the 81st Congress. 

GE’s Wilson criticized forecasts 
that a depression is “inevitable.” 
If another depression does take 
place, the only reason will be 
mismanagement of the nation’s 
economy, he said. 

Fairless predicted that steel pro- 
duction would reach a new all-time 


' record in 1949 if strikes do not in- 


terfere. 

Coyle represented GM in place of 
corporation President C, E. Wilson, 
who was in Germany as a member 
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MORE FOR THE MONEY —Testifying last 
week before a. congressional subcommittee 
studying profits, General Motors Executive 
Vice-President M. E. 
table, comparing two GM models. Coyle 
pointed out how much more a customer is 


ting today when he buys a 1948 Chevrolet | 


| fan he did 20 years ago when he purchased 
}@ 1929 Buick. All GM makes 
| comparable advances, he said. 


Coyle showed the above | 


have made | 


Coyle Indicates No Early Drop i in Prices 


of a U. S. reconstruction commis- 
sion. 


* * * 


Comms SAID in his prepared 
statement that as many as one- 
third more people can afford new 
cars now than before the war, de- 
spite higher prices and living costs. 
He pointed out that more mid- 
dle-class and lower-class families 
are sharing in a rise of about 85 
percent in average disposable in- 
come since prewar. This increase, 
he said, was greater than the 
boost in the cost-of-living index 
or in prices of lower-priced cars. 
“It is common knowledge,” the 
GM executive added, “that since the 
war list prices of all but a few 
makes of cars have been lower than 
the customer would pay.” 
* *.* 
E TOLD the committee that GM 
postwar profits have not kept 
pace with the increased volume of 
(Continued on Page 8, Col. 2) 


Top Cars 
New car registrations for 10 
months, plus 24 states for No- 
vember: 
1948 Pos. 
1—612,301 
2—391,929 
3—290,638 
4—214,242 
5—197,487 
6—180,479 
7—157,488 
8—123,662 
9—116,394 
10— 99,361 
11l— 91,937 
12— 91,603 
13— 89,697 
14— 69,531 
15— 65,835 
16— 52,223 
17— 51,977 
18— 25,837 
19— 23,383 
20— 18,105 20,330—19 
21— 8,032 


22— 8,398 Anglia-Prefect 
Total All Makes 
2,980,814 2,693,060 
For further details see page 

|| 20, today’s issue. 


Make 
Chev, 
Ford 
Plym, 
Buick 
Pontiac 
Dodge 
Olds, 
Stude. 
Mercury 
Kaiser 
Nash 
Hudson 
Chrysler 


1947 Pos. 
544,524— 1 
449,606— 2 
268,707— 3 
209,794— 4 
175,708— 6 
179,180— 5 
155,002— 7 

86,154—10 
90,685— 8 
42,876—14 
89,387— 9 
79,967—11 
79,848—12 
61,667—13 
40,000—17 
40,450—16 
44,446—15 
20,401—18 
18,548—20 











Tax Collector 
Files a Lien 


Against Tucker 


$49,129 Is Overdue, 
U. S. Agent Chargts; 
New Dealer Split 


CHICAGO.—A federal agency 
joined in accentuating the prob- 
lems faced by the Tucker Corp., 
knee-deep at present in battling 
law suits by creditors, stockhold- 
ers and dealers who seek either 
reorganization or receivership. 

Charging failure to pay federal 
withholding taxes during the 
third quarter of 1948, Collector of 
Internal Revenue John T. Jarecki 
filed a lien against the company 
for $49,129. Payment of the with- 
holding tax money, he said, was 
due Oct. 31. 

The lien was placed with the re- 
corder of deeds, a procedure which 
permits seizure of Tucker prop- 
erty to satisfy the claim. 

Jarecki followed through on this 
action by filing a second lien, 
amounting to $5,861, for non-pay- 
ment of social security taxes. 

An effort to head off a suit for 
$3,600 by Cliff Knoble, former ad- 
vertising manager of the Tucker 
Corp., was rebuffed by Federal 
Judge Philip L. Sullivan, who ruled 
that the case must be tried. 

Knoble fixes this sum as due 
him under an agreement where- 
by he was to receive a share of 
profits from $2,564,129 worth of 
accessories sold to prospective 
car owners. 

Federal Judge Michael T. Igoe 
made it clear that he would not 
be stampeded when he turned 
down a request by two attorneys 
seeking to have Preston Tucker 





1S THERE A SANTA? —The letter in the 
show window of Gambs-Holmes Motor 5 
(Tucker), Des Moines, reads: ‘Dear Santa: 
All we want for Christmas is some new 
Tuckers, like you promised." 


and other officers of the company 
questioned immediately by him on 
the firm’s financial status. 

The lawyers were Carroll Teller, 
representing three creditors, and 
S. G. Lee, in behalf of a stock- 
holder. 

“Whatever your personal feel- 
ings may be, Tucker is entitled 
« to have his day in court,” re- 
torted Judge Igoe. “This litiga- 
tion must proceed in an orderly 
manner. The Tucker bankruptcy 
hearing is set for Jan. 4, and I 
am not going to disturb it.” 

The name of James D. Mooney, 

(See TUCKER, Page 41, Col, 4) 
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New Offerings 





KAISER-FRAZER ENTERS TAXICAB FIELD—Now in production, the unit is an adaptation 
of the Kaiser Special sedan, unit-engineered with heavy-duty features to produce best per- 
formance at normal city-driving speeds and lower operating costs per passenger mile, the 
company states. The taxi is being marketed through the firm's sales organization of 4,500 
dealers and distributors. It was previewed at recent conventions of the National Assn. of 
Taxicab Owners and the American Taxicab Assn. The Kaiser cab is powered by a new 
heavy-duty six-cylinder engine with dual manifolding and a special camshaft which pro- 
duces maximum performance in ‘'stop-and-go"’ city traffic, the company states. Other spe- 
cial mechanical features include a heavy-duty clutch, generator and oil bath cleaner, heavy | 
shock absorbers, coil and leaf springs, positive acting brake shoes and six-ply cushion tires. © 

- -- a —- . @ 
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Dismissed as Red Agitation. . . 


UAW Turns Deaf Ear 
To ‘Speedup’ Cries 


By Mac Gordon 


Associate Editor 


EADERSHIP of the UAW-CIO 


has turned a cold shoulder to} 


Communist-inspired wailings 
against alleged speedups at the 
Ford Rouge and other auto plants. 


The UAW Executive board, domi- 


nated by President Walter P. Reu- | 


ther and his partisans, has as yet 
taken no official cognizance of the 
charges hurled by the leftist minor- 
ity. There was no indication last 
week that any action would be 
taken by the union hierarchy. 
Reuther, in fact, after a confer- 
ence with President Truman Dec. 
15, was quoted as issuing a call 


for increased industrial produc- 
tion to curb the forces of inflation. 

For the past several months, 
Communist sympathizers have 
taken advantage of consistently 
high production rates to launch a 


drive against what they term 
“speedup and sweatshop.  condi- 
tions.” The Communist Daily 


Worker, mainstem in the attack, 
has called for a 25 percent cutback 
in auto output. 

* * + 


T ONE TIME or another, all car 
+% producers have been accused of 
indulging in speedup, but the fire 
has been particularly centered at 
Ford Rouge, among whose 65,000 
UAW members Communist influ- 


Playboy Dealers 
To Sell Graham 


Tractor Line 


BUFFALO. — Playboy Motor Car 
Corp. announced last week it has 
taken steps to help support its 
dealer organization until it starts 
production of small automobiles 
here, It also announced plans to 
produce a station wagon. 

It has arranged for Graham- 
Paige to make available its Roto- 
tiller and Jaques-Frazer tractors 
for immediate sale by Playboy dis- 
tributors and dealers. Similar ar- 
rangements by Graham-Paige pro- 





vided Kaiser-Frazer dealers with | 
business until the K-F line of cars| 


was in production, it was said. 

A pilot model station wagon has 
been made by Playboy and was 
shown ‘for the first time at a press 
preview in New York Dec. 16. It 
has a 96-inch wheelbase, an overall 
length of 163 inches and weighs 
2,350 pounds. The company hopes 
to sell the station wagon in the 
$1,500 price class, it is reported. 

“At the outset Playboy does not 
plan to produce the station wagon 
in the Buffalo plant,” a company 
statement said. “Playboy expects 
to sub-contract it, at least for the 
time being. 

“Negotiations for the subcontract 
have been conducted with a well- 
known custom body builder. This 
will permit Playboy to concentrate 
now on production of the converti- 
ble in Buffalo. Production of the 
latter is now scheduled to start in 
the spring, following new financing 
plans.” 

Louis Horwitz, president of Play- 
boy, declined to name the company 
with which it is negotiating con- 
tracts for the station wagon. How- 
ever, he revealed the Buffalo plant 
would make the stampings for 
fenders and other sheet metal parts. 

Playboy said it expects to an- 
nounce its new financing plans 
within the next two weeks. These 
plans call for more limited initial 
financing. Its original plan, with a 
$20,000,000 stock issue, was dropped 
in October after potential stock 
purchasers failed to make good 
their pledges with cash. 





Early to Press 


Due to the holidays, this issue 
of Automotive News went to 
press Thursday noon (Dec. 23). 





_ MODEL OF PLAYBOY'S PROPOSED STATION WAGON—Shown at New York last week, 
it has overall length of 163 inches, is 57 inches high; rear seat is 46 inches wide, with 
three inches less in front seat; the back seat is removable to give additional storage space. 
It will be powered by an L-head, four-cylinder, 48-horsepower Hercules water-cooled en- 
gine, the company states. 

® 






Greiner Heads 
Sales Managers 


Group in AMA 


DETROIT. — Karl M. Greiner, | 
Packard sales vice-president, has 
been elected chairman of the Sales 
Managers committee of the Auto- | 





cealed in the glove compartment. A Riley 
inline type with a bore of 3.16 inches and a 
powered the Salon model over the Monthery 
work is by Rawsons, Ltd., in association with 





H. C. Doss 


Karl Greiner 


mobile Manufacturers Assn., it was 
announced last week. 

He succeeds H. C. Doss, nash} 
sales vice-president, who has held 
the AMA post for the past year. 


3 L-M Chiefs 
To Tour West 





WASHINGTON. — Sales finance 
firms during October experienced 
sharp declines in the volume of 
both automobile and other retail 
| paper acquired, the board of gov- 


structed of aluminum and a minimum of steel. Lighting system is designed to 

interchangeable to comply with the requirements of all export markets. The trunk lid under 

which the filler neck of the gas tank is situated and the hood are controlled 7 locks con- 
° 


Auto Financing Drops 


21% Decline in October Follows Regulation W; 
Activity Dips 


DETROIT.—Three Lincoln-Mer- 
cury executives plan to leave Jan. 
2 for a 10-day trip on the West 
| Coast and in the Southwest. 

Stanley W. Ostrander, manager 
| of operations; J. E. Bayne, general 
| sales manager, and Neill S. Brown, 
|general manufacturing manager, 
| will visit Los Angeles, Dallas and 
Kansas City. , 


‘Seek Projects for $204 Million F ord Fund 


DETROIT. — The Ford founda- 
tion, the largest public trust in the 
U. S&S. is getting ready to spend 
millions of dollars to solve some of 
the problems of humanity. 

Henry Ford II, president of the 
foundation’s board of trustees and 
president of Ford Motor Co., re- 
vealed last week that a committee 
of nationally known educators has 
already been named to study how 
the foundation can best serve the 
public welfare. 

The study will place special 
emphasis on social sciences, nat- 
ural sciences and education, The 
committee’s report and recom- 
mendations are scheduled to be 
ready next summer so that an 
active program can be started 
in 1950. 

Tord Foundation had assets of 


was reported, 


1936 by the late Edsel B. Ford as a 
nonprofit corporation under Michi- 


$204,766,629 as of Nov. 30, 1948, it | 


The foundation was created in| 


foundation expects to receive an 
| additional 286,099 shares, making 
a total of 89.4 percent of the com- 


pany’s stock, | 1, New cars: 


Present trustees of the founda- | 


ernors of the Federal Reserve Sys- 
tem reported last week. October 
was the first full calendar month 
following reinstatement of Regula- 
tion W. 

In automobile financing, it was 
noted, a 21 percent drop in October 
operations from September was ac- 
companied by the smallest rise in 
outstanding balances—2 percent— 
since August, 1945. 
|” The drop in automobile paper 
acquired was general in the 
financing of all types of vehicles 
| on which unit volume was down 
| 16 percent, 

This was the automobile financ- 
|ing picture during October: 
10 percent fewer 





ence is strongest. 


At a recent meeting of Ford 
Rouge Local 600, attended by 3,000 
members, there reportedly was 
much back-and-forth talk but little 
majority sentiment for the “speed- 
up” proponents. The Communists 
had attached much importance to 
this meeting and had demanded 
that Local 600 take steps to call an 
anti-speedup strike. 

The leftist faction managed to 
win a sop of sorts when the pro- 

Reuther heads of the local agreed 
to a resolution recommending a 
strike vote unless certain “anti- 
union” practices attributed to the 
company were stopped. 
| These practices, the resolution 
| said, involved allocation to non- 
(Continued on Page 12, Col. 1) 











BRITAIN'S HEALEY SPORTSMOBILE—Interior width of the driving seat is 47 inches, the 
back of the front seat is split to facilitate entrance to the rear seats. The 2 is con- 
e 


easily 


140-cubic-inch engine is of the four-cylinder 
stroke of 4.7 inches. This is the engine which 
track, Paris, at 103 miles per hour. 
S. Morris and Co. 


he coach 


in All Lines 


‘Both furniture and appliance 
paper fell off substantially in 
October, following marked in- 
creases during the preceding 
month. Furniture was down 33 
percent, while appliances dipped 
49 percent. 

Meanwhile, wholesale paper pur- 
chased by finance firms during 
October on automobiles and other 
goods was up, and outstanding bal- 
|ances also rose in this category. 


The total value of loans made by 
sales finance firms during October 
on all classes of paper was $540,- 
614,514, sending outstanding bal- 
ances to $1,831,810,629. Financing 
for other than small personal loans 
and business loans was $500,353,457, 
| while outstanding balances in this 
| category rose to $1,675,507,481. 
| Total retail automotive paper in 
| October had a value of $125,724,003; 












gan law “to receive and administer 
| funds for scientific, educational and 
charitable purposes, all for the pub- 
lic welfare.” 

Its assets, consisting of non-vot- 
ing shares of Ford Motor Co. stock 


tion are Henry Ford II; Dr. Karl | 
T. Compton, chairman of the Mas- | 
sachusetts Institute of Technology; 
| B. J. Craig of Dearborn; Dean Don- 
}ald K. David, Harvard School of 
1 | Business Administration; Benson | 
along with operating cash and real | Ford, vice-president of Ford Motor 
estate, were contributed almost en-| Co, and head of the none | 
tirely by the late Henry Ford and | cury division, and James B. Web-| 


its fi d volume of pa wholesale automotive, $344,342,429; 
ne Seanaen aan Veruine ap per| wholesale (other than automotive), 
2. Used cars: 20 percent fewer | $11,863,649; retail (other than auto- 
units financed and volume of paper motive), $24,075,776, and industrial, 
down 30 percent. |commercial and farm equipment, 
3. New commercial vehicles: 11} $6,968,898, 
percent fewer units financed and} In all, 117,701 automotive vehicles 
volume of paper down 11 percent.| were financed in October with the 
4. Used commercial vehicles: 13|P@Per involved valued at $121,906, 
percent fewer units financed and | 584. Of that total, 36,494 were new 
volume of paper down 15 percent. | P@8senger cars involving $50,978,118 


down 14 percent. 


000 has already been spent by the 
foundation. 

As of Nov, 30, 1948, the founda- 
tion owned 81.2 percent—or 2,303,- 
808 shares—of Ford Motor Co. 
stock. When the estate of the 
| late Henry Ford is settled, the 





his son, Edsel. More than $13,500,- | ber, vice-president of J. L, Hudson | 


Co., Detroit. 
The foundation’s study will be 
junder the direction of 


other nonprofit organizations. 


Paper purchased on other con- 
|sumer’s goods was also reported 
down 21 percent from the Septem- 


| ization. 


jin financing. 
| Other automotive financing: 


| 1. New commercial vehicles: 10,- 


: Rowan | ber level, as a result of declines | 148; $15,534,282. 
Gaither jr. a trustee and general in all classes of credit, except that | 
counsel of the Rand Corp. ard $ for residential repair and modern- | 


2. Used cars: 64,416; $49,930,107. 
3. Used commercial vehicles: 
' 6,643; $5,464,077. 








e2eor-—-TTMMMOGOOD > > > > 





car 
of 
ire 
at 


lu- 


rd 


ras 
tle 
*d- 
sts 


ed 
an 


on 
n- 








fh any mid-holiday season is time 
for family reunions and concen- 
trated recreation. It is no time to 
peruse serious pages of the busi- 
ness press. 

The management of an automo- 
bile dealership is a complicated 
job. A dealer is really the head of 
five distinct businesses rather than 
one. It is a fast-moving business. 
Conditions are constantly changing. 

A dealer, therefore, needs a 
rest and change. An occasion of 
this kind reminds him that real 
values in life are, after all, his 
family, friends, and community 
associations. 

Nevertheless, I have used this 
column for a good many years for 
the serious business of reminding 
dealers of the necessity to sell the 
use of the automobile rather than 
the automobile itself. I have also 
used it on this date to check the 
response of readers. I feel if I can 
get direct replies from a column 
during the mid-holiday season, it 
is a fair test of the interest de- 
veloped under normal conditions. 

* * * 


Often Influences 


Sale of Car 


O PUT this test into action I 

have offered column readers a 
wall display that sets forth in sim- 
ple language many ways in which 
the automobile has contributed to 
humanity and the influence it has 
had on the lives of all of us. I have 
had requests for as many as a 
thousand displays from this offer. 
Considering this response from the 









Texas Proposal 
Aimed at Overlist 
Vehicle Sales 


AUSTIN, Tex.—A bill that seeks 
to make the sale of any vehicle in 
Texas above list price illegal is ex- 
pected to be introduced in the 
Texas legislature when it convenes 
Jan. 11. 

Joe B. Fleming, state representa- 
tive from Henderson, said he had 
prepared a bill which would assess 
a fine of $50 to $100, plus penalties 
equaling half of any bonus paid, for 
any such sales. Fleming said he 
planned to introduce the proposal 
as soon after the legislature ¢on- 
vened as possible, 

He said the emergency clause of 
the bill would say that there was a 
genéral undesirable condition exist- 
ing in the motor vehicle industry, 
which was caused by “some selfish 
dealers” with price-fixing policies. 

Many persons, Fleming said, are 
being forced to pay much higher 
prices for new vehicles than manu- 
facturers intended. Texas is one of 
three states in the U.S. without fair 
trade regulations. 


Tennessee Dealers 


Set 749 Parley 


NASHVILLE, Tenn.— The Ten- 
nessee Automotive Assn. announces 
that its 1949 convention has been 
scheduled for Oct. 16-18 in the 
Edgewater Gulf hotel, Edgewater 
Park, Miss. 
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Dealers tell me 


By John O. Munn 








standpoint of a Hollywood star’s 
fan mail, it is a poor showing. It 


as 
to 
on 


is gratifying to me, however, 
the conductor of this column, 
have so many dealers write me 
a single item. 

During the 40 years I have 
been in this field, I have dis- 
tributed more than 40,000 copies 
of this wall hanger. Many of my 
dealer friends, who have the dis- 
play on their office or salesroom 
wall, have told me that it has 
saved many a sale. The young 
folks come into the salesroom 
determined to have a car. The old 
folks, who control the purse 
strings, prefer to keep the money 
in the bank. 

In their emotional minds, every- 
body wants a car. In their reason- 
ing minds, sometimes they ques- 
tion the advisability of the expen- 
diture. Such logic as is employed 
in this wall hanger influences any- 
one interested in an automobile 
that its purchase is justified from 
every standpoint. 

* * + 


Hanger Printed 


In Two Colors 


T= TEXT of the hanger fol- 
“ lows. A copy on double weight, 
india tint, book paper, printed in 
two colors, size 12 by 17 inches, 
suitable for framing, will be sent 
you if you write me in care of 
AUTOMOTIVE News, Detroit 26, Mich., 
and enclose 10 cents in stamps or 
coin to cover mailing cost. 

THE AUTOMOBILE 

“IT am speed made subject to 
human will. I give mankind do- 
minion over distance. I open the 
avenues of all the world to hu- 
manity. I enlarge the radius of 
human life. I expand the horizon 
of human opportunity. I give to 
man a locomotion as rapid and 
as subtle as his desire. I give to 
his body the speed and mobility 
of his ambition. I promote peace 
and good fellowship in the hu- 
man race, for I have bridged the 
spaces that kept men isolated 
and ignorant of each other. 

“IT hurry the master minds of 
the world to conference places 
where the destinies of nations 
are determined. I snatch the dy- 
ing from the scythe of Death and 
outrun him a thousand times a 
day. I am the silent partner in 
all the business houses of the 
world. I save hours out of man’s 
work-day and give them to him 
to play with. I make man free 
of all the far places of venture, 
recreation and delight. I am the 
most capable and constant ser- 
vant in the homes of men. I bear 
the sick swiftly and gently out to 
nature, whose touch puts the 
roses into cheeks fatigue has 
faded. 


“I take men from their stifling 
cities of steel and stone out to 
the murmuring streams and 
wind-swept meadows. I cement 
the ties of home and kinship 
with the blessing of frequent re- 
union and concerted recreation. 
I give supremacy of locomotion 
to man whom nature made slow- 
er than the beasts. I am individ- 
ual transportation free of all la- 
borious limitations. I am 
the Automobile.” 


Chautauqua (N. Y.) Assn. 


Hears European Report 

JAMESTOWN, N. Y.—More than 
100 dealers attended the December 
meeting of the Chautauqua County 
Automobile Dealers Assn. here, ac- 
cording to Carl Nelson and Leonard 
Rhodes, who were in charge of 
arrangements. 

Carl V. E. Gustafson, association 
president, who recently returned 
from a trip to Europe, described 
conditions in Sweden, Belgium, 
Denmark, Holland, France and 
Italy. 








WILL HEAD KANSAS DEALERS STARTING JAN. I—The new slate for Kansas Motor Car 
Dealers Assn. Back row (left to right): R. D. McKay, Wichita, Kansas NADA director; 
Roscoe Hambric, secretary-manager of KMCDA; Ben Belford, president of Wichita Automo- 
bile Dealers Assn.; M. S$. Winter of Lawrence, KMCDA past president. First row (left to 
right): Lloyd W. Scott, Topeka, vice-president of KMCDA; Harry B. Russell, Junction City, 
president of the association; Willard Noller, Topeka, treasurer. 









1949—New officers elected at the annual convention in 
Boise were (left to right): C. H. Seeber, Kellogg, vice-president; Charlies C. Haight, Burley, 


IDAHO DEALERS' CHOICE FOR 


Boise, secretary-treasurer, 


— 


president, and Leon Weeks, 


Officers Installed 
At Dealer Parley 


In Cincinnati 


CINCINNATI. — C. A. Cronin 
(Ford) was sworn in as 1949 presi- 
dent of the Cincinnati Automobile 
Dealers Assn, at the group’s annual 
convention here last week. He suc- 
ceeds A. F. Kirsten. 

Other officers named are Walter 
Hallerman (Pontiac), vice-presi- 
dent; Clifford Jacobs (DeSoto), 
treasurer, and Erdie Turner, secre- 
tary. 

New CADA trustees are: D., A. 
Bennett (Cadillac); C. L. Bernens 
(Packard); A. Bruson (Oldsmo- 
bile); R. M. Fisher (Lincoln-Mer- 
cury); William F. Gick (Crosley); 
James Hosford (Chrysler); Vernon 
Nugent (Hudson); J. P. Redington 
(Nash); F. H. Rengers (Buick); 
Ralph Rockenfield (Kaiser-Frazer) ; | 
A. F, Schain (Studebaker); W. F. | 
Schott jr. (Willys-Overland); C. D. | 
Thomson (Dodge), and Robert Vor- | 
denberg (Chevrolet). 





Condemnation 


S. C. Paper Blasts Macy’s 


Blanket Charge 


ANDERSON, S. C.—W. Keys 
Welborn (Dodge), president of An- 
derson Automobile Dealers Assn., 
reports that the Anderson Daily 
Mail has condemned the Macy 
charges. 

Allegations that the nation’s deal- 
ers had gouged $450,000,000 from 
the public in 1948 were based on 
findings at Washington, the news- 
paper pointed out. 

“This is roughly similar to say- 
ing that clothing merchants in An- 
derson charge too high prices be- 
cause similar merchants in Sioux 
City, Ia., had been found guilty of 
overcharging,” the editorial de- 
clares. 

“To say that dealers in South | 
Carolina are guilty because those 
in Washington are is both unfair 
and foolish also.” 


on 
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-|Regulation W 


Snowed Under 
In PAA Vote 


90-95% of Dealers 
Ask More Time, 
Lower Payments 


HARRISBURG, Pa. — (UTPS) - 
An overwhelming majority of Penn- 
sylvania dealers report that Regu- 
lation W is removing potential 
new and used car customers. 


The dealers favor reduction of 
minimum monthly payments and 
extension of the length of con- 
tracts for both new and used 
cars, said Claude S. Klugh, gen- 
eral manager of the Pennsylvania 
Automotive Assn., in reporting 
last week on a PAA survey. 


Ninety-three percent of dealers 
reporting from Pittsburgh and 
Philadelphia say the credit restric- 
tions are cutting market potential. 

Klugh reported that 85 percent 
of the dealers reporting from cities 
of 50,000 or more population and 
80 percent of the dealers from 
smaller cities felt that Regulation 
W is removing a large share of 
their potential business. 

The association received and tab- 
ulated 1,072 answers to a question- 
naire sent out in the survey, and 
another 1,000 are being processed. 
The PAA official stated that a spot 
check of returns not included in 
the first tabulation shows no 
change of opinion. 

The survey also reveals, ac- 
cording to Klugh, that 91 per- 
cent of the dealers reporting 
from Pittsburgh and Philadel- 
phia favor reducing minimum 
monthly payments for the bal- 
ance due over $1,000 from $70 to 
$60 or less. Ninety-two percent 
reporting from cities of 50,000 or 
more favor reducing payments to 
$50 or less, as do 94 percent of 
the dealers reporting from small- 
er cities and towns, 

Asked if they favored extending 
the length of contract to 21 or 24 
months, 95 percent of the Pitts- 
burgh and Philadelphia dealers fa- 
vor a 24-month contract on new 
(See POLL, Page 13, Col. 1) 





LOBBY SESSION AT ARIZONA PARLEY—National and Arizona dealer officials at Arizona 
Automobile Dealers Assn.'s first postwar convention in Chandler talk over the convention 
in the lobby prior to going to church Sunday and spending a day of relaxation. Seated, 
left to right, are Claude Quebedeaux, NADA state director; Robert W. Kneebone, NADA 
managing director, and C. M. Berge, Arizona president. Standing is Clinton A. Steinhoff, 
executive secretary of AADA. 





HONOR FOR DEALER WHO WON GOVERNORSHIP—Maine dealers gave a dinner the 
other day in Bangor for Gov.-elect F. G. Payne (center), also a dealer. The affair drew 125 
dealers, Left to right: L., J. Smith of Washington, field representative of NADA; William 
Hood of Lewiston, manager of the Maine group; Lloyd B. Morton of Farmington, director for 
| Meine for the national organization, and Olin L. Berry of Presque isle, MADA president. 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 

and dealers in motor vehicles, parts and accessories. 4 2. A fair profit to 
® M the dealer on every used vehicie accepted in partial payment for a ew 
& A car or truck, § 3, Srery doliar of gasoline tax collected by state or federal 
; governments applied to the building and maintenance of highways. 4 4. The 
€ e elimination of governmental and bureaucratic controls over this industry. 
R R 4 5. A return to the precepts of independence and the rewards of applied 


energy and ability, which made America and gave more of her citizens 


NEWS more of the better things of life than anywhere else in the world. 


We May Need Ingenuity 
—and Friends—in '49 


Gos time in the future we may look back on 1948 as the 
last of the golden postwar years following World War II. 

Everybody in the auto industry has had his problems in the 

last few years, but they were comparatively minor ones. 


For most everyone, it wasn’t a question of a profit or a 
loss, but how much profit? This, naturally, caused a lot of 
envy. Auto men as a whole lost standing with the public, 
for countless individuals looked at the seemingly automatic 
profits, and wondered what the automotive businessmen had 
they hadn’t to deserve such a lush position. 


* * * 


And, of course, a lot of individuals did get in on the 
act. On what new cars they could obtain, individuals prob- 
ably made a longer profit margin than anyone in the 
business. 


But that didn’t absolve the industry. If people had a kick 
(and many did), new-car dealers, used-car dealers and the 
auto manufacturers found themselves on the wrong end of 
the boot. 


There was the Macy investigation, the Skillman grand 
jury, other investigations, editorials and millions of con- 
versations around the country in 1948 in which the auto 
industry was cussed out. 


A few of the bad words were deserved. The bulk of them 
were not. But that is neither here nor there, as far as the 
future goes. 

* * * 


As the new year approaches, there are many signs that 
businessmen in the auto industry are soon going to get an 
opportunity to prove their worth in.our economy—or lose 
a place in it. 


Already some dealers find themselves in a market in 
which the buyers, rather than the sellers, call the tune on 
new cars. Many more dealers find that they have got to 
woo the public on trucks and service. 


And before 1949 is out, it is more than likely that all 
dealers will have a taste of the buyer’s market. 


We think that is going to be a good thing for the majority 
of dealers and makers—those who deserve a place in the 
business. Such times will serve to demonstrate the real 
worth of businessmen in serving the public through pro- 
ducing and distributing goods. 








THE NEXT TIME you or I write 
a letter it will be dated 1949, so we 
might as well take our hair down 
and admit we are both a year old- 
er. Whether or not we have learned 
the lessons which 
“HERE’S the year past 
TO THE tried to teach us 
NEW YEAR!” is a matter of our 
own personal and 
private opinion. One of the disap- 
pointments, I find, of the rapidly 
passing years is their rather dis- 
arming way of deflating our ego, 
by proving in one way or another 
that we are not nearly as smart 
as we once considered ourselves to 
be. Probably from this fact, down 
through the ages we have come to 
accept the old adage, “Old men for 
counsel, young men for war!” But 
we might be challenged by the 
younger generation if we added the 
other old saw, but which is just as 
true that “fools rush in where an- 
gels fear to tread!” So we'll let it 
go at that! Add up your own score 
for the year 1948 and if you feel 
you added something to your own 
stature, something to the industry 
of which you are a part and con- 
tributed to the health and happi- 
ness of those in your own family 
and to the community where you 
reside, you can face the new year 
with a well-earned smile of satis- 
faction. 
* + > 
WHAT KIND of a year is it go- 
ing to be? Well, we covered that 
somewhat in last week’s column by 
pointing out that Christmas sales 
could well, and probably did, indi- 
cate as clearly as the November 
elections the way in which we are 
headed. But I am willing to take 
a chance and make a prediction as 
I did in this column March 1, 1948, 
when I offered to bet my last year’s 
Knox with the editor of the United 
States News who was estimating 
a 1948 total motor vehicle produc- 
tion of 4,000,000 that it would be 
well over 5,000,000. And it is, by 
a safe margin! 
* + * 
So here goes, and we'll see a year 
from now whether I or my crystal 
ball are cracked: 


(1) In the year 1949 we will 
produce more automobiles and 
trucks than in any previous year 
in the history of this industry in 
the United States. Whether we 
will sell more is going to be 
strictly up to the men who read 
this Newspaper of the Industry. 
You can be prepared for a genu- 
ine, old-fashioned buyer’s market 
earlier in the New Year than you 
now believe. It is indeed, as the 
Chinese carved it on the ceme- 
tery walls, “Later than you 
think!” 

And if you insist on getting my 
neck still further out so that I have 
no possible chance of recovery, I 
will predict also: 


(2) That one or more of the 
“Big 3” and likely one or more 
of the independents will an- 
nounce smaller low-priced cars 
to meet what then will be a more 
insistent public demand for 
cheaper transportation. 

* + * 

IF THE preceding paragraphs 
seemed to be contradictory, it was 
not so intended. Believe me, I am 
not pessimistic over the year 
ahead. Far from it! We are not 
in for a recession. We are right 
now in a good healthy period of 
business readjustment that will 
save all of us, including the coun- 
try itself, from a much worse pos- 
sibility. All costs could not have 
continued to spiral upwards with- 
out a real bust. For an obvious 
example of what is going on, may 
I point out that the gradual lower- 
ing of prices on agricultural prod- 
ucts this fall held in line the cost- 
of-living basis on which the Gen- 
eral Motors contract with labor 
was written, so ‘that no increase in 
wages was necessitated? Under our 
form of practical free enterprise, 
this example of curbing the head- 
long rush towards the kind of de- 
structive inflation we have seen in 
So many other parts of the world, 
is now being multiplied in a thou- 
sand directions.—G.M.S, 
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This is an open forum for the discussion of any subject of interest to our 


readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


used, if you so request. 





One Dealer Opinion 

It was just brought to my atten- 
tion that a resolution adopted at 
the convention of the Virginia Au- 
tomotive Trade Assn. was worded 
as follows: “Be it resolved that it 
is the opinion of the Automotive 
Trade Assn. of Virginia that the 
conditions reported to the Macy 
special congressional committee 
are not nationwide, nor extend to 
the Commonwealth of Virginia.” 

It is this dealer’s opinion that 
the conditions reported to this con- 
gressional committee are nation- 
wide and are existent in this state. 
All scheming and chiseling dealers 
who have been unethical and un- 
scrupulous in any transactions in- 
volving the delivery of a new or 
used car should be exposed and 
condemned. I do not believe that 
the repercussion will affect those 
dealers who have established a rep- 
utation for fair trade practices and 
who are acknowledged to be of 
good morals and high integrity. 

It is irritating and provoking to 
all dealers, who have not taken 
advantage of the public during the 
car shortage, to know that many 
dealers have not been satisfied with 
the large net profits that they nor- 
mally obtain by receiving the full 
gross from the new car sale and 
perhaps about 25 percent gross on 
used cars that they merchandise. 

This in itself would assure any 
dealer, large or small, of more 
profit than he ever visualized or 
anticipated in 1939 or 1940. There 
have been lean years in this busi- 
ness and it was not the public’s 
fault that competition forced us 
to sell cars and trucks at $25 to 
$50 gross profit. 

“Getting it while the getting is 


Address Editor, Automotive News, Detroit 26, Mich. 


good” should be applied to a deal- 
er’s reputation and not to the dis- 
honest or unfair dollar. 


And this is one dealer’s opinion. 
—VirciniaA DEALER. 
ok * * 


Black Markets 


Some people continue to rave 
about the price-gouging and prpfit- 
eering by Washington automobile 
dealers. This is emotional language, 
tending to stimulate the adrenal 
glands rather than to facilitate 
logical thinking. 


Automobile manufacturers, along 
with many other producers of con- 
sumer goods, have tried to control, 
or at least suggest, the prices at 
which their products should sell at 
retail. Many manufacturers who 
object to price-fixing by the gov- 
ernment have attempted to fix the 
retail prices of their products. 


In recent years, the automobile 
makers have fixed the retail prices 
at a low level, below the price 
that would prevail in a free mar- 
ket. Whenever public or private 
agencies fix prices below the mar- 

(Continued on Page 39, Col. 1) 


Coming Events 


JANUARY 

Jan. 10-14—Detroit (Book-Cadillac hotel). 
Annual meeting, Society of Automotive 
Engineers. 

Jan, 17-19—Edgewater Park, Miss. (Edge- 
water Gulf hotel). Annual convention, 
Truck-Trailer Manufacturers Assn, 

Jan. 24-27 — San Francisco (Civic audi- 
orium). Annual Convention and Equip- 
ment Show of NADA, 


FEBRUARY 


Feb. 18—Omaha (Fontenelle hotel). An- 
nual meeting, Nebraska New Car Dealers 
Assn, 








MARCH 


March 25-26 — Chehalis-Centralia, Wash. 
Annual convention, Washington State Au- 
tomobile Dealers Assn. 














- Studebaker’s setting the pace Minebiacma Rey 
with trucks as well as cars! 





All Americas all excited 
about the 
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The first 49ers in the truck -field! 
A sensation across the nation! 


STUDEBAKER 


NOW IN ITS 97TH YEAR OF SUPPLYING AMERICA 
WITH TRUSTWORTHY TRANSPORTATION 
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Obituaries 


Auto Crash Fatal 
To Ackerman, 58, 
K-F Executive 


BIRMINGHAM, Mich. — Funeral 
services were held here last Mon- 
day for ~ R, Ackerman, 58, mer- 





chandising man- 
ager for Kaiser- 
Frazer Corp., who 
was killed Dec, 18 
when his auto 
collided with a 
truck, Burial was 
in Patterson, N. J. 

Mr. Ackerman, 
a veteran of 35 
years in the auto 
industry, was 
named merchan- 
dising chief last 
June. His history with automotive 
firms included service with Loco- 
mobile and Dodge. 


McCullough Dies; 


Textile Pioneer 


STAMFORD, Conn.—Willis Ger- 
ald McCullough, 59, president and 
director of Collins & Aikman Corp., 
New York, died at his home at 
Cummings Point Dec. 17, 

Mr. McCullough was a pioneer in 
the manufacture of upholstery fab- 
rics for closed-type automobiles. He 
joined Collins & Aikman as sales 
manager in 1916 and became presi- 
dent in 1928. 


W. Hugh Wray 
GASTONIA, N, C.—W. Hugh Wray, lo- 
cal Oldsmobile dealer and a former presi- 
dent of the North Carolina Automobile 
Dealers’ Assn. (1944-46), died Dec. 15 at 
Gaston Memorial hospital. 
. 


D. French Long 
BAINBRIDGE, Ga. —D. French Long, 
secretary-treasurer of the Bainbridge Truck 
and Tractor Co, in Bainbridge, died at his 
home Dec, 12 after a long illness. 


Honesty’s Price 
Dealer’s Ad Points 


Out Losses 


AURORA, Colo.—In a full-page 
ad published here, Day Chevrolet 
Co, declared that in giving custom- 
ers a fair deal, “we have turned 
down $45,000 in extra profits during 
1946-48.” 

Copy explains that if the com- 
pany had insisted on a tradein with 
every sale of a new car, the profits 
from the sale of these tradeins 
would have been slightly more than 
$45,000. Instead, more than 55 per- 
cent of new-car sales were made 
without tradein, it was stated. 

The company also pointed out 
that its gross profit on new and 
used-car sales in the 1946-48 period 
was 23.9 percent. During 1946-47, 
the gross profit on the sale of 177 
used cars was $18,700. This con- 
trasts, the ad says, with a gross loss 
of $31,800 on the sale of 687 used 
cars during 1939-41. 

The ad said that the Day com- 
pany delivers cars according to its 
waiting list and added: 

“If you want to add your name to 
our list, we will gladly put it down. 
No formalities, no deposit. Just stop 
in and see us.” 





J. R. Ackerman 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 
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'New Deities Buildings +e 






BUILT IN 4, MONTHS—The home of C. A. Clark, 
All new shop equipment was installed. 


covers 11,000 square feet. 


Seraasar 


pg, tet, 
tise + 4% 
* x ae 


Inc. (Pontiac), North Braddock, Pa., 





A LONG TIME IN LOVELAND, COLO. —Kunce Motor Co. (Chrysler) is said to be the 
business firm with the longest record of occupying the same site in that city. Its ae 


and expansion program has been completed, according to F. 
started as a motorcycle sales and service shop by James F. 
Kunce died -in 1930. The firm dealt at first in Excelsior and Harley 


ship, 


present owner. Mr. 


W. Kunce, owner. The dealer- 
Kunce, father of the 


Davidson motorcycles on an extensive scale until around 1920. The first auto franchise held 


was the Gray 


and later the Graham-Paige. The Chrysler deal was obtained in 1926 and 


the first Chrysler was sold to Dr. W. P. Gasser. It is in operation as an electric service car 


by Mehaffey Refrigerator & Electrical Service. Vern Allen is parts manager; 


Kenneth Long- 


ley, service manager, and Lawrence Karst and Orval Adcock are mechanics. 





DOUBLE-HEADER OPENING—The opeaien of Zion Motors, Inc. (DeSoto), Murray, yiek, 


and station KMUR in the same build 


ng was celebrated ‘simultaneously recently. 


Wilkinson is owner of the dealership and Archie D. Tegner. manager. The building cost in 


excess of $100,000 and has the showroom wired for aud 


Dealer Dislike a Factor 


Over Half of Readers in Magazine Survey Say 
It Would Induce Them to Cancel Orders 


NEW YORK.— Dislike or mistrust 
of a dealer would spike many auto 
sales even though the prospect liked 
that dealer’s make of car. 

The American Home magazine 
discovered that fact in a cross- 
section survey of its consumer 
readership. Questionnaires, cover- 
ing automotive topics solely, were 
sent out last summer and results 
were announced last week. 

A total of 57.5 percent of the 
readers surveyed said dislike of a 
dealer would cause them to can- 








THEY'RE LOOKING AT ‘49 STUDEBAKER—Studebaker field sales executives from all over 


the U.S. gathered in South Bend before the noseoy to discuss plans for the 
and to inspect the 1949 passenger-car models whic 
regional men viewed the new Studebakers from every angle, ware, tot righ 
as K. B. Elliott, soe “ee -president, opt out a 

E. oy, Minkel, 
Sitttenes ittsburgh; E. J. Cremins, Buffalo; 
Cosh, Chicago; F. Y “Corcoran, Cleveland: E. 


ter, New yorss Omaha; L. E. 
manager: S. 
W. Vander Mision, Cincinnati: H. B. 
Roberts, Borie: 'F. Eissler, St. Louis: M. 


City; JM eShiistal, Memphis; F 


P Uiguhert, South Bend; A 


coming year 
Studebaker will announce soon. The 
Looe on 
to right, R. los- 
Davis, ot sales 
K. "whee Atlanta: oe 


1949 feature, are, | 
Los ones: 


. Scovill a a a A. J. Van Hecke. oun 


J. Wise, New York. 


ence participation broadcasts. 


cel a car delivery. A “no” answer 
was given by 29.5 percent, while 

18 percent failed to answer. 

More than half—53.6 percent— 
said they planned to buy a car be- 
fore the end of 1949. Of these, 91.7 
percent said they proposed to pur- 
chase a new car, 5.9 percent a used 
car and 2.4 percent didn’t know or 
didn’t answer. 

A total of 11.4 percent reported 
they had cancelled car orders 
placed since V-J day. Reasons 
given by those who cancelled or- 
ders: too expensive, 22.4 percent; 


“|too long a wait, 19.5 percent; ob- 


tained car from another source, 18.5 
percent; dealer’s “attitude,” 15.6 
percent; car of inferior quality, 4.9 
percent; needed money for other 
purposes, 3.4 percent; other reasons, 
18.8 percent. 

Postwar cars got the worst of 
the matter generally in replies to 
a question asking readers’ evalua- 
tion as compared with prewar 
cars, Pluralities said the postwar 
cars were better appearance and 
safety-wise, but majorities of over 
60 percent rated the prewar ve- 
hicles superior in value and qual- 
ity. Prewar makes also got a 
slight edge in performance. 

A heavy majority of 65.1 percent, 
of those planning to finance forth- 
coming car purchases, said they 
would do so through banks, Finance 
companies won 15.8 percent of this 
group and car dealers, 15.5 percent. 

Nearly half — 49.1 percent — said 
they got major repairs from the 
dealer who originally sold them the 
car, but only 27.9 percent revisited 
the original dealer for minor ad- 
justments and only 17.8 percent for 
lubrication jobs, 









‘Hoffman to Give ECA Rapert eee 


ma SAE Parley to Open 


In Detroit Jan. 10 


DETROIT.— Paul G. Hoffman, 


|line vs, 


Diesel Engines,” E. N. 


chief of the Economic Cooperation | Hatch, New York City Transit Sys- 
Administration, will be the prin- | tem, and H. L. Willett jr., The Wil- 


cipal speaker when the Society of lett Co.; 


“Steel Compositions and 


Automotive Engineers holds its an- Specifications,” C. M. Parker, Amer- 


nual meeting here in the Book- 
Cadillac hotel Jan. 10-14. 

Hoffman will address the SAE 
dinner Jan, 12 on “Recovery—The 
Road to Peace.” Robert F. Black, 
president of White Motor Co., is 
scheduled to be toastmaster. 

Following is a list of speakers 
and sessions: 

Monday, Jan. 10: registration; 10 
a.m., C, J. Bock, chairman; “Means 
and Objectives in Multi-Ratio Gear- 
ing,” A. M. Wolf, consulting engi- 
neer; “Forging of High Tempera- 
ture Alloys,” L. S. Fulton, Universal 
Cyclops Steel Corp.; “Application of 
Hot Extrusion Methods for Auto- 
motive Production,” C. L. Stevens 
and G. Vennerholm, Ford Motor 
Co.; 2 p.m., “Cleaning of Commer- 
cial Vehicles from the Appearance 
Angle,” H. H. Earl, United Parcel 
Service of New York, Inc.; “How 
Much Advance in New Truck Cabs 
—A Review of New Cab Designs 
Now Available,” C. G. Seashore, 


Pennsylvania State college; 8 p.m., 
“Body Design and Production To- 
day,” L. C. Goad, General Motors 
Corp. 

Tuesday, Jan. 11, 9:30 a.m., “Gaso- 





Renault Wins 
Davis-Sponsored 


Economy Trial 


VAN NUYS, Calif.—A French 
Renault rear-engine car won the 
first annual international invita- 
tional economy run sponsored here 
by the Davis Motorcar Co. The 
winning car averaged 36 miles per 
gallon. 

The 60-horsepower Davis finished 
second with an average of 28.8 
miles per gallon while a 52-horse- 
power British MG was third with 
20.05. The Renault has a 20-horse- 
power engine. 

The cars were operated on a 24- 
hour schedule around a quarter- 
mile hardtop track. More than 4,000 
total miles were driven at an aver- 
age speed of 20 miles per hour. 
The test cars used 72 octane gaso- 
line. 

Gary Davis, president of the 
Davis company, declared he was 
highly pleased with the perform- 
ance of his new three-wheeled ve- 
hicle. He pointed out that the 
Continental engine in the Davis 
“acquitted itself exceedingly well in 
competition with the _ relatively 
smaller power plants in the other 
cars.” 

The trial run was a benefit affair 
for the Los Angeles branch of the 
American Cancer Society for which 
voluntary contributions were so- 
licited, Davis said. 

The winner’s gold cup was pre- 
sented to Roger Barlow of Inter- 
national Motors, the organization 
which entered the MG and Renault. 


Akron Dealers 


Elect Taylor 


AKRON. — George Taylor, presi- 
dent of Taylor Pontiac Co. and a 
veteran Akron dealer, has been 
elected president of the Akron Au- 
tomobile Dealers Assn. He succeeds 
Tom Farabough, head of Tom Fara- 
bough, Inc., of Barberton. 

Elected with Taylor were R. H. 
Rockwell, Conart Motor Sales, Inc., 
vice-president, and W. E. Maloy, 
Maloy Motor Co., treasurer. E. John 
Lehman was renamed secretary- 


manager. New directors are: Lloyd 
Bigelow, Bigelow Motor Co.; P. E. 
Bondy, Market Motors, Inc.; C. E. 


McDowell, East Akron Nash, Inc.; 
Lloyd Oliver, Lloyd Oliver, Inc.; 
Robert Falor, Falor Motors, Inc., 
and H. T. Thompson of Thompson 
Pontiac, Inc. 


Now Chessher Motors 


Packard Lake Charles, Inc. Beau- 
mont, Tex., was recently permitted, 
by amendment to its charter, to 
change its name to Chessher Mo- 
tors of Louisiana. 





ican Iron and Steel Institute, and 
Muir L, Frey, Allis-Chalmers Mfg. 
Co.; 2 p.m. “Alternate Fuel or 
Power Sources in Event of Continu- 
ing Petroleum Scarcity and Cost In- 
creases,” R. J. S. Piggott, Gulf Re- 
search and Development Co.; “Gear 
Testing Methods for the Develop- 
ment of Heavy-Duty Gearing,” R. P. 
Van Zandt and B. W. Kelley, Cater- 
pillar Tractor Co. 

Tuesday evening: Announce- 
ment of election of officers for 
1949, 

Wednesday, Jan. 12: 9:30 a.m., 
Universal Joints and Propeller 
Shafts,” G. E. Dunn, Universal 
Products Co., Inc.; “Is the Torque 
Converter Going To Be ‘It’?” O. K. 
Kelley, General Motors Corp.; “Pro- 
duction Problems of Turbojet En- 
gines,” T. S. McCrae, Allison divi- 
sion, General Motors Corp.; “Strain 
Measurements on Rotating Parts,” 
R. E. Gorton and R. W, Pratt, Pratt 
& Whitney Aircraft division, United 
Aircraft Corp.; 2 p.m., “Passenger 
Car Engine and Powerplant Mount- 
ings,” E. F. Riesing, Firestone In- 
dustrial Products Co.; “Factors Af- 
fecting Passenger Car Gasoline 
Economy,” W. S. James, Fram 
Corp.; “Boeing 200-Horsepower Gas 
Turbine,” S. D. Hage, Boeing Air- 
plane Co.; “Postwar Reciprocating 
Engine Development,” F. J. Wei- 
gand and E. H. Olson, Wright Aero- 
nautical Corp. 

Thursday, Jan. 13: 9:30 a.m., 
“Factors Affecting Octane Num- 
ber Requirement,” H, J. Gibson, 
Ethyl Corp.; “Cost Cutting Chance 
Laws Can Control Design Toler- 
ances,” Dorian Shainin, Hamilton 
Standard Propellor division, 
United Aircraft Corp.; 2 p.m., 
“The Combustion of Diesel Fuel,” 
M. A, Elliott, Bureau of Mines; 
“Personal Aircraft—Problems and 
Progress,” Herb Rawdon, Beech 
Aircraft Corp.; “Today’s Picture 
in Helicopters,” R. H, Prewitt, 
Prewitt Aircraft Co.; 8 p.m., “Re- 
fueling in Flight,’ C. H. Latimer- 
Needham, Flight Refueling, Ltd. 

Friday, Jan. 14: 9:30 a.m., “Status 
of Dual-Fuel Engine Development,” 
R. L. Boyer, Cooper-Bessemer Corp. ; 
“Interior Treatment of Aircraft,” 
J. J. Harrington, Northwest Air- 
lines, Inc.; “How Aircraft Interior 
Design May Profit by the Expe- 
rience of Other Forms of Trans- 
portation,” W. D. Teague, designer; 
2 p.m., “Development of a Combus- 
tion Chamber for Medium and High 
Speed Diesel Engines,” J. B. Fisher, 
Waukesha Motor Co.; “Non-Inflam- 
mable Hydraulic Fluids for Air- 
craft,” W. W. Davies, chairman; 
prepared discussions by: E. M. 
Glass, USAF Air Materiel Com- 
mand; W. S. Loose, Dow Chemical 
Co., and J. M. Russ, Carbide & 


Chemicals Corp. 


CHERNER AT AUTO PROBE—Joseph Cher- 
ner of Cherner Motor Co. (Ford), Washing 
ton, as he took the witness stand as a House 
subcommittee resumed its investigation of 
questionable trade practices in new and 
used cars. Although Cherner told the com- 
mittee that war veterans got more than 25 
percent of his deliveries of new cars during 
the first six months of postwar production 


| @ veteran later told the committee that he 


had not received the Ford he ordered in 1945 
from Cherner.—(Acme photo). 
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The Leader Leads 
Again... 


am 


i 


America’s Best Seller...Year After Year 


Chevrolet —and Only Chevrolet Can Say, “More 
Than 1,000,000 Cars and Trucks Produced in 1948” 


Once again Chevrolet has responded to unprecedented public de- 
mand. Once again Chevrolet has out-produced, and out-sold all 
other automobile manufacturers. Once again Chevrolet is the only 
maker to build more than a million cars and trucks in a twelve- 
month period. Chevrolet’s domestic production in 1948 exceeds 
that of its nearest competitor by more than 300,000 units... 
and for the total postwar period, Chevrolet leads by over half a 
million units. 

Official figures prove that Chevrolet has out-stripped all other 
manufacturers in 1948 just as they have for the total eighteen- 
year period from 1931 to date. 

Chevrolet is the outstanding leader in meeting the tremendous 
automobile and truck shortage. Chevrolet dealers filled over one 


million orders for cars and trucks in 1948. Hundreds of thousands 
of other people would have purchased Chevrolets if they had been 


available. 
In 1949, Chevrolet Motor Division promises to make every 


effort to exceed the phenomenal production figures of 1948... 
to give all dealers a steady and constantly increasing flow of cars 
and trucks... to help them fill their orders as quickly as possible. 

To further the overwhelming preference of the nation’s 
motorists for the leader’s products, Chevrolet will soon offer an 
entirely new product designed to set a new high standard of beauty, 
quality and value for the low-price field—Chevrolet for 1949! 

Now, and for the years to come, Chevrolet will continue to 
direct all efforts toward maintaining a long and worthy tradition 
. .. fine products for America .. . leadership for Chevrolet! 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 











STERLING, Colo.—Twice a year 
for the past five years the people 
of this city have read in their daily 
newspaper a guarantee and state- 
ment of policy by the Cassell Motor 
Co, (Chrysler). 

This year, owner George W. 

Cassell increased his readership 
by sending Rep. Macy a copy of 
the advertisement as a refutation 
of “the impression your commit- 
tee conveys to our customers.” 

In his letter to the New York 
congressman, Cassell declares that 
in all the accounts he has read of 
the Macy investigation no mention 
has been made that any dealer may 
“operate his business in a fair, 
legitimate manner, with any degree 
of honor or honesty.” 

This impression is misleading, 
Cassell’s letter maintains, because 
the large majority of dealers “op- 
erate on a highly ethical basis.” 

As proof of his contention, 
Cassell sent a copy of the adver- 
tisement his firm uses to assure 
customers of honest treatment, 

Under the heading “Our Guaran- 
tee,” copy reads: 

“If there are any of our custom- 
ers who feel that we have not ful- 
filled every guarantee, written, ex- 
pressed or assumed in every way 
to their entire satisfaction, we urge 
that you come to us before the end 
of the year and allow us to adjust 
any differences to your entire satis- 
faction. 

“If you purchased a new car here 
and feel that we charged you more 


than the fair factory price, plus, 


freight, taxes and usual service 
charges, please come in and let us 
re-check the deal, and if an error 
has been made, we will immediately 
and willingly refund in cash any 
overcharges you may have paid. 

“If you feel we have forced you 
to take unwanted accessories, 
bring in your car, we will remove 
them and refund to you in cash 
the amount you paid us for them. 

“If you feel that you did not 
receive a fair allowance for your 
old car on a new one here, come in, 
let us review the deal with you, and 
if an adjustment is in order, we 
will promptly refund any over- 
charges. 

“In plain English:—If you feel in 
any way your dealings here have 
been unsatisfactory, our charges 


Robert, Yarnall 
On CATA Board 


CHICAGO.—New directors were 
elected by the Chicago Automobile 
Trade Assn. board to fill unexpired 
terms of two members, 

Joe E. Robert, recently appointed 
as Chicago branch manager of 
Cadillac, was elected to succeed H. 
W. Shepard, his predecessor in the 
Cadillac post. Frank H. Yarnall, 
president of Holmes Motor Co. 
(Ford), replaced Carl W. Zepp of 
C. Zepp, Inc, (Ford), who resigned 
“because of many other pressing 
business activities.” 

The addition of three members 
of CATA was announced by Wil- 
liam D. Reagan, president. They 


are: Broadway Ford, Inc., Chicago; 
Indian Hill Motors, Inc. (Dodge), 
Winnetka, and Northtown Motors, 
Inc. (Dodge), Chicago Heights. 


Attention Rep. Macy 


Dealer Sends Copy of Fair Treatment Ad 
To New York Congressman 





AUTOMOTIVE NEWS, 


too high, our cars, parts or labor 
not up to the standard represented 
when purchased, now is your time 
to come in and let us correct each 
transaction to your entire satisfac- 
tion. It is our desire that we may 
start 1949 with the feeling that we 
have cleaned the slate of 1948. 

“Every member of our organiza- 
tion is married, they have a home 
to maintain and a family to feed. 
We try to make a reasonable profit 
in each transaction that they can 
live in the traditional American 
manner—a good customer is willing 
and expects that we should.” 

The ad concludes with the note: 
“This is not copyrighted and any 
Chrysler dealer in the U. S. may 
copy same.” 
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LARGEST NASH DEALER GETS AWARD—Nash Detroit Co. has received the company's 
10-point select dealer award. Showing the plaque to Lee Arnold, president of Nash-Detroit 
(right, seated) is George W. Mason, president of Nash-Kelvinator. Standing (left to right) 
are Charies Abbott, treasurer of the dealership; B. E. Thompson, Detroit zone manager; H. | 
| Doss, Nash sales vice- 


A. Bauer, vice-president and secretary of Nash-Detroit, and H. C. 
| president. 





Coyle Indicates No Early Drop in Prices 


(Continued from Page 1) 


business and have risen less than 
wage and salary payments. 

Emphasizing that today’s cars are 
a better value than comparably 
priced vehicles of 20 years ago, he 
said that “while in 1928 it took an 
average factory worker nearly 1,200 
hours to earn the price of a Chev- 
rolet, in 1941 it took a little more 
than 1,000 hours. Today it takes 
less than 1,000 hours.” 

In answer to a question about 
the “bigness” of GM, Coyle voiced 
his belief that the corporation 
“had not grown large by intent, 
but in response to demand, and in 
a competitive market.” 


As evidence of competition in the 
auto industry, he pointed out that 
GM’s share of the car market 
soared from 11 percent 25 years ago 
to 44 percent before the war, and 
now is about 40 percent, Plymouth 
rose from zero to 20 percent in that 
period, he stated, and Ford declined 
to 30 percent after reaching 62% 
percent in the Model T era. 

. * * 
OYLE EXPRESSED opposition 
to all proposals to increase cor- 
porations’ tax load, but added: 

“If I must choose, a flat raise in 
the corporation tax is preferable to 
a new excess-profits tax or to a 
graduated corporation-tax increase. 

“GM could get along pretty well 
under an excess profits tax be- 
cause we have a good past record 
of earnings on which to work. 
But we oppose it. We oppose it 
because little businesses would 
not be able to grow if held down 
by that type of tax. 

“We also think a graduated cor- 
poration tax is unfair. For instance, 
if you have two businesses, one 
making one hundred million a year 
and the other a hundred thousand, 
you must face the fact that each 
exists because the public wants 
their product. 

“Put in a graduated corporation 
tax and you penalize the large cor- 
poration. You utterly discourage 
expansion and the creation of new 
jobs. The only way a graduated tax 
could work would be if you made 
proper allowance for the capital 
risk involved in each business.” 

* + + 

NSWERING a query by Senator 
“% Ralph Flanders, Vermont Re- 








manager of 


Sheehan began his career with Buick at Memphis and recently served as assistant zone | 


SOUTHERN ZONES SWITCH — James V. Nance, 
Buick, welcomes his successor as Memphis zone manager, John 





recently appointed Dalias zone 
E. Sheehan. 


left, 


manager at Dallas. The appointments were announced by Buick General Sales Manager 
Otis L. Waller during a recent sales trip to Atlanta, Dallas and Memphis. 


publican, Coyle said he wouldn't 
“start lying awake nights worrying 
about GM’s ‘bigness’ until our com- 
petitors begin to gain on us.” 

Senator Flanders had contended 
that the history of GM “seems to be 
leading us to an economy of eco- 
nomic empires.” One of the sub- 
committee’s subjects of investiga- 
tion is the effect of big business on 
a competitive economy. 

“We have no single asset that 
anyone else who wants to com- 
pete against us cannot duplicate,” 
Coyle argued, “Other people go- 
ing in the business could pick 
better factory locations, build bet- 
ter buildings and buy more mod- 
ern machines. 

“What we have is management 
intelligence. As long as we can at- 
tract and keep the most intelligent 
type of employes, we are bound to 
remain big.” 

* . + 
Gaasen Joseph C. O’Mahoney, 
Wyoming Democrat, asked the 
GM official whether it wasn’t “in- 
creasingly more difficult for an indi- 
vidual to go in against you?” 

“Kaiser-Frazer did it and seems 
to be going well,” Coyle replied. 

“But they’re a corporation, too,” 
O'Mahoney said. 

“Oh, well,” Coyle replied, “if 
you mean it is getting more diffi- 
cult for an individual to go in, of 
course you are right. No individ- 
ual has that much money. 

“The only individual that ever did 
the job was Henry Ford, and I 
would like to point out that today 
he would not have had the oppor- 
tunity to accumulate the necessary 
wealth.” 

* * * 
“AND THAT is why questions are 
being asked today,” O’Mahoney 
asserted. “People are calling on 
Congress to protect little business 
from big business.” 

“We,” the GM executive affirmed, 
“are the best customers little busi- 
ness ever had. We don’t want to 
take the little man’s business away 
|from him; we want to buy from 
him.” 

* * * 

OYLE OBJECTED to criticism 

voiced by O’Mahoney of duPont 

family ownership in GM. 

“When the duPonts bought into 
GM (they now own 10,000,000 GM 
shares or 22 percent of the total),” 


their coming in or the corpora- 
tion going by the wayside. 

“Other banks and finance com- 
panies had the identical chance. It 


risk.” 
+ * . 


| ".HE WITNESS NOTED that the 


|biles (including announced 1949 


pared with an average increase of 
|89 percent for the rest of the 


2 | industry. 


At the same time, he said, in- 
creases in the prices of some raw 
|materials used in the manufacture 
of automobiles have amounted to 
| more than 100 percent. 

Stockholders, Coyle’s statement 
said, have received only 55 per- 

| cent of earnings since the end of 
| the war (even though $223,000,000 
of new capital was secured from 
| Outside sources), as compared 





Coyle said, “it was a question of 


was the duPonts who took the} 


| ~ latest list prices of GM automo- | 





models) have increased 75 percent | 
Over 1941 on the average, as com- | 


| educational undertaking sponsored by 





| 


with 85 percent in the period im- | 
mediately prior to the war. 

“With a dollar volume of business | 
nearly three times that of the 1936- | 
1941 period, and with a like increase 
in wage and salary payments, our 
dollar profits currently are less than 
2% times their 1936-1941 level,” 
Coyle said. 

“Our margin of profit—the return, 
including income from investments, 
on each dollar of sales—was 11% 
cents in the 1936-1941 period. For 
the 12 months ended Sept. 30, 1948, 
this return averaged 8% cents. This 
is 2% cents or one-fourth less than 
in the earlier period which included 
a year of severely depressed busi- 
ness,” 

* . * 
N POINTING out that since 1941 
General Motors car prices on the 
average have increased 75 percent, 
he called attention to the fact that 
wage rates increased about 77 per- 
cent over the same period. 

“The increase in the prices of GM 
cars,” Coyle said, “has been little 
more than the increase in the cost 
of living, as measured by the Bu- 
reau of Labor Statistics consumer 
price index, which has amounted to 
72 percent since January, 1941. 


“On the other hand, prices of 
such commodity groups as farm 
products, food and textiles—which 
play an especially important role 
in determining the overall cost of 
living—have increased far more 
than automobile prices. 

“An interesting sidelight is that 
in January, 1941, it took nearly 2,000 
pounds of round steak at 38 cents 
per pound to equal the price of a 
Chevrolet. Today it takes only 1,400 
pounds of round steak at 93 cents 
per pound to equal the price of a 
Chevrolet. Many other cost-of-liv- 
ing items have gone up more than 
car prices.” 

* * * 


“PUtATION has pushed up 
prices of postwar automobiles 
as it has pushed up prices of other 
products,” Coyle told the commit- 
tee. “To what extent has the value 
the customer gets for his automo- 
bile dollar been affected from a| 
long-term viewpoint?” 

In answering his own question, 
Coyle produced a picture of a 1929 
Buick four-door sedan and a pic- 
ture of a 1948 Chevrolet four-door 








Dealer-Maker Law 
Weighed in Montana 


HELENA, Mont, — The Mon- 
tana Automobile Dealers Assn. is 
sounding out its members on 
whether they favor a state 
dealer - manufacturer licensing 
act similar to that in force for 
many years in Wisconsin. 

In an _ association bulletin, 
John Jewell, manager, pointed 
out that a finance company rep- 
resentative has stated that “if 
we did not quiet down in Mon- 
tana, the factories would not 
ship any cars into Montana.” 

Jewell discounted this, assert- 
ing that a conspiracy in re- 
straint of Interstate Commerce 
is not handled lightly by Con- 
gress or the Justice department. 





sedan. The Buick was priced in 
1929 at $1,320, manufacturer’s list 
price, and the Chevrolet is now 
priced at $1,280, manufacturer’s list 
price. 

He then gave a detailed com- 
parison of the two cars to show 
how much more the customer 
gets today in a Chevrolet than he 
received when he bought a Buick 
in 1929. 

The statement emphasized that 
GM has to market its products at 
competitive prices and pay market 
prices for materials and the same 
wages as other companies in the in- 
dustry. 

“Any consideration of postwar 
profits must start with the fact that 
inflation has greatly increased the 
cost of doing business. In other 
words, the cost of living for busi- 
ness has gone up too,” Coyle said. 

“Reflecting inflation, dollar vol- 
ume of sales has increased at a 
greater rate than physical volume. 
Total sales in 1948 are at an annual 
rate of $4.5 billion as compared 
with an average of about $1.6 bil- 
lion in 1936-1941. 

“Employment and payrolls show 
large increases. Currently employed 
in the United States and abroad are 
380,000 men and women as against 
243,000 in 1936-1941. Our average 
monthly payrolls have nearly 
tripled—$104,000,000 in 1948 as com- 
pared with $37,000,000 in 1936-1941. 

= a o 

“IN THE YEAR 1948 General Mo- 

tors stockholders received divi- 
dends totaling $4.50 per share of 
common stock. This compares with 
average yearly dividend payments 
in the 1936-1941 period of $3.46 per 
share. 

“Thus, dividends in 1948 on a per 
share basis increased 30 percent 
above 1936-1941 as against a 56 per- 
cent increase in employment, a 180 
percent increase in payrolls and a 
180 percent increase in dollar sales. 

“Measuring dividends in another 
way, 1948 dollars are worth only 
about 60 percent of 1936-1941 dollars 
in terms of purchasing power. This 
means that the 1948 dividend of 
$4.50 per share would buy only what 
$2.65 bought in 1936-1941. This is 
what the stockholder looks at when 
he considers his ‘take-home pay.’” 

Coyle was accompanied to the 
hearing by Albert Bradley, GM 
executive vice-president, and Fred- 
erick G. Donner, finance  vice- 
president. 


Morton Heads Kiwanis Local 

W. R. Morton, automobile dealer, 
Americus, Ga. has been elected 
president of the local Kiwanis club 
for the ensuing year. 
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SERVICE SHEEPSKINS—Graduation day approaches for Plymouth, Dodge, DeSoto and 
Chrysler dealers and their service personnel who have completed the first 12 sessions pre- 
scribed by the Chrysler Corp. Master Technicians’ service conference. Mailing of the cer- 
tificates to dealers and mechanics is now underway. The program, believed to be the larges' 


automotive principles and service to 2 
in DeSoto dealerships, and 22,595 in Chrysler 
icates are, from left: W. B. Rice, director 


assistant director of service of Chrysler division, and directors of service R. W. 
| DeSoto, and B. 


B. Settle, Dodge. 


American industry, 
832 enrolled mechanics in Dodge dealerships; 21,763 


provides extension classes in 


dealerships. Shown above inspecting the cer- 
of service of Plymouth; F. E. Van ae 
tley, 
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Tkiie’s sales magic in the word Airfoam. 
Dealers selling cars cushioned with Airfoam 
will tell you—this wonderful latex cushioning 
helps close many a deal. 


For Airfoam's matchless comfort is something 
that can be demonstrated right in the show- 
room. Customers can feel its airy buoyancy, 
the way it adjusts itself to body weight, how 
restfully it cradles every muscle. 


And you can tell them—Airfoam far outlasts 
other types of cushioning. It helps upholstery 
last longer, too. 


Full-color national ads are keeping your 
prospects on the lookout for this gloriously 
comfortable seating. They’ll find it in 
representative models of the ’49 cars in every 
price class. 


"Goo 


The last word 
that seals 
the bargain 





If your line has not yet installed Airfoam, ask 
for it in your next year’s models. 


Why car buyers 
want Airfoam 


Glorious Comfort—its live buoyancy soaks up 
bumps and jolts; like riding on air. Longer 


_Wear—lasts far longer than other types of 


cushioning; protects upholstery, too. Good-as- 
new-looks always—doesn’t sag or pack down 
with usage; holds its shape for the life of the 
car. Cool—air circulates through millions of 
interconnecting cells. 


NOTE TO MANUFACTURERS: 


Let us show you how recently developed techniques in 
building Airfoam cushioned seats and backs provide 
extra riding space, more legroom. Write Goodyear, 
Manufacturers’ Sales Dept., Akron 16, Ohio. 
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AIRFOAM GIVES YOU SUPER-COMFORT 


Press down on Airfoam and you'll feel g buoyant upward 
comeback. Airfoam’s millions of resilient air cells breathe 
to balance body pressure with equal support—a uniform, 
self-adjusting support that insures super-comfort and per- 
fect relaxation. Raise your hand and Airfoam instantly 
rounds back into shape—never looks crushed and saggy 
like conventional cushionings. 


EAR 





Airfoam—T.M. The Goodyear Tire & Rubber Company 








10 





FOB FACTORY 


AUTOMOTIVE NEWS, DECEMBER 27, 1948 





GM’s Prices Based 
On Average Output 


(The opinions expressed herein are those of Columnist Allen and are not 
necessarily those of Automotive News.) 


By A. H. Allen 
| xe THE MASTERFUL statement presented by M. E. 


Coyle, General Motors executive vice-president, before 
the subcommittee on profits in Washington a week ago—| 
which, incidentally, must have kept a score of statisticians | 


and economic experts of the® 


corporation staying up nights 
for the past three weeks—he | 
again directed attention to the core | 
of GM’s pricing policy which has 
been a guiding factor for a score of | 
years. It is based on a measure- 
ment of unit costs calculated on a 
standard or average volume rate of 
operations (not the break-even 
rate) which takes into account plant 
capacity and market potential over 
the long term, 


Determination of this “average | 





A. H. Allen 


ess but it has 
come to be highly 
essential in an in- 
dustry so subject 
to cyclical fluctua- 
tions in volume. 
How successfully 
GM price experts 
have interpreted 
it is seen by the 
fact that in the 10 
years from 1929 to 


1938, GM was the | 
| it costs to produce but still at a 


only automobile 


record of profits, although in 1932 
net income came dangerously near | 
the vanishing point—only $164,979. | 

With “average volume rate” de-| 
termining allocation of fixed items | 
of cost, changes in unit costs from | 
year to year reflect only changes in | 
wage rates and materials costs, and | 
improved operating efficiency. Thus, 
when volume declines prices are | 
not subject to increase, nor by the | 


|trucks which have passed into his. 


tory. 

On the score of operating rates 
and profits over the long term, a 
prominent spokesman for the steel 
industry reiterated for the benefit 
of Washington committeemen the 
other day the historical feast-or- 
famine nature of the steel industry, 
adding that while at one time pro- 
ducers could break even at 70-75 


| because of such volume. 


same token, are they decreased in 
periods of high-volume production 
The one 
period is calculated to offset the 
other and permit a fairly well sta- 
bilized profit level through the 
years. 

Of course, as Coyle points out, 
you simply cannot take a slide 
rule, work out the average volume 
rate of production, set up unit costs 
and add on a reasonable profit to 
arrive at a price. In addition, there 
must be a product which buyers 
think is worth the price or, as of 
today, worth more than the price, 

* a * 


Kettering’s Viewpoint 
OSS KETTERING of General 
Motors cuts through all the 
above calculations and says simply 
that, to stay in business, a company 
has to sell something for more than 


volume rate” is a complicated proc- | manufacturer to show an unbroken | price and quality which will con- 


4 Plants BATTLE CREEK, JACKSON, BERRIEN SPRINGS, MICHIGAN 


Modern 

speedsters hove 

their counterparts in 

the dore-devil chorioteers 

of antiquity. Originally 
implements of wor, by the 
dawn of history chariots were 
vehicles of the racing arenos 
and triumphal processions, 


: ae 


WT anes. + 


The first purchase of an auto in 


| the province of Kweichow, China, | 


| in 1927, was such an outstanding 
event that a special silver dollar 
was issued. Packed in _ bozes, 
| coolies carried it 100 miles inland 
to the purchaser. 





vince the customer he is getting 
more than his money’s worth. Just 
as easy as that. Doubtless he would 
get some argument from builders of 
the 2,000-odd makes of cars and 
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with STRENGTH, BALANCE AND 
~~ DEPENDABILITY harnessed in the 


CLARK TRANSMISSION 


THERE ARE MANY good 


features of Clark Transmis- 


sions—simplicity of design, 


good balance, with ample 


strength, and precision work- 


manship — that make for 


smooth, quiet operation. There 


is one more feature that is 


vitally important, though it never 


appears in blueprints: the deter- 


mination that every Clark product 


shall be a credit to the experience and 


painstaking engineering that created it. 


K EQUIPMENT COMPANY, Buchanan, Michiga 


ne 








percent operations, some even less, 
today he doubted whether many 
companies could survive red ink at 
much less than 85 percent of capac- 
ity. He also observed steel plants 
had never been able to maintain 100 
percent operations over any lengthy 
period of time, with the single ex- 
ception of the years since the start 
of the war, and even then there 
were interruptions caused by coal 
strikes which gave mills a chance 
|to catch their breath. A 15-point 
break in the current 100 percent 
operating rate in steel, not at all an 
| impossibility in the opinion of some 
|in the trade, could bring complica- 
tions, particularly to smaller pro- 
ducers whose break-even points are 
higher than larger competitors. 
7 + « 


|Our Fears Dispelled 


| ()FTEN-EXPRESSED worries 
over early exhaustion of Lake 
Superior iron ore reserves—-say, in 
|10-15 years—are dispelled by Dr. 
|Grover C,. Dillman, president of 
| Michigan College of Mining and 
Technology, writing in the last is- 
|sue of The Detroiter, a board of 
| commerce publication. 
He figures it is reasonable, on 
| the basis of state tax commission 
reserve estimates and shipments 
over the past 18 years, to assume 

a future life for the Lake Supe- 

rior ranges of 45 years at the 

present rate of consumption of 80 
| million tons a year. And further, 
| on the strength of technological 
| studies of lower-grade “iron for- 

mations” in the district, an as- 
sured life of 100 years can be 
envisioned, 

Conclusion from this encouraging 
report is that no major movements 
from present long-established steel 
production centers can be looked 
for in the near future, in spite of 
f.o.b. mill pricing, high freight costs 
or other more temporal matters. 

Perhaps some additions to capac- 
ity in the West and Southwest, pos- 
sibly too along the Atlantic Coast, 
but with 80 percent of U.S. steel 
production dependent upon Lake 
Superior ores, this fertile source of 
iron rock can be looked to for many 
decades to come, says Dr, Dillman. 











Drive for Scrap 
To Be Spurred 


During Winter 


WASHINGTON.—The Commerce 
department’s scrap-drive committee 
has announced plans for an inten- 
sive drive during the winter months. 

Car dealers, junk yards and many 
other business firms will be called 
on to clean house of old cars, trucks 
and machinery, it was decided at a 
|meeting of the committee here. 

An executive committee composed 
of trade association representatives 
is to be appointed by the secretary 
| of commerce to spearhead the drive 

and to serve as a clearing house in 
coordinating the efforts of trades 
and industries throughout the 
| country. 

Theodore S. Repplier, president of 
|the Advertising Council, described 
|the part his organization will play 
| in the drive. Edward Thayer, chair- 
|man of the Business Paper Advisory 
| committee of the Advertising Coun- 
| cil, outlined steps being taken by 
| the business press in support of the 
| drive, 
| Other speakers were Robert W. 
| Wolcott, chairman of the American 
|Iron & Steel Institute scrap com- 
| mittee, who stressed the importance 
|Of increasing the flow of ferrous 

scrap to the mills and foundries, 
;}and Herman Moskowitz, president 
|of the Institute of Scrap Iron and 
|Steel, who described the current 
domestic scrap situation. 

| The committee expressed the 
| view that no steel production need 
| be lost this winter it business lead- 
;ers generally will realize the stake 
it has in seeing that every possible 
ton of heavy melting scrap is kept 
mating through normal trade chan- 
nels, 


Weidler Buick Dealer 
Weidler Farm Supply, Minneap- 
olis, Kans., has been appointed as 
Buick dealer in that locality, 
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Vew York Income Taxes 
May Be Increased 


An increase in the tax load of 
New York businessmen seems like- 
ly in reports emanating from Al- 
bany. Gov. Dewey said a raise in 
the state income tax rate is pos- 
sible, although it is still under con- 
sideration. 

A proposal to finance a state sick- 
ness disability program by an addi- 
tional 1 percent payroll tax is also 
in the works. Employers in New 
York state now pay a 3 percent 
payroll tax for unemployment in- 
surance, ‘ 

+ + 


N. D. Labor Seeks Repeal 


Of Closed-Shop Ban 


Repeal of North Dakota’s two 
controversial labor laws, passed 
by the 1947 state legislature and 
later approved by the voters, will 
be sought during next year’s state 
legislative session, according to 
William Murrey of Fargo, presi- 
dent of the State Federation of 
Labor. 

One of the statutes prohibits 
the closed shop, while the other 
sets up bargaining and strike pro- 
cedures. They were passed in 1947 
after a bitter fight. They were 
referred to the voters at last 
June’s primary election and ap- 
proved. Because of the referen- 
dum approval, it will take a two- 
thirds majority of the legislature 
to repeal them, 

* od . 


N. J. Sets Floor for Women 


In Retail Trades 


New Jersey State Labor Commis- 
sioner Harry C. Harper has issued 


an order setting 60 cents an hour} 
as the minimum pay for women} 


and minors employed in retail trade 
occupations in Essex, Bergen, Cam- 
den, Hudson, Mercer, Middlesex, 
Morris, Passaic and Union counties. 
The order fixed 55 cents an hour 
for those so employed in the 12 
other counties in the state. 


Scheduled to become effective | 


June 6, the order requires the pay- 
ment of time-and-a-half for over- 
time after 40 hours to those em- 


ployed in the nine large counties, | 


and after 44 hours in the 12 smaller 
counties. 


The order affects about 70,000 | 


workers. The retail trade occupa- 





Compulsory Tests 
Among Proposals 
In Wisconsin 





* MADISON, Wis. — Compulsory | 
motor vehicle inspection and estab- | 


lishment of speed limits were in- 


cluded among proposed changes in | 
Wisconsin highway safety laws ap-| 


proved last week by the state legis- 
lative council for introduction in 
the 1949 legislature. 

A speed limit of 65 miles per 
hour for daylight driving and 55 
miles for night driving was given 
council approval. Wisconsin now 
has no general speed limit. 

Besides the general speed limit, 
the council recommended that the 


state highway commission be al-| 


lowed to place zone limits on the 
state trunk system for one mile 
on all sides of any incorporated 
municipality. This zoned mileage 
would be in addition to the 2,000 
miles allowed by the 1947 legis- 
lature. 

A proposal that trucks in excess 


of tive tons gross weight be limited | 
to 45 miles per hour was rejected | 


by tne council on the ground that 
such a speed limit would penalize 
truckers too much. 

‘ihe council also approved a pro- 
posea minimum speed law, which 
would par any person from operat- 
ing u vehicle upon a highway at 
a speed so slow as to impede or 
block the reasonable and lawful 
movement of traffic. 

A proposed compulsory motor 
vehicle inspection law was approved 
by the council by the narrow vote 
of six to four. Under the recom- 
mended measure, the state motor 
vehicle department would be au- 
thorized to license privately-owned 
vehicle testing stations throughout 
the state where such inspections 
could be made. 
had met 
monts, 


the inspection require 


No vehicle could | 
registered in the state until it | 


| 


In the Hopper 


tions are the sixth group for which 
such minimum wage orders have 
been issued in New Jersey. 

* ca a 


Binghamton (N.Y.) Council 


Passes Auto Use Tax 


The Binghamton (N. Y.) city 
council has passed an automobile 
use tax of $5 a year for a car 
weighing 3,500 pounds or less and 
$10 for a car weighing more than 
3,500 pounds. A $10 tax will be 
imposed on trucks, buses and other 
commercial vehicles. 

* * * 


Denver Municipal Tax 
Extended for Year 


Extension of Denver’s 1 percent 
municipal retail sales tax for an- 
other year has been approved by 
the city council despite protests 
that the measure has caused loss 
of trade in the city. 

The local levy first went into 
effect in January, 1948, as an 
“emergency” measure. Subsequent 
amendments exempted food prod- 


ucts, beverages and medicines from | 


., Jackson, Miss. 











Snewden Mack Trucks, 
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the tax, and raised the first bracket 
from 19 to 44 cents. 
* - + 


Florida Urged to Increase 


Gas Tax to Eight Cents | 


An added one-cent state tax on 
gasoline has been proposed in Flor- | 
ida as a source of revenue from | 
which the state may raise millions 
of dollars with which to participate 
in a federal water control program, 
it is revealed here by Rep. Richard 
H. Simpson of Jefferson county. 

Florida already has a seven-cent 
gasoline tax, only part of which is 
used for highway purposes. A state 
constitutional amendment to par- 
tially curb the diversion of gasoline 
tax revenues to nonhighway uses 


was defeated in the recent election. 
aa a +. 


Gas Tax and Fee Boosts 


Asked in Minnesota 


New proposals for increasing state 
revenues are before the Minnesota 
legislature, including recommenda- 
tions for a one-cent boost in the 
four-cent gasoline tax, a boost in 
auto license fees and the levying of 
a graduated tax of up to one cent 
per mile for over-the-road buses, 

Meanwhile, the state highway de- 
partment submitted a_ tentative 
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DALLAS DEALERS GREET BUICK CHIEFS—A recent Buick sales meeting in Dallas drew 
a record crowd of more than 500 dealers and dealer personnel. Left to right, C. A. Cha *; 
chief engineer; Ivan L. Wiles, general manager; Otis L. Waller, general sales manager; Ear' 
North, dealer in Houston; L. B. Strayhorn, Dallas zone manager who has resigned to become 
a dealer there, and Clyde C. Darby, assistant southern regional manager. 





| $29,700,000 budget for the fiscal year Merchants Kill Tax 
beginning July 1, 1949—which didn’t; Jn the face of strong protests 
take into account anticipated $12,-| from retail merchants, a proposed 
000,000 added income which the gas | city sales tax was dropped from 
tax hike and license plate changes | consideration by the Pueblo (Colo.) 

| would bring. city commission. 





MACK TRUCK DEALERS -— co matter 


where they’re located — have the advantage of a 
well-rounded line that meets the localized needs of 
regional conditions and industries; gives plus cover- 
age in practically every line of business. 


More fleet sales . . . more repeat orders . . . con- 
ntration on real dollar volume — that’s the kind 


of profitable selling that goes hand in hand with 


ack’s matchless line of trucks, buses and fire 


apparatus. 


Mack franchises are still available in a number 
of large communities. For information on your 
territory, write to Wholesale Department, Mack 
Trucks, Inc.,Empire State Building, NewY ork1,N.Y. 


‘S PART OF THE LANGUAGE: 
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Dismissed as Red Agitation . . . 


UAW Turns Deaf Ear 
To ‘Speedup’ Cries 


(Continued from Page 2) 


UAW workers of some maintenance 
and construction work formerly 
performed by union men. An “out” 
was inserted in the resolution in the 
form of a clause agreeing to sub- 
mit the grievance to the Ford-UAW 
umpire before further decisions on 
a membership strike vote. 


T IS EXPECTED that the con- 
troversy will be resolved through 
the Ford grievance procedure, 
should Local 600 chiefs decide to 
press the issue. 

Local 600 has gone to great pains 
to refute the Communists’ allega- 
tions that Ford workers are being 
endangered by “back - breaking” 
conditions in the shops and along 
the assembly lines. 

A recent issue of Ford Facts, 
the local’s publication, highlighted 


4,250,000 Sales 
Of New Vehicles 
Seen This Year 


DETROIT.—The U. §, auto indus- 
try will register an estimated 4,250,- 
000 new trucks and cars during 
1948, R. L. Polk & Co. reported last 
week, basing its figures on prelimi- 
nary registrations for November 
and estimated registrations for 
December. 

It was estimated that approxi- 
mately 3,175,000 new passenger cars 
and 1,035,000 new trucks would be 
licensed this year before Dec. 31. 
For the first time in its history, the 
truck industry would register more 
than a million new vehicles during 
one year, Polk noted. 

While the registration totals are 
smaller than factory production fig- 
ures, it was stated that official U.S. 
registrations do not include ex- 
ported vehicles, government-owned 
vehicles and other minor classifica- 
tions, 

In 1947 a total of 3,167,231 new 
Passenger cars and 879,132 new 
trucks was registered. New passen- 
ger car registrations this year, in 
spite of heavy registrations during 
the spring months, will end only 
slightly higher than last year, Polk 
estimated. 

A total of 291,442 new passenger 
cars was registered in October, the 
smallest number since July, when 
totals were 291,206 units. The Octo- 
ber figure compares with 281,428 
new passenger cars registered in 
October, 1947. 

New commercial vehicle registra- 
tions for October totaled 84,284 
units, as compared with 87,167 units 
in October, 1947. 


‘O'Neill Workers Defeat 


Union Shop Proposal 


BUFFALO.— Workers of the 
O’Neill Motor Corp. have voted 18 
to 13 against a union shop in an 

«election conducted here by the Na- 
tional Labor Relations Board. The 
employes are members of an inde- 
pendent group, the O’Neill Em- 


ployes Protective Assn. 


statements by many workers ex- | © 


pressing satisfaction with their 

production requirements and con- 

ditions of work. The publication 
branded as ridiculous Daily 

Worker stories that Ford em- 

ployes were collapsing on the job 

and being exploited by foremen 
and time-study men, 

Company spokesmen flatly deny 
that Ford rates are of a speedup 
nature. They maintain that Rouge 
and branch plant rates, on a capac- 
ity basis, are below those enforced 
by competitors. 

. + * 

NFORMED OFFICIALS of the 

CIO believe that the anti-speedup 
drive is directly linked to Russia’s 
hope and expectation of a serious 
depression in this country. 

“It’s very simple—but still very 
challenging,” one UAW executive 


said. “The lower car production, 


the higher prices must go, the 
more workers must be laid off, 
the graver the threat of a real 
economic bust. The Communists, 
and their bosses in the Kremlin, 
would like nothing better.” 

These labor leaders emphasize 
that the CIO and UAW administra- 
tions are pledged to oppose indus- 
trial speedups, when and if they 
actually occur. However, they add, 
Communist-inspired efforts to re- 
tard production and induce phony 
speedup strikes will be ignored. 

This UAW policy has two objec- 
tives: Keeping as many workers as 
possible at work, and thwarting 
Moscow’s ambition to extend Com- 
munism throughout the world on 
the heels of a depression in the U.S. 


Agreement Averts Strike 


At GM Electro-Motive 


CHICAGO.—A strike vote taken 
Nov. 29 against the two plants of 
Electro-Motive division of General 
Motors Corp. in this area was can- 
celled before an actual walkout, 
which would have affected 14,000 
employes. 

The settlement was reached be- 
tween management and Local 719 
of the UAW-CIO. It covered alleged 
speedup practices, and the solution 
was declared by the union to be 
sati@factory. No question of wages 
was involved. 


Trailer-Coach 


Sales Increase 


CHICAGO.—In number of units, 
1948 trailer-coach sales totaled 75,- 
000 to exceed the 60,000 total of 
1947, and in dollar volume the gain 
was 60 percent, or $240,000,000, as 
against $150,000,000. 

Harold Platt, president of the 
Trailer Coach Manufacturers Assn., 
released this estimate last week. 
He attributed the greater increase 
in dollar volume than in sales to 
higher prices in 1948 than in the 
preceding year. 





NEW NSPA PRESIDENT TAKES OVER—C. R. Crowder, 1949 head of National Standard 
Parts Assn. (right), pins past president's badge on E. M. Sheehan at the recent convention 
in Chicago. Crowder is sales vice-president of Van Norman Co. 
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above lightweight car which Ben F. Gre 
next summer. regory, a veteran auto 
nism in 1923 weced 


| the pilot model pictured above to Detroit to 
| market the car for about $1,050. 


"49 Output Eyed 
For Front-Drive 
Rear-Motor Car 


By Mac Gordon 
Associate Editor | 
OLUME PRODUCTION of a} 
lightweight rear-engine car with 
front-wheel drive is the 1949 hope 
of Ben F. Gregory, Kansas City 
auto designer and engineer. 
Gregory revealed details of his 
new creation and his marketing) 
plans to Automotive News Dec. 10) 
in Detroit, where he had driven the 
first pilot model of the Gregory car 
to arrange for supply sources. 
The 58-year-old automotive vet- 





eran said he has secured a Kansas 
City plant for production of the ve- 
hicle and plans to commence assem- 
bly operations “in late spring.” A 
marketing price of about $1,050 is 
planned, he said. 

Distributors and dealers will be 
chosen shortly before production 
gets underway, according to Greg- 
ory. 

* se 


* 
(GREGORY SAID his projected 

JF L-head-type rear engine would 
have the following features: * four 
cylinders, flat opposed; air cooling; 
40 horsepower; top road speed of 70 
miles per hour, and pressure lubri- 
cation. 

But the designer was proudest of 
the unique front-wheel drive mech- 
anism, the principle of which he 
first developed in 1923. Three-and- 
a-half years ago, Gregory related, 
he began designing a rear-engine 
car which could incorporate the 
front-wheel drive unit. 

“Our front-drive unit employs a 
counterbalanced cantilever ar- 
rangement instead of front and 
rear axles,” Gregory explained. 
“Two flexible arms extend from a 
center ‘elbow’ to the wheels, 
which ride on the outer parts of 
the hubs. 

“The front spindle is completely 
eliminated, and the car is driven 
through the front-wheel arms while 
trailing through the rear ones. This 
development, which we call pivot 
center steering, cuts down on road 
shocks to an amazing degree.” 

Gregory said his pilot car had a 
curb weight of 1,900 pounds, but 
added he expected to reduce this 
even more through use of alumi- 
num body panels and plastic grille 








and trim work. 
* 


+ * 

HE MISSOURIAN said louvers 

on the rear sides of the vehicle 
draw in air for cooling. The pilot 
model carries an eight-gallon gas 
tank. 

Another unique feature is a 
spare-tire compartment beneath the 
luggage trunk in the front end, The 
spare is mounted horizontally on a 
rolling platform which can be 
moved out or pushed in as desired. 

While lighter materials may be 
used for body panels and hard- 
ware, the frame will be a tubular 
box type of all-steel, Gregory said. 

The proposed production car em- 
ploys a quarter-elliptic spring sus- 
pension, with the springs telescoped 
into the front and rear wheel arms, 

” 


* 

HE PILOT MODEL has an over- 

all length of 153 inches, overall 
width of 67 inches and a height of 
61 inches. 

Gregory said he plans to launch 
production at a rate of 50 a week, 
increasing this to 50 a day and then 
50 an hour by mid-1950. His shop is 
located at 2537 Southwest Blvd., 
Kansas City 8, Mo. 





| stricted.” 





Has Two Innovations 





REAR-ENGINE CAR WITH FRONT-WHEEL DRIVE—That's the unique idea developed in the 


ry of Kansas City hopes to place in production by 
esigner and engineer, patented a front-drive mecha- 
on a principle he calls "pivot center steerin 
years ago on a rear-engine vehicle which would incorporate the 


Ey; 
rove 


. He began workin 
ront-drive idea. He 


arrange for supply sources. Gregory plans to 





GREGORY'S REAR ENGINE—A view of the 
power plant setup on the proposed new 
Gregory front-drive car. The engine is a flat- 
opposed four-cylinder L-head air-cooled type, 


oat horsepower. Gas consumption 
of 20 to miles per gallon is claimed by 
the designer of the car, Ben F. rd of 
Kansas City. The car has a 94-inch wheelbase 
and a curb weight of 1,900 pounds. Gregory 
plans to market the car through a national 
distributor-dealer organization. 


Government Suit 
Hits U. S. Rubber; 
Cartel Charged 


WASHINGTON. — A government 
suit filed in Cleveland charges the 
U.S. Rubber Co. and two British 
firms with conspiring with 13 other 
foreign companies to split world 
markets for the sale of rubber 
products, 

The civil anti-trust suit filed by 
the Justice department named, in 
addition to U.S. Rubber, the Con- 
solidated Rubber Manufacturers, 
Ltd., New York and London, and 
Dunlop Rubber Co., Ltd., London. 

Consolidated is U.S. Rubber’s 
wholly-owned British subsidiary 
holding company for its foreign 
rubber interests. Dunlop is an inde- 
pendent firm. 

The suit charged the three com- 
panies and the 13 foreign firms 
named as co-conspirators made “un- 
lawful agreements” not to sell or 
ship certain rubber products to a 
sales territory allocated to other of 
the firms, 

The complaint also charged the 
firms with establishing a worldwide 
patent pool for all participants in 
the alleged cartel, 

As a result of these agreements, 
the Justice department charged, 
“competition among the defendants 
and co-conspirators has been elimi- 
nated throughout the markets of 
the world and that exports and im- 
ports of the U.S, have been re- 





Guajardo Elected 


A. E. Guajardo, Laredo (Tex.) | 
car dealer, has been elected to an 
unexpired term as chairman of the 
Webb County Democratic executive | 
committee. 


| tailing his career. 


British Point 
2 New Models 
For Canadians 


OTTAWA, Ont.—British car 
manufacturers are planning models 
designed specifically to appeal to 
the Canadian markets and two 
such units have already been man- 
ufactured, official sources disclosed 
here last week. 

According to the report, models 
are the A-90 Atlantic drophead 
convertible coupe and the A-70 
Hampshire sedan. The former is 
said to be designed to “attract the 
North American motorist” and is 
a sports car with low sweeping 
lines and a distinct slope to the 
hood which, it is claimed, allows 
the driver the best possible for- 
ward view. 

The latter, the Hampshire, is a 
sedan with a frontal appearance 
similar to the A-40. 

The convertible includes _hori- 
zontal air vents, a central recessed 
spotlight and built-in flashing turn 
indicators of American pattern. 
Rear wheels are inclosed and the 
convertible top is raised and low- 
ered by means of a power-operated 
unit. 

In addition, side windows are 
power operated, the first time such 
a feature has been used in a stand- 
ard British make of car, it is said. 


Gillespie Feted 


Testimonial Dinner Honors 
Retiring Buick Aide 

MEMPHIS.—Buick and General 
Motors executives paid their re- 
spects in gifts and verbal tributes 
at a dinner Dec. 9 to Henry C. 
Gillespie, Buick’s retiring southern 
regional manager. 

Ivan L. Wiles, Buick general 
manager, reviewed Gillespie’s ca- 
reer from his birth in Knoxville, 
Tenn., through his service as an 
Army officer in Cuba during the 
Spanish-American war, his news- 
paper and gold mining interests in 
Goldfield, Nev., in 1899, and his 
sales experience with the old Win- 
ton car in Cleveland. 

Wiles recalled that Gillespie 
joined Buick at Flint in 1920, be- 
came traveling representative at 
Memphis in 1921, zone manager the 
same year and regional manager in 
1929. Succeeding Gillespie in the 
latter post is C. C. Darby, formerly 
Gillespie’s assistant. 

Present because of their close 
association with Gillespie while 
they were with Buick were Harlow 
H. Curtice, now GM executive vice- 
president, and W. F. Hufstader, 
now GM vice-president in charge 
of sales. 

Curtice presented Gillespie with 
a hunting rifle. Other gifts includ- 
ed a silver tray on which were en- 
graved names of all present and 
a testimonial inscription; buckskin- 
covered furniture for Gillespie's 
log cabin at Trafalgar Farm, where 
he plans to spend much of his 
time, and a parchment book de- 











McColl Made President 


Of Fort Wayne Assn. 


FORT WAYNE, Ind.—The Fort 
Wayne Auto Trades Assn. has 
elected Archibald McColl, president; 


|H. B. Edwards, vice-president; P. 
Dallas Shepler, 


secretary; Bruce 
Williams, treasurer, and Haywood 
Davis and Hubert Hayner, directors. 


AUTOMOTIVE NEWS offers a weekly 
audience of an estimated more than 100,000 
cover-to-cover readers! Want to buy or 
sell something? Try AUTOMOTIVE NEWS 
WANT ADS! 





HUDSON DEALERS IN MINNEAPOLIS ZONE—From Minneapolis, North Dakota, east and 


central South Dakota, northeast Montana, northwest lowa, they met recently at Minneapolis 
to hear factory officials discuss sales plans for the coming year. The meeting, one of a series 
of 24 nationwide sales sessions held by Hudson sales executives, was led by N. K. Van Derzee, 
Hudson sales manager. He was assisted by C. W. Treadwell, sales training manager; Tim 
May, service promotion manager; Harley F. Riley, north central division sales manager, and 
William J. St. Onge, Minneapolis zone manager. 
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Se ae ma Michigan Dealers 
Rubber Picture Bright Snir, Candida 
Industry’s Consumption of New Rubber Tops 
Million Tons for Third Straight Year 


For Better Roads 
DETROIT.—The Automobile 
NEW YORK.—The rubber manu-| polymerization plants. This would Dealers’ Information committee of 
facturing industry took a year-end | have been equivalent to 47 percent the Michigan Good Roads Federa- 
jook at its 1948 production records | of the total GR-S production in 48, tion is spreading its campaign to 
last week. What it found, accord- | Hailed as the best tire tread the whole state in a drive to obtain 
ing to the Rubber Manufacturers) stock that has been developed, signatures of 500,000 car owners on 
Assn., was solid evidence of broad,| RMA said, this rubber has given 
continuing markets for its products | eyidence in its first year of test- | 








petitions urging the legislature to 
give approval in January to a 15- 
markets greater and underlying| ing of being able to outwear pre- year integrated highway improve- 
demand stronger than anything vious tread stocks by as much ment program advocated by the 
which had been envisaged in the! ag 39 percent. | federation. 
early postwar period. | Just what impact the new rubber | | James McMillan of McMillan 
The industry’s consumption of _may have on the present use pat- | Packard, Inc., Detroit, chairman of 
new rubber topped the million- (tern, that is on the proportion of | the dealers’ committee, will head 
ton mark for the third consecu- synthetic and natural rubber con- | the new activity. 
tive year. Rubber consumption (sumed by the American industry, | Paul T. Graves, executive vice- 
totaled an estimated 1,075,000 long (is a question that will be much DETROIT HUDSON DEALERS REELECT OFFICERS—Left to right are William LaVigne and | president of Detroit Auto Dealers 
tons, as compared with 1,039,000 | closer to any answer a year hence Frank Hammond, directors; H. A. Spicer, secretary-treasurer; James V. Rine, vice-president; Assn., is pushing the campaign for 


: | Henry M. Lucy, president, of the Hudson Dealers Assn. of Detroit. Rine was appointed to |. 
long tons in 1946 and 1,122,000 after. new production has become serve as a director representing Hudson dealers on the board of Detroit Auto Dealers Assn. | Signatures in regular bulletins to 








— “— 7 om ; — | available, the RMA said. — - —| Detroit dealers, and has been to 

or the decade prior to »| For 1948 the ratio was roughly | ‘ . Lansing to urge similar support 

annual consumption averaged lesS|three to two in favor of natural, 20 Wisconsin Dealers ae Gane = — blocks | rom Frank Herrick, secretary of 

than 500,000 tons a year. Usage at/ rubber. The industry consumed | To Construct Garages | Superior: Garage for Jensen Mo- ye Michigan Automobile Dealers 
sn. 


the postwar rate appears to bear | g95 900 tons of 

out a historic trend to double in| 450.900 coe “os aaa ae | The following new automotive | tors Agency. Building to be made Bade 

each decade. Present forecasts in-| This was approximately 60,000 tons | buildings are to be erected in Wis- | uae, 56 te “ae slabs, one-| adeboe Buick, Inc., Willmar, 
| . . 


dicate that rubber consumption |more natural rubber, and 110,000 | consin: Minn., has been incorporated by 
during 1949 will be nearly as large | tons less synthetic rubber than| Milwaukee: Service garage for) want to Buy or Sell something? Try | Oliver Fladeboe, Anna and Melvin 
as in 1948, it was stated. were consumed a year ago. Finkler Motor Co. The building to| AUTOMOTIVE NEWS Want Ads! | Fladeboe. 

Production of end products, val- | _ a Bec : asiaecendaceedaiaiaiel aaasai es pimaioaaa : siniichathiacspensaantaecetadaa les ot esi 


ued at an estimated 3% billion dol- 
- 
Look AY THE COMPLETE 


lars and covering some 50,000 dif- 
TESTING JOB IT DOES! 


ferent items, reflected this high | 
rate of rubber consumption 
throughout the industry, the RMA 
said. 

In the case of passenger-car 
tires, output totaled an estimated 


















67,000,000 units, down 10,000,000 ’ 
from the year before, but ahead @ Tests distributor shaft ond bushing wear. 
of 1946 and far in front of the 
50,900,000 casings produced in _ @ Tests distributor plate ond housing wear. 
bec i long — as = @ Tests leaks in vacuum advance units. 
iggest o e so-called “normal” 
peacetime years. @ Tests avtomatic spark advance. 
Truck and bus tire production 
totaled 14,700,000 units as against @ Tests vecvem spark odvence, 
17,754,000 in 1947, 15,832,000 in 1946, @ Tests contact points dwell setting. 
and an average of well under 10,- 3 , 
000,000 prior to the war. Truck, _ @ Tests synchronization of double breaker points, 
bus and passenger-car tube produc- 
tion was 72,000,000 units, down © Tests contect point spring tension. 
7,000,000 from a year ago. @ Tests distributor circuit and contact point 
Spokesmen for the RMA singled resistance. 
out as the outstanding development ie 
of the year in the transportation @ Tests for wear and inaccuracies in cams or 
distributor shaft, 


field its introduction in large-scale 
production of the extra low-pres- 
sure tire, claimed by industry en- 
gineers to give greater comfort and 
a higher degree of road safety 
through greater contact area than 
any development in a generation. 

The year marked substantial 
progress in the still growing field 
of man-made rubbers. There ap- 
peared in 1948 a number of new 
polymers of the so-called GR-S 
type which proved adapted to do 
specific jobs better than any raw 
materials heretofore available. 
One in particular was brought 
into production and by the year’s 
end it was the talk of the in- 


g 
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LOOK AT ALL THESE 

wey 4=FEATURES THAT INSURE 
COMPLETE ACCURACY! 
readings of avtometic and vacuum advance 
curves. 


| @ All power supplied by a constant speed, 110- 
volt, 60-cycle A.C. motor and a 6-volt battery 


dustry. rae 3 ‘fe operate the tester. 
t 
syn “eakd rite, soled | = 9 Varo peed dive — on beaded from 
t t 4 . distributor & controlled 

as compared with other types For UTMOST ACCURACY Feet Bek ang harem prenbo 
— = ene at much yz j os hs i 

igher temperatures. teste 

By late 1948 production of “cold” at qa # E TT £ & e RO e i T! : ‘Self clamp holds all 
rubber was at an annual rate of . S ; fare ye , types 


21,000 tons. In 1949 the Reconstruc- 


tion Finance Corp. will increase , E ‘ 
capacity to 183,000 tons by exten- Any way you look at it... the answer is the Sak apres. waged tegaal 


sive conversion of a number of its 
oye , Di TESTER! © Amoliying power pock ie protected for lng 
Poll SUN MAstEeR DISTRIBUTOR TESTERS Am roe mie 


(Continued from Page 3) tractor switch assembly. 
cars, as do 90 percent of the deal- © Poi ond R.P.M. are held to 2% 





Look at distributor testing and recalibrating equipment from every 


ers from cities of 50,000 population angle...and when you're through your checkup, you'll need no one 
oe Dee and 93 ree of = to tell you why the SUN MASTER Distributor Tester is America’s over- occuracy by use of twin distributor and ground 
a oo whelming No. 1 Choice! Look at this instrument’s complete test range 
towns, Klugh reported. 7 ; : - ag 

Fifty percent of the Pittsburgh which overlooks nothing! Look at its outstanding features that insure @ 45% operating angle for extra ease in read- 
_ aaga oe a ge tae a speed and dependability. Look at its highest precision engineering and ing and operating tester. 
«4-mon contr. . : . e 
Thirty percent aed alee craftsmanship that insures absolute accuracy! Look at the sUN Service @ Clean cut flashes at even top speed, guarantee 
contract, while 20 percent favor Policy and Operator Training Program backed by sUN’s 400-Man Field extremely accurate tests. 
less than @ 21-month contract for rganization ...the only one of its kind in the world 
used cars, he continued. Ong ree , — @ Essential units easily removed for service. 

In cities of 50,000 or more, 4 J . ; 

Kiugh stated, 45 percent of the Any way you look at it. . now's the time to mail that coupon for the @ Monvtacturer’s specifications ore shown on a 
dealers favor a 24-month con- 32-page SUN Catalog and a real insight into SUN.,.and the PROFITS special dial-type scroll chart on the SUN Tester. 
tract for used cars, while 35 per- | you can make and customer goodwill you can build through the use . 
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cent or a 21-mon tract . ‘ 
and Saati aes ge contoact of suN Testing Equipment. : s 
of less than 21 months. @ SUN ELECTRIC CORPORATION a 
Klugh said that smaller cities & 6327 Avondale Avenue, Chicago 31, lil. t 
and towns reported that 30 per- | : Yes, I'd like all the facts on SUN Equipment. : 4 
cent of the dealers favor a 24- shh @ Please send the 32-page Catalog without "Nilay € 
month contract for used cars; 20 @ cost or obligation. 2 5 
percent favor a 21-month contract, | eee Master BS Meme.....-.---nconconsneeeeeescensseenssnsnseanensnatene " 
titi te DISTRIBUTOR TESTER © compen 
— mpi Tests and recalibrates all types of distributors. Product of Sun GG Address... ...2..----00 cece ence cnresneereranceeannnncens . 

Read A. H. Allen’s ‘‘FOB Factory’’ in Electric Corporation, also makers of the SUN MASTER MOTOR 28 City ---oennrenveverereenecen sees Zone... .St0te..-.-----0+ = 
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latest on manufacturing trends, TESTER and a complete line of Automotive Testing Equipment. & SRR RGR TEER 


j 








14 





AUTOMOTIVE WASHINGTON 


AUTOMOTIVE NEWS, DECEMBER 27, 1948 
Statistics is now developing a | 


Price Clarification 


Promised for 49 


By William Ullman 


Washington Correspondent 


Soe es to clarify the confusion which has re- 
sulted from the Supreme court decision against the so- 
called basing point pricing system is promised b 
Ed Johnson, Colorado Democrat, who will head the Senate 


Commerce committee next year. 


In April, 1948, the court fairection 
ruled that the basing point) mittee which 
system of pricing as used by | last session of Congress to study| received from their 


the cement industry was an unfair 
method of competition prohibited 
by the Federal Trade Commission 
act and that a combination to use 
such a system results in “systema- 
tic price discrimination” in viola- 
tion of the Clayton Anti-Trust act. 


The basing point system is a de- 
vice by which prices, including 
freight charges, are set at specified 
places rather than actual shipping 
points. The language of the court 
in the cement 
case has been 
widely  interpre- 
ted as outlawing 
all forms of 
freight absorp- 
tion. 

In addition to 
being chairman 
of the full Com- 
merce committee, 
Senator Johnson 
in January also) 





William Ullman 








Senator 





P intended to supplement 
its statistics on strikes with sta- 
tistics on “industrial peace.” 

This new approach will, for the 
first time, attempt to collect data 
on the number of agreements 
signed each month, the workers 
covered by the agreements, and 
whether the agreement was reach- 
ed without a stoppage. Unions will 
be asked to supply this information 
to the BLS at regular monthly 
intervals. 

BLS has drafted a simple post 
card which a union official can fill 
out and mail just as soon as the 
agreement is signed. Some unions 
maintain complete records of 
agreements concluded in_ their 


-___-___—___—_ ——_— | headquarters’ office, and plan to 


rection of the Capehart subcom-| furnish the BLS with a complete 


the basing point situation. 

Stating that he expects to as- 
sume chairmanship of the Cape- 
hart group, Johnson said he 
wanted to make it clear that “I 
appreciate the importance of the 
preliminary hearings which have 
been held.” He said that after 
studying the hearing he intends 
to push the matter to a legisla- 
tive conclusion based on the facts 
without prejudice. 

“The points at issue certainly 
require clarification by the Con- 
gress,” Johnson added. 

” + + 


Stress on Good News 


was set up by the/ compilation of the regular reports 


locals. 
* * 


Spirit of °49? 
r- IS the belief of Senator Joseph 

O’Mahoney, Wyoming Democrat, 
who will occupy a strategic post in 
the 81st Congress as chairman of 
the Joint Committee on the Eco- 
nomic Report, that the time has 
come to call an economic consti- 
tutional convention. O’Mahoney’s 
views were expressed in the NAM 
News. 

The Wyoming Democrat feels 
that world-wide economic problems 
today warrant an economic consti- 
tutional convention even as a po- 
litical constitutional convention was 





K-F SERVICE MANAGER'S CLUB IN GREENSBORO, N. C.—Kaiser-Frazer dealers and 


their service managers met with factory officials and were the guests of S. 


A. Leonard, 


president of Leonard Motors, Inc. The meeting was held at Leonard's club house, and a 
steak dinner was served, after which a Service Manager's club was organized, with C. W. 


Dwig 
Co., 
Hunter Walker, King 


ins, service manager of Leonard, .elected president; Richard Edwards, Edwards Motor 
ilver City, vice-president; L. V. Cook, Yanceyville Tire Service, Yanceyville, secretary; 
lotor Co., Reidsville, treasurer. Factor 
ing were R. G. Schulte, regional service manager; L. G. 
sentative, and D. D. Frazer, district sales representative. 


officials attending this meet- 
dwards, district service repre- 





posals are necessary to save the 
free enterprise system. He re- 
gards the next four years as vital 
for capitalism, 

“I am not out with a whip trying 
to beat down business and many of 
the reports of what I propose to 
do are unfair,” says Senator O’Ma- 
honey. “I am a firm believer in 
the free enterprise system and my 
interest in this subject stems from 


IG STRIKES and lockouts make | needed at the end of the American |# ‘esire to preserve that system.” 


the headlines because they are 
“news.” But, says Labor Informa- 
tion Bulletin, the day-to-day, even 
year-to-year, peaceful and uninter- 
rupted union and employer rela- 
tionships generally go unheralded 
and unnoticed. 


Hence, the Bureau of Labor 








Revolution. 
Senator O’Mahoney also pro- 


poses congressional action in the | 


fields of inflation control, taxation 
and monopoly. He believes that 
what he advocates is best for 
business as well as for the coun- 
try generally. He thinks his pro- 





* * * 


Wanted: Help 

ICE - PRESIDENT - ELECT 

BARKLEY, while promising 
rigid adherence to the Democratic 
platform promises, says frankly 
that the Democratic party by itself 
cannot work out the problems fac- 
ing the nation. 

“We solicit the same sort of co- 
operation in working out domestic 
legislation which has been in effect 
on international problems,” said 
Barkley. 

He has stressed two points of 
moderation. They are: 

1. The Democrats have been 
committed by their platform to 
tax reduction when permissible, 
with a ban on a sales tax. De- 
spite President Truman’s past 
recommendations of an excess 
profits tax, Barkley has said he 
does not know whether one will 
be enacted. 

2. The Democrats are pledged to 
repeal of the Taft-Hartley law, but 
he thinks that experience has indi- 
cated desirability of some amend- 
ments to the Wagner act, if it is 








m t 1 reinstated. 
Lo- ov * * * 
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Today, Visible Tip Folders and Sched-U-Graph are roiling in service profits for hundreds of leading dealers — Ford, Chrysler, Nash, Buick, Chevrolet, 








Packard. They will do the same for you! For full details, call our nearest office or write Systems Division, 315 Fourth Avenue, New York 10, N. Y. 
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Reminglon Kand THE FIRST NAME IN BUSINESS SYSTEMS 


in the tool engineering and related 
fields. 





Rollins Motors, Inc. 

| Rollins Motors, Inc., a Delaware 
corporation, has been issued a cer- 
| tificate of authority to conduct an | 
‘automobile service and sales busi- | 
ness in Chincoteague, Va 


Two Minnesotans 


Sue Antifreeze 
Firm for $350,000 


MINNEAPOLIS. -— A Minnesota- 
led fight against “salt-type” anti- 
freeze solutions has brought the 
filing of a $350,000 damage suit 
against two Cincinnati antifreeze 
distributors by two Twin Cities 
wholesalers, who charged that an 
antifreeze solution sold to them 
caused $100,000 damages to automo- 
biles in this area. 

The suit, filed in Cincinnati by 
Verne Roach and Lloyd Weiner of 
Minneapolis and St. Paul, respec- 
tively, charged they obtained Cas- 
cade antifreeze from John A. 
Brouwer and Dwight W. Curley, 
operators of Cascade Products Co., 
Cincinnati. 

Roach and Weiner said they had 
distributed the solution in the Twin 
Cities area and that car owners 
who used it suffered $100,000 dam- 
ages to their vehicles. The suit 
further said Roach had expended 
$25,000 in payment of claims grow- 
ing out of the use of the solution 
and that numerous claims have 
been made against Weiner who 
“has suffered irreparable damage 
to his reputation.” 

Damages suffered by Roach to- 
tal $300,000 and $50,000 by Weiner, 
the suit said. Both men said the 
solution they bought as antifreeze 
was “entirely spurious and fraudu- 
lent.” 

James Clark, head of the Minne- 
sota department of business re- 
search and development, said the 
Cascade solution was composed 
mostly of salt and water. 
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---is represented by 
the fact that this 
city, the country's 
14th largest, is the 
9th largest indus- 
trial center. 
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Ford Names Parts Heads 


For Detroit and Pittsburgh 


New parts depot managers have 
been appointed in Pittsburgh and 
Detroit, Earl G. Ward, general man- 
ager of the Ford parts and acces- 
sories division of Ford Motor Co., 
announces. 

Ralph W. Lemmer of Chicago, 
former Montgomery-Ward execu- 
tive, now heads the Pittsburgh 
parts depot, Ward said. James P. 
O’Bryan, formerly manager of ware- 
house operations for the division, 
now heads the Dearborn parts depot, 
situated in the Ford plant in High- 
land Park, Mich, 

* * * 
Frayser Retires; Veteran 


Of Paint Industry 


After 46 years of service in the 
paint industry Phil C. Frayser, mer- 
chandising manager of Martin- 
Senour Co., Chicago, announces that 
he will retire to private life about 
the end of this year. 

Frayser’s retirement comes after 
a career which has seen him rise 
from a job selling paint in Ken- 
tucky through a series of important 
sales and administrative posts. He 
at one time was honored by the 
National Paint, Oil and Varnish 
Assn, by being named its president. 
His retirement follows a 15-year 


association with Martin-Senour. 
e + + 


Mapes Retires, I-H Names 


Young to Cleveland Post 


C. W. Mapes has retired as man- 
ager of the Cleveland sales dis- 
trict for International Harvester 
Co. His entire career with the com- 
pany has been spent in Cleveland. 

J. W. Young, formerly assistant 
manager of the Cleveland sales 
district, was named to succeed 
Mapes. Before going to Cleveland, 
Young served in the Philadelphia 
sales district for International- 


Harvester. 
od + 


Nash Names Bruen 


Assistant Treasurer 


Arthur J. Bruen has been ap-| 
pointed an assistant treasurer of 
Nash-Kelvinator Corp. by the board | 
of directors, it is announced by 
Godfrey Strelinger, treasurer. 

Bruen, who has represented the. 
treasurer’s office for the past four | 
years at the Nash plant in Kenosha, 
Wis., will continue in that capacity, 
supervising the activities of that | 
department for the Nash Motors 
division at Kenosha as well as the | 
company’s new auto plant at El Se- 
gundo, Calif. ‘i 





Pingel Named to Manage 
Reynolds Industrial Parts 


Formation of an Industrial Parts 
division is announced by Lee Strat- 
ton, general sales manager, Parts 
division, Reynolds Metals Co. A. W. 
Pingel has been appointed industry 
manager with offices at Louisville. 

Pingel came to Reynolds from 
Revere Copper & Brass, Inc., Rome, 
N. Y., where he acted as assistant 





MEET “MR. MOPAR"'—Even Robert L. (Be- 
lieve It or Not) Ripley was surprised when 
“Mr. MoPar,"" a mechanical man built from 
19 automotive parts, talked with him at the 





opening of the new Chrysler Corp. parts dis- 
tributing center at Newark, Del. The robot is 
operated electrically by remote control. Rip- 
ley (right) is shown talking with "Mr. MoPar"’ 
while F. C. Bahr, vice-president of Chrysler | 
Motors Parts Corp., looks on. The robot's | 
body is two automobile oil pans, the legs are | 
propeller shaft tubes, the head is a headlamp, | 
the ears are radiator caps, and the tie is a | 
heater fan. 


sales manager four years. Prior to 
1944 he was assistant chief, Devel- 
opment division, with Curtis-Wright 
in Buffalo, and head of the tools 
and equipment unit of the U. S. 
Maritime Commission’s Technical 
division in Washington. From 1930 
to 1940 he was sales engineer for 
the Aluminum Goods Mfg. Co., 
Manitowoc, Wis. 
~ *- o 


Nox-Rust Names Stuff 


As Division Sales Chief 


Ray Stuff has been appointed 
sales manager of the Nox-Sound 
division of Nox-Rust Chemical 
Corp., 2429 S. Halsted St., Chicago. 

Stuff has been associated in sales 
and distribution with the Stoker 
sales division of Fairbanks, Morse 
& Co. and the A. O. Smith Corp., 
Milwaukee. His task with Nox- 
Sound will be to build up an exten- 
sive sales and promotion force, 

* * * 


L-O-F Appoints Three 


To Its Field Staff 


Appointment of three field rep- 
resentatives to the Libbey-Owens- 
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Ford sales organization is an- 
nounced by G. P. MacNichol jr., 
vice-president in charge of sales. 
Albert L. jr. was 
named to the New York office, 
Richard W. McEwen to the Chi- 
cago office, and George N. Spauld- 
ing to the Cleveland office. All 
three are June college graduates. 
* * * 


Pontiac Names Holbel 


Central Office Head 


Appointment of B. A, Holbel as 
central office manager for Pontiac 
Motor division is announced by L. 
W. Ward, general sales manager. 
Holbel succeeds M. C. Goodwin, who 
has resigned to become a Pontiac 
dealer in Grand Rapids, Mich. 

Holbel has been with General Mo- 
tors for 24 years and with Pontiac 
since 1934. He has been employed 
in the organization department, as 
zone office manager, business man- 
ager and as district manager. 

* * * 


Thomas and Beck Earn 
Promotions at Armco 

W. W. Sebald, president of Arm- 
co Steel Corp., announces that Joe 
S. Thomas has been appointed di- 
rector of purchases, and Charles 
Beck, manager of raw materials 


supply. 
Thomas joined the corporation in 


1927. He occupied a number of po- 
sitions in the home office and in 
1935 was sent to New Orleans as 
a sales representative. Beck first 
became associated with the com- 
pany as a vacation worker while 


attending Purdue University. 
* * * 


Chrysler Promotes Aubry 


To New Export Post 

Appointment of A, C. Aubry as 
regional executive manager of the 
Australasia-South Africa region is 
announced by C. 
B. Thomas, presi- 
dent of the Ex- 
port division, 
Chrysler Corp. 

Aubry served as 
regional represen- 
tative for Austra- 
lia with the Chrys- 
ler Export division 
since early in 1946. 
From 1942 through 
i al , 1945 he served as 
A. ©, Aubry chief of the South- 
west Pacific area ordnance supply 
division, U.S. Army, with the rank 
of colonel, 








* * * 


Keck on API Group 
Russell A. Keck, vice-president in 


15 


charge of marketing for Kendall 
Refining Co., Bradford, Pa., has 
been appointed a member of the 
American Petroleum Institute’s Lu- 
brication committee for the bal- 
ance of 1948. The appointment was 
announced by B. L. Majewski, vice- 
president of the Division of Mar- 
keting. 

ob oe * 


Tool Salesmen Shifted 


William J. McGraw, manager of 
electric tool sales in the New York 
territory, has been appointed man- 
ager of the Cleveland branch of 
Independent Pneumatic Tool Cuv., 
Aurora, Ill., manufacturers of Thor 
portable power tools, and will be 
succeeded by Ed B. Rosell, electric 
tool service engineer in the Chi- 
cago branch territory, it was an- 
nounced by W. A. Nugent, Thor 
executive vice-president. 

* + + 


Metcalf Named 


Appointment of David A. Metcalf 
as truck representative in the 
South Bend branch of Studebaker 
Corp. has been announced by R. G. 
Hudson, manager of the company’s 
truck division. Metcalf joined Stu- 
debaker last summer. 


Want to Buy or Sell something? Try 


AUTOMOTIVE NEWS Want Ads! 
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Lounge cars. . 


Your choice 


of 
SShaamlnoe— 
service between 
Chicago and 


3 the PACIFIC COAST 
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Union Pacific's daily Streamliners provide splendid 
accommodations for both Pullman and Coach passen- 


gers. Superb Dining-car meals .. . 
. and a smooth roadbed add to the pleas- 


ure of your journey—from beginning to end. 


Steamliue (KY OF LOS ANGELES’ 


restful Club and 


Between Chicago-Los Angeles 


Samle CV OF SAN FRANCISCO’ 


Between Chicago-San Francisco 


Stzamlue' NY OF PORTLAND’ 


Between Chicago-Portland 


ALL STREAMLINER COACH SEATS ARE RESERVED 


Also overnight service 
every night between Chi- 
cago and Denver on the 
Streamliner ‘‘CITY OF 


DENVER.”’ 


* * > 


Daily service on the Stream- 
liner “City OF ST. LOUIS” 
between St. Louis and 
Denver . . . with through 


cars to the West Coast. 
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Lawsuits Affecting Dealers . . . 





Court Decisions 


By Leo T. Parker 
Attorney at Law 

A NEW higher court held that 

under no circumstances is a 
chattel mortgage or other lien on 
an automobile valid unless the cer- 
tificate of title contains a notation 
of the lien. 

For example, in Higgins v. Rob- 
ertson, 210 S. W. (2d) 250, the testi- 
mony showed facts, as follows: One 
Robertson, whose home is in Okla- 
homa, purchased from Thompson- 
Shumake Motor Co. in Kansas City 
a 1941 Packard automobile. 

Robertson executed his note, 
secured by mortgage lien, to the 
seller for $1,078.65, payable in 
monthly installments of $71.91 on 
the eighth day of each succeeding 

month until fully paid. 

Robertson received an assign- 
ment made to him by Thompson- 
Shumake Motor Co. on the back 
of a Missouri certificate of title 








issued in the name of Eugene 


Consalus. 
+ o 


+ 

All Papers Signed 

OBERTSON’S Oklahoma ad- 

dress was shown on the assign- 
ment as well as on the face of the 
note and the mortgage. No Mis- 
souri certificate of title was issued 
to Robertson, Thus the mortgage 
was for record in Tulsa county, 
Okla., the home county of Robert- 
son. 

Robertson then made application 
in Oklahoma to register the auto- 
mobile and on the same day he 
made application for an Oklahoma 
certificate of title, in which appli- 
cation he swore there were no liens 
against the automobile. 

Thereafter on the same day the 
Oklahoma tax commission issued 
a certificate of title to Robertson 
showing no liens against the au- 
tomobile. Then Robertson took 
the automobile bearing Oklahoma 
license plates to Dallas, Tex., 
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where he signed a Texas highway 
department importer’s certificate 
in which he stated under oath 
that there were no liens against 
the automobile. 

Robertson also made application 
for a Texas certificate of title in 
which he stated under oath that 
there were no liens against the 


automobile and presented the same, | 


together with his certificate of title 
from Oklahoma, showing no liens 
against the automobile, to a proper 
Texas agent who later approved 
the same. 
* aa * 

ATT=™ application for a Texas 

certificate of title, Robertson 
sold and delivered the outomobile 
to one Mitchell and endorsed the 
application for a Texas certificate 
of title over to Mitchell. 

When the seller in Kansas City 
learned of these transactions he 
sued Mitchell in Texas to get pos- 
session of the automobile and 
proved that the chattel mortgage 
was properly recorded in the 
county in Oklahoma where Robert- 
son lived. However, since the cer- 
tifichte of title given to Robertson 
did not have a notation that the 
car was mortgaged, the higher 


We asked the dealers... 





listen to what 
they said about 


| Sung upholstery! 


HE other day we thought we’d get some first-hand 
a cele on automobile seat construction . . . 
find out which construction stands up best . 
. gives the best selling point. So we made the 
rounds of some of the dealers. Asked them their opinions. 


longest . 


Here’s the tab . 


Out of the 13 eels we made on new-car dealers, eleven 


27, 1948 


The court 


| possession of the car. 
| said: 

“If the lien holder is derelict in 
his duty, he suffers the conse- 
quences as a result of his own 
negligence. . . . In each transac- 
tion the chain of title was en- 
dorsed over to and delivered to 
the new purchaser showing no 
lien against the automobile.” 

For comparison, see Commercial 
Credit Co., Inc., v. American, 155 
|S. W. (2d) 834. Here the certificate 
of tithe showed a mortgage lien and 
it was never thereafter shown that 
| the encumbrance had been satisfied 
and discharged. 

This higher court held that the 
holder of a properly recorded chat- 
tel mortgage could repossess the 
car from an innocent purchaser. 
This court explained that it is the 
duty of a lien holder to see that the 
purchaser or mortgagor of the au- 
tomobile complied with the state 
certificate of title law in order to 
protect his lien, as well as to pro- 
tect innocent purchasers. 


Trimble Appointed 


Knollmeyer Pontiac Co., Taylor- 
ville, Ill, has announced the ap- 





court held that Mitchell could keep 


pointment of Carroll Trimble as 
parts manager. 


lasts 


British Develop. 


Cheaper Chrome 
Alloying Process 


NEW YORK.—A new low-cost 
British process for alloying ordi- 
nary steel surfaces with chrome to 
produce metals resistant to wear, 
corrosion and high temperatures 
was disclosed here by Alexander 
Betger, executive vice-president of 
Fusion Alloys Corp. 

The process has applications for 
greatly extending the wearing life 
of automobile parts, bumpers, 
springs, nuts and bolts, Berger said. 

The method consists of packing 
parts in conventional carborizing 
boxes filled with a powder of chro- 
mium-rich content. Exposure to 
high temperatures produces a 
chromized layer which does not af- 
fect dimensions, Berger declared. 

He added that diffused chromium 
content can be controlled to depths 
from half a thousandth of an inch 
to a maximum of 25 thousandths. 

Any plant using heat-treating 
furnaces can convert to the new 
methods without change in equip- 
ment, according to Berger. 


Window Shopping 
Drivers Keep Their Seats 
At New Market 


CHICAGO. — Construction of the 
nation’s first automobile shopping 
| center, at which patrons can make 
all their purchases while sitting in 
their automobiles, will start here in 
early spring. 

Among special features will be 
pick-up windows for packages, 


| sales windows for purchases direct- 
|ly from the car, drive-in facilities 


for making telephone calls and 
sending telegrams, carry-out din- 


| ners prepared by the restaurant 


and accompanied by a heated ce- 
ramic disc to keep food hot on the 
homeward trip, ice-cube vending 
machines and other automatic sell- 
ing devices, 

The northside project, to be 
known as the Lincoln road shop- 
ping center, will extend more than 
1,000 feet along Lincoln Ave. from 
Kimball Ave. and McCormick Blvd. 
to a point one block north of Peter- 
son Ave. The northwest corner of 
the unit, which will cover more 
than eight acres, will be south of 
Devon Ave. 


Buick Names Mayberry 


Odell H. Mayberry, bus line and 
cab operator, has obtained the 
Buick dealership for Pulaski, Va., 





said the upholstery of the cars they stocked contained 
either springs alone, or ——e with some other material. 


To say that these dealers were 


“enthusiastic” about 


spring upholstery would be putting it mildly! 


“Softer cushion—softer ride” 


is handling one of the nation’s best-selling cars. 


—reported a dealer who 


“Spring 


upholstery retains its original shape. It doesn’t sag or 


leave pockets’ "reported another. 


“Spring upholstery 


actually breathes”—was the statement of another. “It 
doesn’t make a ‘sweatbox’ of cushions.” 


And so the reports went on. All helping to back up our 


belief that for long-term comfort . 


. for more years of 


better service, you just can’t beat spring upholstery! 


For a long time, U-S-S Premier 


Spring Wire has had a 


prentinent place in the automobile field. That’s because 
remier is better wire; made of fine, selected steel, espe- 
cially treated to be uniform and tough, yet have a high 


degree of resiliency. 


So why not install spring upholstery if you are not 


already doing so? It will cradle your customers in com- 
. give dealers another selling point. And be sure , 
the springs are made of Premier Spring Wire. 


fort .. 


AMERICAN STEEL & WIRE COMPANY, GENERAL OFFICES: CLEVELAND, OHIO 
COLUMBIA STEEL COMPANY, SAN FRANCISCO, PACIFIC COAST DISTRIBUTORS 


TENNESSEE COAL, IRON & RAILROAD COMPANY, 


BIRMINGHAM, SOUTHERN DISTRIBUTORS 


UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


PREMIER SPRING WIRE 








and will open a salesroom and re- 
pair shop on E. Main St., he re- 
vealed. 








STUDY CAR-BUYERS' WANTS—The 12 ma- 
jor needs of today's typical new-car’ buyer 
were the subject at one of the sessions of a 
December sales conference of Kaiser- Frazer 
field representatives in Detroit. Left to right, 
with a “ladder graph listing the sales fac- 
tors, are regional managers A. L. Koralesti, 
Billings, Mont.; George icknor, Seattle, and 
Jack Lyon, Kansas City. 
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5% Industrial Drop 


Predicted fo 


By George Deery 
Associate Editor 

NDUSTRIAL activity will be off 

somewhat for 1949 as a whole, 
but the decline will be held to 
moderate proportions by an _ in- 
crease in defense spending. 

This is the prediction of Stand- 
ard & Poor’s Corp. “It is doubted 
that 1949 will average more than 
5 percent below 1948, By and 
large, present dividend rates 
should still be well covered by 
earnings,” the investment analy- 
sis service points out. 

It stresses that wages are still 
rising, however, and that it is likely 
to be increasingly difficult to pass 
such increases on in the form of 
higher prices. Moreover, indications 
point to a boost in corporate in- 
come taxes. 

These prospects, the review de- 
clares, point to a drop of 20 to 25 
percent of total corporation profits 
from the more than $20 billion 
indicated for 1948, 

There will be exceptions, of 
course, the most notable being 
the television companies, which 
should more than double their 
sales and substantially increase 
their profits, it states, 

A better day for stockholders is 
seen in the fact that with commod- 
ity prices more nearly stable and 
expansion programs in many in- 
stances tapering off, the corporate 
need to hold profits back from 
stockholders should be less than in 
the past. 





























































* * * 


The Sheep and the Goats 


ITH THE New Year here, it 

might be well to consider some 
of the less optimistic statements of 
recognized authorities to temper 
the flood of rosy revelations on 
what the future holds by less quali- 
fied persons in government and 
business. 

The latter are well aware that 
their optimistic outpourings will 


Stock Dividend 
Set by Hudson 


Hudson last week declared a spe- 
cial dividend, payable in stock 
March 1 to stockholders of record 
Feb. 4, on a basis of one share for 
each 20 held. Also declared was the 
regular quarterly payment of 10 
cents a share and extra payment 
of 10 cents, both payable on the 
above dates, 

The cash dividends would, under 
ordinary circumstances, have been 
declared at the regular meeting to 
be held Jan. 20, the company 
stated. The advance action was 
taken because the stock dividend 
is payable on the same date as the 
cash and more time is required 
for its formalities, a spokesman 
added. 


Studebaker Uses 
New Electronic 
Painting Method 


DETROIT.—Electronic principles 
have been applied to spray painting 
in a process being tested on fender 
and body panels at Studebaker’s 
new truck plant. 

This was announced at a Detroit 
dinner meeting sponsored by Rans- 
burg Electro-Coating Corp, of In- 
dianapolis, originator of the Elec- 
tro-Spray assembly paint method. 

The audience of more than 250 
was shown color movies portraying 
industrial applications of Electro- 
Spray at Studebaker, Norge divi- 
sion of Borg-Warner, Servel, Inc., 
and other concerns. 

Paint savings of 40 to 75 percent 
and labor savings of as much as 90 
percent were claimed by Ransburg 
officials, who said their process pro- 
vides a more uniform coating and 
better protection than paint applied 
by hand. 

The process, developed by Harold 
Ransburg, son of an Indianapolis 
housewares manufacturer, employs 
static electricity to charge the atom- 
ized paint particles. This draws the 
paint to the article being painted 
much like iron filings are drawn to 
& magnet, it was explained, 














r °49 

garner more publication space 
generally than the less glowing 
interpretations of observers who 
try to figure out logically the 
course of things to come on the 
basis of what’s happening now 
and what’s likely to transpire. 

As for the honest differences be- 
tween the prognosticators, we like 
the conclusion, an inescapable one, 
by the Cleveland Trust Co. 

+ + ” 
yaaa disagreements,” it says, 
“arise from the present low 
forecasting visibility, due to un- 
usual uncertainties.” 

As an example of one staff of 
analysts that has not gone head- 
over-heels in appraising the outlook 
at present as coming under the “Oh, 
What a Beautiful Morning” cate- 
gory, the most recent release of 
Argus Research Corp., New York, 
stands out. 

Fully aware of possible huge 














Auto Stocks 
Dec. 20 Dec. 13 
Chrysler ................... 53% 54% 
ee 1% 1% 
General Motors ...... 58% 58% 
MI eisincsascesevsivte 18% 18% 
Kaiser-Frazer ........ 85% 814 
Nash-Kelvinator .... 14% 15% 
Packard .................. 4% 4% 
Studebaker .............. 21% 22% 
POI sicesckincrsorncesssse 1 1% 
Willys-Overland .... 7% 1% 
Average for 
10 Stocks ............ 19.16 19.25 





government expenditures, the 
statement comes over the signa- 
ture of its president, Harold B. 
Dorsey. It say that the organiza- 
tion sees no reason to change last 
week’s conclusion: 

“Namely, under the circum- 
stances, we fail to see how we can 
logically alter our earlier sugges- 
tions to the effect that a cautious 
attitude should be maintained to- 
ward business and investment com- 
mitments.” 


Cheek Buys Ga. Deal 


H. G. Cheek has purchased Butler 
Motor Co., Butler, Ga., from R, E. 
Barney. Cheek is former principal 
of the Butler high school. 





OLD ENGINES FOR NEW STEEL PRODUCTS—Stee!l rails and three locomotives of an 
abandoned railroad in Arizona were salvaged by John Chiono, general manager of Patterson 
Motor Co. (Chevrolet), St. Johns, Ariz., and sent to the steel mills in the national campaign 
of General Motors dealers to collect badly needed scrap metal. Apache railroad formerly 
served a logging camp near Showlow, Ariz. Chiono is pictured with one of the old locomo- 
tives which will net about 100,000 pounds of scrap metal. 





the showing of a half-hour techni- 
color sound film of the Auburn 
plant and its facilities, capable of 
producing over a million clutch as- 
semblies and plates per year. 


26 Parts Jobbers Attend 


Auburn Sales Parley 

AUBURN, Ind.—Twenty-six auto- 
motive parts distributors met re- 
cently with the Auburn Clutch Co. 
here at the first annual sales meet- 
ing of the firm, a division of the 
Dana Corp., according to Sam 
Dupree, Dana service manager. 

A highlight of the meeting was 


Brost Gets Post 


Chester J. Brost, head of Brost 
Motors, has been elected treasurer 
of the Automobile Club of Buffalo. 


special thrust bearings or 


wnchers needed - Timken bearings 
take both radial and thrust leads. 


Does your automatic transmission 
need room...for improvement? 


F space is a limiting factor in 
your automatic transmission 
here’s something to remember: 
Timken® tapered roller bearings on 
the countershaft will give you max- 
imum load carrying capacity in the 
least amount of space. They take both 
radial and thrust loads in any com- 
bination. No separate thrust bear- 
ings or washers are needed. Your 
design can be simplified and space 
allowed for bearings can be reduced. 


Timken bearings hold the coun- 
tershaft in rigid alignment keeping 
gear teeth in closer mesh. Deflec- 
tion and end-movement are elimi- 
nated. And because Timken bear- 
ings are adjustable the machining 
tolerances of surrounding parts 
don’t need to be as close. 


In a nutshell, Timken bearings 
on the countershaft will give you 
the four things you want most in 
your automatic transmission: (1) 
smooth operation, (2) quietness, 
(3) long life, and (4) low cost. 


NOT JUST A BALL C) NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER (> BEARING TAKES RADIAL 6 AND THRUST —-@)— LOADS OR ANY COMBINATION 





LOOK AT HEAVY DUTY TRUCK AND BUS 
WHEELS FOR EXAMPLE... Here’s a 


typical application in which Tim- 
ken bearings have proved their 
ability to take the toughest loads 
in any combination. In differen- 
tials, pinions, steering parts— 


» 
TRADE-MARK REG. U.S. PAT. OFF. 


TAPERED ROLLER BEARINGS 





wherever wheels and shafts turn 
—Timken bearings insure long life 
and dependable performance. 


For almost 50 years the Timken 
Company has worked hand in hand 
with the automobile industry. Call 
on us for help in designing your 
new bearing applications. In De- 
troit, phone TRinity 5-1380. The 
Timken Roller Bearing Company, 
Canton 6, Ohio. Cable address: 
“TIMROSCO”. 


NOTE TO P. A.'S. Because every step of the man- 
ufacture of Timken bearings is controlled within 
our company... because our vast manufacturing 
facilities are widely dispersed... you will find 
the Timken Company a supply source of out- 
standing reliability. 
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Dealer 


Two West Virginia Outlets 
Win 4-Letter Awards 





Two West Virginia Ford dealer- 
ships were presented with Ford 
Four-Letter awards at a dinner held 
in Uniontown, Pa., according to 
Harry M. Lidgard, Ford district 


manager. 


Plaques were presented to Miriam 
H. and William M. Wilson, a brother 
and sister team operating Wilson 
Motor Co., Clarksburg, and to Hel- 


mick Motor Co., Salem, 


Miss Wilson is a regional vice- 
president of the Automobile Dealers 


Assn, of West Virginia. 


50 Dealers Help Wilson 
Open Ford Firm in Texas 


About 50 West Texas Ford deal- 
ers and Ford company officials 
were present at the opening of 
the Bill Wilson Motor Co. in Has- 
kell, Tex. 


The firm has the largest quar- 
ters in this area and is valued at 
$150,000. Its new building is of 
masonry and steel construction, 
with 20,000 square feet of floor 
space completely covered by a 
five-inch concrete flooring. A 
used-car lot of 4,200 square feet 
and a parking area of 13,000 
square feet complete the com- 
pany’s floor space coverage. 


* * * 


Cheney Motor Sales (K-F ) 
Opens New Toledo Deal 


Incorporation of Cheney Motor 
Sales, Toledo, which will replace 
A &B Motor Sales (Kaiser-Frazer), 
953 Phillips Ave. has been an- 
nounced. 


President of the new firm is Wil- 
liam G. Cheney. Richard M. Com- 
stock is vice-president and Donald 
R. Reed is secretary. 


DeBree Motors Opens Plant 


For Hudson in Rochester 


DeBree Motors, Inc. (Hudson), 
has opened its new showroom 
and service department at 1891 
Dewey Ave., Rochester, N. Y. 


Louis DeBree is president of 
the firm; James L. Brady, new- 
car sales manager; Harlan Spen- 
cer, used-car sales manager; Bill 
Braam, parts manager, and Merle 
Thaxter, service manager. 


Family Saga 
McMillan Opens 
Packard Deal 


Two of the oldest names familiar 
to Detroit are further linked with 
the recent formal opening of Mc- 
Millan Packard, Inc., 8500 Wood- 
ward Ave. James MeMillan is 
president of this 19th Packard deal- 
ership in Detroit and suburban 
area, His great-grandfather, James 
McMillan, was one of the founders 
of Packard almost 50 years ago. 


His grandfather, William C. Mc- 
Millan, and his father, James 
Thayer McMillan, also were active 
in management of Packard during 
its history. James McMillan also is 
% member of the board of directors 
of Packard. 

Displays at the opening include 
a 1901 Packard, a motor of the 
same year and wartime Packard- 
built PT boat and fighter plane 
motors. 


McMillan is chairman of the 
Auto Dealers Information commit- 
tee of the Michigan Good Roads 
Federation. His committee’s peti- 
tions, for statewide circulation, ask- 
ing the 1949 Michigan legislature 
for a more equitable distribution 
of motor vehicle revenues were 
signed by visitors during the open- 
ing. 

B. W. Maxwell is sales manager 
of the dealership and Harold Nel- 
son is service manager. 

ot * + 


Three Auto Corporations 
Chartered in Delaware 


Charters for the following new 
corporations have been filed with 
the corporation department in the 
ay of state’s office at Dover, 

el.: 





Doings 


$230,000; principal office, The Pren- 
tice-Hall Corp. System, Inc. 

Milford Motors, Inc.; capital, 500 
shares, no par; principal office, Mil- 
ford, Del. 















Knudson-McKenzie Opens 
New Plant in Colby, Kans. 


Knudson-McKenzie, Inc. (Interna- 
tional), Colby, Kans., held a grand 
opening for its new building on 
U.S. 24 west of Colby. | 

On opening day a free lunch was 
served at noon, and a vaudeville 
was held in the afternoon. A dance 
beginning at 9. p.m, and continuing 
until 1 a.m. was also held. 

* * o 


Ind. Names Dealer 
Fry Appointed Director 


Of Motor Vehicles 


The Automobile Dealers Assn. of 
Indiana, Inc., has commended ap- 
pointment of Paul P. Fry, Linton 
(Ind.) Buick dealer, as state direc- 
tor of motor vehicles. 


The association declared that the 
state director “has shown wisdom 
in making appointments to various 
government offices of men already 
competent and familiar with the re- 
sponsibilities of their offices.” 


* * * 


Harb to Open Buick Deal 


In Pocahontas, Ark. 


Whitney A. Harb, who operated 
a Ford dealership in North Little 
Rock, Ark., for 17 years has an- 
nounced he will open a Buick | 
dealership in Pocahontas, Ark., 
Jan. 1. His trade area will include 
Jackson, Lawrence, Clay and Ran- 
dolph counties, 

Harb, well-known in Arkansas 
business and sports circles, played 
professional baseball before World 
War I and gave up a contract 
with the Detroit Tigers to go into 
business in Little Rock, He moved 
to New York in 1939 and later | 
joined the War Production Board | 
in Washington as special assistant 
to the director, 

* + * 


Cadillac Names Brewer 


In Manhattan, Kans. 


Brewer Motor Co., Sixth and 
Poyntz, Manhattan, Kans., has 
been appointed Cadillac dealer for 
Manhattan and vicinity. 

At present the firm is under- 


| New Dealer Buildings 


Nee 





| 
| 


ee 


OPENING NOCTURNE—Here's night view of Euclid Avenue Motors (Studebaker), Ontario, 
Calif. Debs and Rolla Moore head the firm. The opening night's fiesta was featured by the 
| delivery of the Moore brothers’ first car to J. J. Lakin, wounded war veteran whose sons 
were both killed at Pearl Harbor. 


a. 


—— 


s 


"NEWER LOOK" CROSLEYS IN MODERN SETTING—Showroom facilities of Page Motor 
Co. at 6250 Page Ave., St. Louis. Spacious showroom and expanded service department are 
recent additions by Ben Stepman, owner. 





going un extensive remodeling pro- 
gram. Facilities for Cadillac own- 
ers will be modern and complete 
when the remodeling is finished. 
The company is under the manage- 
ment of C. C. Brewer. 

» 7 * 


Worden-Young to Expand; 


Coxeter Succeeds Worden 


Melvin R. (Cy) Young, head of 
Worden-Young (Dodge), Baltimore, 
has announced plans to erect one of 
the largest Dodge truck service es- 
tablishments in the East. He said 
the new project’s total cost will be 
about $200,000. 

Young also revealed that Robert 
A, Coxeter has joined the company 
as vice-president, replacing Howard 
A. Worden, who retired because of 
failing health. 

Coxeter, who will head up the| 
sales and financial departments of 
the company, was formerly vice- | 
president and divisional manager of | 
the Detroit office of Commercial | 
Credit Corp. 

+ * + 


Brand and Livie to Start 


| 





DeSoto Deal in Towson, Md. | 


Carl Brand and Bob Livie have 
announced plans to start a De- 
Soto dealership in Towson, Md. 
They have been associated with 
Motor Sales Co., Inc, 

Brand said that a building has 
been purchased which will be 
completely remodeled before the 
dealership opens. 

* + * 


Playboy Distributor 
Hampton Electric Co., 3309 
Hampton Ave., St. Louis, has been 
named St. Louis distributor for the | 
Playboy automobile. 
* t * 
Allen to Expand 
Don Allen Chevrolet has filed | 





SERVICE SPACE STRESSED—A striking example of how to renovate completely an old 
dealership is shown by this picture of Hebb Motor Co. (Nash), Funktown, Md. The effi- 
cient building was created around and over the remains of an old ‘gas station"’ building. 
The dealership, owned by S. M. Hebb, has 10,396 square feet of floor space, of which 
7,656 is devoted to service and 715 to parts. 





Clarence H. Harville has 
ears and has had 25 years 
usiness into extensive new 


TRUCKING CENTER—Harville-White Co., Inc., Danville, Va. 
been distributor for White trucks and buses for the past nine 
experience in truck sales and service. Recently he moved his 


| quarters on River Rd. at the intersection of Routes 58 and 29—a convenient site for truckers 


moving in from any direction. The new and modern brick building, designed for top 


| efficiency in all departments, is 87 feet by 180 feet and boasts a separate wing 25 feet by 


40 feet. Altogether the dealership has a total inside space of 17,760 square feet as well as 
an outside apron to swell the service capacity. 





“QUEEN FOR A DAY" ATTENDED OPENING—After the queen on the radio program 








Yow Oldsmobile Co.; capital, $80,- 
000; principal office, The Prentice- | plans with the city to enlarge its 
Hall Corp. System, Inc. storeroom at 1570 South Park Ave., 

Richard Chevrolet, Inc.; capital, Buffalo, at a cost of $3,000. 


| came from Hollywood to the inaugural of the new home of Schappe Motors, Inc. (DeSoto), 
Madison, Wis., she continued a tour of the state in a convertible furnished by the dealership. 
The firm's stockroom, covering 5,000 square feet, has a ‘'serve-your-self'' system for customers. 
"It allows you to see what you buy and buy what you need, with a staff of trained personnel 








on hand to assist you,"’ the firm announced in its newspaper ads. Ray L. Schappe is president. 


| Dealer Plans $113,000 Ho:ne 
In Albany, Ga. 

Albany Motors Co., Inc. (Chev- 
rolet), Albany, Ga., has star‘ed 
construction of a new building 
which will cost approximat«ly 
$113,000. 

To be built of concrete blocks 
and steel framing at Pine Ave. 
and Madison St., the building is 
expected to be completed in 130 
days, M. L. Ward, owner of the 
company, reports. 

* 


* * 


Posey Buys Miller Motor 


At Minneola, Kansas 


Miller Motor Co., Minneola, Kans,, 
has been purchased by Dudley 
Posey, dealer at Lewis, Kans. For- 
mer owners of Miller Motor were 
Hazelle Miller and James Rogers. 

Posey has been a partner in the 
Posey-Baird Motor Co. in Lewis, 
Kans., but has disposed of his inter- 
ests there to devote full time to 
the enterprise in Minneola. 

” a * 


Wilson Motor Holds 


Double Celebration 

Wilson Motor Co., Ballard, 
Wash., held open house in its new 
$300,000 building, coupling the 
event with the company’s Scandi- 
navian Christmas Festival. 

The company reported that 
hundreds of guests came in to 
look over the new facilities and 
greet the Festival Queen, Asa 
Gudjohnsen. | bs 


Co-Owners Wright, Beal 


Adapt Names to Firm 

Downtown Motor Sales (Hudson), 
1200 S. Hope St., Los Angeles, has 
announced a change of name to 
Wright & Beal, Inc. The firm ex- 
pects to move shortly to new quar- 
ters at 1060 S. Figueroa St. 

E. Ross Wright and F. E. Beal, 
co-owners, declare that the change 
of name was made to personalize 
the business but that no change in 
ownership or management will 
occur, a 


Wakefield Heads Dealers 


In Spartanburg, S. C. 

J. W. Wakefield, owner of Wake- 
field Buick, Inc., is the new presi- 
dent of the Spartanburg (S.C.) 
Automobile and Truck Dealers 
Assn. He succeeds P. D. Heffner 
of City Motor Car Co. (Dodge- 
Plymouth), 

J. B. Bennett of Spartanburg 
Motor Co. (DeSoto-Plymouth) was 
elected vice-president and Clyde 
Chastain of Palmetto Automobile 
Co. (Lincoln-Mercury) was named 
secretary. —_ 


Alvey Files Name 
A business name has been filed in 
the Erie county clerk’s office for 
Alvey Motor Sales Co., 49 Main St., 
Hamburg, N. Y., by Alvin E, Alvey. 
+. * w 


Deeley Elected 


Fred Deeley, of Fred Deeley, Ltd., 
Vancouver, B. C., has been elected 
a member of the board of directors 
of the Vancouver Better Business 
Bureau, 

+ * om 


Allen Heads Drive 


Lester W. Allen, general manager 
of Boyle Motor Co., Sumter, S. C., 
has been elected president of the 
local community chest. 

7 * +. 


Simpson Heads U.C. Sales 


Frank F. Simpson has been ap- 
pointed manager of the used-car 
department at Sergeant Motor Corp. 
(Ford), 727 Main St. E., Rochester, 
N. Y. 


* * + 


Delaware Firm Chartered 


Cleaver Bros., Inc., Dover, Del., 
has been organized to deal in auto- 
mobiles. Capital is listed at 200 
shares of no par value by Robert E. 
Curtin, attorney-at-law, Wilming- 
ton. 

+ * . 


Delbou Is Manager 
Al Delbou has joined Hollinzs- 
worth Motor Sales (Nash), Newtcn- 
ville, Mass., as service manager. ie 
has been in the automobile business 
for more than 30 years. 
* * * 


Myers Appoints Kirk 
John T. Kirk has been appoint °d 
service manager of H. E. Myers MW 0- 
tors (Hudson), New Edmondson 
highway at Ingleside, Baltimore. 
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Dealer Doings 





Hoehn Chevrolet Buys 


Memphis Property 

Hoehn Chevrolet Co., Memphis, 
has announced the purchase of the 
southeast corner of Union and Well- 
ington Sts., on which is located a 
1%-story building which the com- 
pany has been leasing. 

At the same time, the company 
also purchased an adjacent lot with 
163 feet frontage. Purchase price 
was reported to be $210,000. 

. . e 


Luncheon Marks Opening 


Of Beasley Building 
Fred Beasley Co. (Ford) held a 
luncheon in conjunction with the 
opening of its new sales and serv- 
ice building at 427 W. Third St., 
Williamsport, Pa. 
* * > 


Hartwig Signs 32nd Annual 


Contract With Buick 


Henry Hartwig, one of the na- 
tion’s oldest Buick dealers, has 
signed his 32nd annual contract 
with the Minneapolis Buick divi- 
sion and has moved into a new 
showroom at Owatonna, Minn. 

7” + = 


New L-M Outlet Opens 


At Fort Pierce, Fla. 


The opening of Indian River 
Lincoln-Mercury, Inc., 720 S. 4th 
St., Fort Pierce, Fia., 


president and manager of the deal- 
ership. 

Other officers of the new concern, 
which is in remodeled quarters for- 
merly occupied by O’Quinn Motor 
Co., include: Gene Atkins, service 
manager; G. M. Pruitt, parts man- 
ager, and Phil Ambrose, specialty 
service. cee 


Packard Franchise Awarded 


To Burgasser & Sheppard 
Burgasser & Sheppard, Inc., 100 
Broad St., Tonawanda, N. Y., has 
been appointed a metropolitan area 
dealer by Packard. 
The organization is headed by 
George A. Burgasser and Roy F. 
Sheppard. They will continue the 
operation of a garage at 31 Webster 
St., North Tonawanda. 
2 * > 


2,500 Visitors Attend 
Anderson-Boss Debut 


Approximately 2,500 persons at- 
tended the grand opening of the 
Anderson-Boss Implement Co., 
Marysville, Kans. 

Elmer J. Anderson and Frank 
Moss, owners, said that they 
were well pleased with the fine 
reception. They gave away more 
than 1,600 doughnuts and gallons 
of coffee that day. The firm han- 
dles Ford and Woods Bros., farm 
implements. 

* * - 


| Haubold Gets Olds Deal 


In Holton, Kans. 


A. B. Haubold (Chevrolet), Hol- | 
ton, Kans., has been appointed | 


» dealer for the Oldsmobile also. 


Haubold will continue as a Chev- | 
rolet dealer also. However, the | 


firm will continue its name of Hau- | 


® bold Chevrolet Co. 


ea * * 


Studebaker Dealer Quits 


Used Vehicle Business | 


ae 


RTM OMY SS BRE 


Cornish Auto Sales (Stude- 
baker), 115 W. Churst St., Elmira, 
N. Y., announced it is closing out 
trucks “because of shortage of 
its entire stock of used cars and 
space to store these cars at the 
high rent of storage buildings.” 


* * * 


Haywood Resigns 


Harold H. Haywood has resigned | 
as general manager of the Pitts- 
field (Mass.) branch of Shapiro 
Motors. He had been general man- 
ager of the firm 11 years and prior 
to that was the company’s sales 
manager at its North Adams 
(Mass.) branch. 

+ * * 


Cherokee Adds Shop 


Cherokee Motors, Inc. (Stude- 
baker), Atlanta, has added a new 
service department to its two-year- 
old building at 431 W. Ponce De 
Leon Ave. Thomas L. Hisgen, presi- 
dent and general manager, said the 





| addition contains 5,000 square feet 


has been | 
announced by David B. Putnam, | 


of floor space built at a cost of 
$25,000, and $5,000 worth of equip- 
ment. 


Christmas Music 
Dealer Mails Hymn Books 
To Customers 


A holiday promotion, in the form 
of a booklet containing piano ar- 
rangements of famous Christmas 
carols in a red and silver-bordered 
folder with black type, has been 
circulated via personal mail by Mid- 
City Sales Co, (Chrysler), 509 E. 
25th St., Baltimore. The books were 
sent to all Mid-City sales and serv- 
ice customers. 

* * * 


Banquet Honors Bohn Motor’s 
Legion Baseball Champions 


At a banquet honoring American 
Legion junior baseball teams in 
New Orleans, the team sponsored 
by Bohn Motor Co. (Ford), New Or- 


leans, was presented with a plaque | 


symbolic of the state championship. 
Coach Larry Frey accepted the 


award from George P. Montagnet, | 
|Ford New Orleans district sales | 
| Manager. 
* * * 


| Schum Elected President 
Of Fargo Business Group | 


| E, F. Schum, president of Ed 
| Schum Pontiac Co., Fargo, N. D., 
| has been elected president of the 
Fargo chamber of commerce. He 
will take office Jan. 26 when the 


chamber holds its annual banquet. 
* * * 


| Charlotte (N.C.) Group 


Elects Brown President 


Herman Brown, vice-president 
and general manager of Myers Tire 
Co., has been elected president of 
the Charlotte (N.C.) Automotive 
Merchants Assn. 


Other officers include Frank Gos- 
| sett, first vice-president and chair- 
man of the automobile division; 
Victor Shaw jr., second vice-presi- 
dent, and chairman of the tire divi- 
sion; Tom Stewart, secretary and 
treasurer. 





* a 
Potter Gets Austin 


Potter Motor Sales, No. 2, 533 E. 
| Sullivan St., Kingsport, Tenn., has 
|received the exclusive dealership 








IN WILLIAMSPORT, PA., SINCE 1940—Seated at the banquet table for the dinner mark- 
ing the grand opening of the new Fred Beasley Co. (Ford) building are (left to right) 
Mayor Leo C. Williamson, Harold A. Brown, local bank president; R. F. Leonard, manager 
of the Ford Buffalo district; Frank C. Hayes, general manager of the dealership; Fred R. 
Beasley, president, and C. E. Pierson, Ford official of the regional office in New York. 





has acquired a long-term lease on 
a lot in Pine Lawn, Mo., on which 
a new sales and service building 
will be erected. The building, which 
Dickeron to Build will be 100 by 150 feet, is expected 
Dickeron Bros., a recently estab-|to be completed next April, and 
lished Lincoln-Mercury dealership, | will cost approximately $175,000. 


for Austin automobiles in the city, 
Glenn Potter, owner of the firm, 


has announced. 
. - * 








DUPLATE SAFETY PLATE GLASS : 
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@ Jury after jury —in the form of automobile 
buyers—has agreed that one of the real needs is 
“better visibility;” for greater driving safety, in- 
creased motoring pleasure, more handsome car 
appearance. Actually, SAE and newspaper-spon- 
sored polls have proved this need. And, more 
recently, it was further emphasized by the “1947 
Crowell-Collier Automobile Survey.” In this ques- 
tionnaire motorists were asked: “What changes 
would you like to see in your next car?” The largest 
combined percentage of men and women inter- 
viewed answered: “Better visibility.” 
Manufacturers who anticipated this demand, 
and those who have met it, have been rewarded 
with the enthusiastic acclaim of the motoring 
public. It is certain that larger windshields and 


PAINTS + GLASS :; 


G 
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CHEMICALS - 


GLASS 


windows will be standard equipment in the cars 
of tomorrow. 

In selecting the Safety Glasses for your larger 
vision panels, it will be to your advantage to 
specify “Pittsburgh.” For Pittsburgh Safety 
Glasses are quality products, with a record of sat- 
isfactory service in the automobile and aviation 
industries covering more than half a century. 
These Safety Glasses have the confidence of car 
buyers and manufacturers. And they are now being 
mass-produced in curved as well as flat panels. 

Whenever you have a problem of glass applica- 
tion in the design and construction of your cars, 
the counsel of our Safety Glass specialists is at your 
disposal. Pittsburgh Plate Glass Company, 2277-8 
Grant Building, Pittsburgh 19, Pa. 
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New Commercial Car Registrations, 26 States for November, 1948-1947 








BUICK—S 


—4-dr. sed., $2, 192; 2-dr. 
conv., $2, 624; stat. wag., 
master 
4-dr. sed., $2,782; 2-dr. sed., 
$3,203; stat. wag., $3,797. 
CADILLAC—Series 61—4-dr. 
945; club cpe., $2,840; 
$3,103; club cpe., $3,019; 
60 Special—4- dr. sed., 
sed, (5-pass.), 
7-pass. 


ope., $1,244; 


bus. 
$1,439; 2-dr. sed., $1,381; spt. cpe. 


conv., $1,750; stat. wag., $2,013; 


pecial Series 40—4-dr. sed., 

$1,861; 2-dr. sed., $1,787; Super Series 50 
sed., $2,092; 
Road- 


$3,229; 
Series 70—(Dynafiow standard) — 
$2,661; conv., 


sed., $2,- 
Series 62—4-dr. sed. 


$3,891; 
$4,833; 7-pass. 
Imperial, $5,253; 
cpe., $4,733; 9-pass. bus, Im- 


'\—Stylemaster — 4-dr. 
$1,371; 2-dr. sed., $1,313; spt. cpe., $1, 333; 
Ficetmaster—4-dr. 


sed. 


$1403; 


—4-dr. sed., $1,492; sed. cpe., $1,434. 


“@"*4-dr, sed., $1,- 


YSLER—Royal 
980.25; 2-dr. sed., $1,932.75; 7-pass, 


$2,404.50; lim., $2,530.75; club 


cpe., $1,- 


958.26; bus. , $1,843.50; Windsor 
4-dr. sed., 045.60; 2-dr. sed., $2,014; 
7-pass, sed., $2,459; ‘lim., $2,585.50; club 


$3,549; 
Series 


Fleetline 
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Truck registrations by states 











Current Prices on New Automobiles 


sed., $2,279; 2-dr. 


cpe., $2,024.50; conv., $2,439.25; bus, cpe., 


$1,908.75; Traveler 4-dr. sed., 
Saratoga “8’’—4-dr. sed., $2,321.25; 2-dr. 


$2,187.75; 


sed., $2,284.25; club cpe., $2,294.75; bus. 


cpe., 


$2,194.75; 


New Yorker 
sed., $2,446.25; 2-dr. sed., $2,409.25; club 


g""—4-dr. 


cpe., $2,419.75; conv., $2,850.25; bus. cpe., 


© 


dr, sed., 
bus. cpe., 
$1,911.50; 
sed., 


$2, 335; 
$1, 803.50; conv., 
$2,65 


$2,319.75; Town & Country conv., $3,430.25; 
Crown 


“9 — T-pass, sed., $4,- 


711.75; lim., $4,816.75. 
ROSLEY — 2-dr. 
conv., $959; stat. wag., 


deluxe sed., 
$991. 


$959; 


Deluxe—4-dr. sed., $1,845; 2- 


$1,808. 25; 
$1,718.75; 


2-dr. sed., 


Custom—i-dr. sed., 


cpe., $1,416. 


$1,879.75; 


aaiee,teteee~ ean 
2-dr, sed., $1,696; 


bus. 


lim., $2,461.50; 
$2,315.75; 


club cpe., $1,834.50; 
Custom—4-dr, sed. 


7-pass. 
club cpe., 
Suburban, 


sed., $1, 738. 25; 


$1,892; 7-pass. sed., $2, 199; club epe., 7. - 
794; conv., $2,209. 

FORD—Six—4-dr. sed., $1,473.50; 
&. eer 2-dr. sed., 


(V-8, 


1,425 (V-8, Bo 50); 


bus. 


cpe., $1,252 (V-8, $1,433.50); Custom Six— 
4-dr. sed., $1,591.50 (V-8, $1,665.50); 2-dr. 
sed., $1,538 (V-8, $1,617); club cpe., 
(V-8, $1,613.50); conv., 
965.50) ; 


264.50). 


teow ne ag dr. sed., $3, 482.77; Manhat- 


tan—4-dr. 
HU 


DSON. el 
222.25 (8-cyl., 
171.25; club cpe., $2,219 (8-cyl., 
bus. cpe., 
dore 
$2,514); 


Deluxe—4-dr. 


4-dr. 


spt. 


$2,820.50. 


NASH—600 Super—4-dr. sed., 
$1,807; sedan cpe., $1,829; Am- 


dr. 


sed., 


stat. 


$2, 069; 
club cpe., 


wag., 


» $2, 746.1 


ode: dr. sed., 


$2,343); 2-dr, 


; conv., 
“@""—-4-dr. sed., $2, 398.50 (8-cyl., 
$2,374.25 (8-cyl., 
489.75); conv., $3,056.75 (8-cyl., $3,137.75). 

KAISER—Special—4-dr. sed., $2,244.37; 
sed. , -$2,407.11. 

LINCOLN — 4-dr. sed., $2,680.50; spt. 
cpe., $2,633; conv., $3,117; Cosmopolitan— 
sed., $3,344; 4-dr. town sed., 
$3,344; spt. cpe., $3,291.50; conv., $4,054. 

MERCURY—4-dr. sed., $2,116; spt. cpe., 


$2,084.50; conv., $2,536.50; 


$1,886 


stat. 


$1,529 
(V-8, $1,- 
$2,119.50 (V-8, $2,- 


wag., 
$1,832; 2- 


sed., $2,254; sedan 
sador Custom—4-dr. 


bassador Super—4-dr. 


$2,275; Ambas- 


cpe., 


sed., $2,489; 2-dr. 


sed., $2,464; sedan cpe., $2,485. 


OLDSMOBILE—Series 76 Standard—4-dr. 


sed., $1,864; 4-dr. town sed., $1,853; 2-dr. 
sed., $1,790; club cpe., $1,764; conv., 


$2,- 


180; Series 76 Deluxe—4-dr. sed., $2,006; 


$2,- 
$2,380.70); 
+} club cpe., $1,905; 
Commo- pe, § 


2-dr, sed., $2,468; 


4-dr, town sed., $1,995; 2-dr. sed., $1,932; 


Series 98 Standard— 


(Hydramatic standard)—4-dr. sed., $2,542; 


Series 98 Deluxe— 


(Hydramatic standard)—4-dr. sed., $2,636; 
2-dr. sed., $2,562; conv., $3,015. 
PACKARD — Eight — 4-dr. sed., $2,275 


(deluxe, $2,543); 2-dr. sed., $2,250 (deluxe, 


$2,517); stat. wag., 
4-dr. sed., $2,827; 2- 


850); 7-pass. lim., $ 
Custom 


sed., $3,700; conv., 
$4,704; 7-pass, lim., 


$3,250; 7-pass. sed., 
Eight—4-dr. 


$3,245; Super Eight— 
dr. sed., $2,802; conv., 
$3,500 (deluxe, $3,- 
3,650 (deluxe, $4,000) ; 

sed., $3,750; 2-dr. 
$4,295; 7-pass. sed., 
$4,868. 


PLYMOUTH — Deluxe — 4-dr, sed., $1,- 


455.50; 2-dr, sed., 


$1,424; bus. cpe., $1, 


$1,397.50; 
360.75; Special 


club cpe., 
Deluxe 
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—4-dr, sed., $1,544.25; 2-dr. sed., $1,- 
486.25; elub cpe., $1,518; conv., $1,872; 


bus. cpe., $1,454.75; stat. wag., $2,082.75. 


PONTIAC—Torpedo ‘‘6’’—4-dr. sed., $1,- 
641 (deluxe, $1,731); 2-dr. sed., $1,583; 
sed. cpe., $1,614 (deluxe, $1,704); spt. cpe., 
$1,552 (deluxe, $1,641); bus. cpe., $1,500; 
conv., $2,025; Torpedo 8’? — 4-dr, sed., 
$1, 689 (deluxe, $1,778); 2-dr. sed., $1,630; 
sed. cpe., $1,661 (deluxe, $1,751); spt. cpe., 
$1,599 (deluxe, $1,689); bus. cpe., $1,558; 
conv., $2,072; Streamliner ‘‘6’’—4- ‘dr, sed., 
$1, 727 (deluxe, $1,817); sed. cpe., $1, 677 
(deluxe, $1,766); stat. wag., $2, 374 (de- 
luxe, $2,442); Streamliner “g*_4-dr, sed., 
$1,775 (deluxe, $1,864); sed. cpe., $1, 724 
(deluxe, $1,814); stat. wag., $2, 412 (de- 
luxe, $2,490). 

STUDEBAKER—Champion Deluxe—4-dr. 
sed., $1,635.50; 2-dr. sed., $1,603.75; spt. 
epe., $1,630; bus. epe., $1, 535. 25; Champion 
Regal Deluxe—4-dr. sed., $1,709; 2-dr. sed., 
$1,677.50; spt. cpe., ots 703. 75; bus. cpe., 
$1,609; conv., $2,05 Commander De 
luxe—4-dr. sed., $1906.25; 2-dr. sed., $1,- 
924.75; spt. cpe., $1,951; bus. cpe.,, $1,- 
856.25; Commander Regal Deluxe — 4-<r. 
sed., $2,077. 50; 2-dr. sed., $2,045.75; spt. 
cpe., $2,072; bus. cpe., $1,977 .50; conv., 
$2,430.75; land cruiser, $2,264.75. 

Snes ee — Stat. wag., $1,- 
oon. Pi: geet. sed., $1,991.72; Jeepster conv., 
$1,885. 
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(The opinions expressed herein are those of Columnist Van Tassel and are not 
necessarily those of Automotive News.) 


By J. B. Van Tassel 


HE RESULTS of a recent survey 

that I made covering many 
dealer operations showed that the 
number of customer repair orders 
written increased 5.58 percent, parts 
sold in service for 
each repair order 
written decreased 
12.7 percent, and 
customer labor 
for each repair 
order written de- 
creased 11  per- 
cent. 

It would appear 
from this service 
trend that the 
number of cus- 
tomers coming in 
show a slight increase, but the 
amount sold per customer after he 
is in the shop is on the decline at 
this time. This decline in the 
amount of a sale is probably due to 
many reasons, 

But, regardless of what the rea- 
sons may be, now is a good time 
for dealers to do everything pos- 
sible to hold up the sale of parts 
and labor after the customer is in 
the shop. We all know it is not 
good business to oversell a cus- 
tomer. However, every effort 





4. B. Van Tassel 


should be made to sell a customer | 


the required amount of work 
necessary in order to make his 
car perform perfectly. 

In this way dealers not only 


make more money, but they also) 


avoid a lot of complaints on poor 
performance for which the cus- 
tomer always blames the service 


department regardless of whether | 
or not he has purchased the re-| 


quired amount of work to make his 
car perform satisfactorily. 
* * * 


[Sen IS a new sales approach | 


in the selling of required parts 


and labor to a customer in order to | 


make his car perform perfectly. 
This new approach is different from 


Dealer Business Counsel 


Warning: Now Is Time for Action to Prevent 
Decline of Average Service Sale Order 








the old method in that the sale is | 


made after the work that the cus- 


tomer ordered is completed on his | 


car. 
The old sales approach was to 


take the customer’s order for the | 
work he wanted done on his car | 


and from that point on the service 


salesman would try to sell him the | 


additional work necessary to make 
his car perform perfectly, with 
really no proof to the customer that 
this additional work was necessary. 

The new sales approach is to take 
the customer’s order, thank him 
very much, and proceed to do the 
work according to his original in- 
structions. Customers like this. 
Then, after the work is completed, 
have one man designated as a 
tester. 

This tester takes the car out on 
the road and not only tests it, but 
checks it from every angle to find 
out what additional work is needed 
to make the car perform per- 
fectly. Then this tester writes up 
his report which lists in detail 
work, that he finds from his test, 
is needed on this car. Then a 
copy of the report is given the 
customer at the time he calls for 
his car, 

In this way you prove to the cus- 


Auto Insurance Rates 


Rise in N. C. and La. 


RICHMOND, Va.—-The National 
Bureau of Casualty Underwriters 
has announced a revision of auto- 
mobile liability insurance rates in 
North Carolina and Louisiana. 

In North Carolina, private pas- 
senger car rates are increased 4.7 
percent for bodily injury, with no 
increase for property damage lia- 
bility insurance. Commercial car 
rates are increased 11.2 percent for 
bodily injury and 20 percent for 
property damage liability insurance. 

In Louisiana, private passenger 
car rates are increased 14.1 percent 
for bodily injury and 43.8 percent 
for property damage liability insur- 
ance. Commercial car rates are in- 
creased 22.3 percent for bodily in- 
jury and 32.6 percent for property 
damage liability insurance. 









tomer conclusively that the addi- 
tional work required is not just a. 
opinion, but is the actual result of 
a thorough test that has been made 
on the performance of his car by a 
thoroughly competent tester. 
* * + 

HE COST in connection with 

this testing work can be easily 
measured against the final results 
when compared with the additional 
sales of labor and parts that have | 
been produced as a result of. such | includes 
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| the New end thie Old te Milwaubes 





EVOLUTION ON MILWAUKEE'S NORTH SIDE—On the same site as Emil Krause's black-| CAR SERVICE SANDWICHED IN—This is 
smith shop is the result of his latest expansion. The most recent move in the growth program | how Krause Motor Co. (Oidemaste), Mil- 
Teereaee of the frontage, modernization of showrooms, service department and | waukee, looked 42 years ago when it was 


| offi and the purchase of yj in new equipment for the service department. Krause is | Emil Krause's blacksmith shop. The far-sighted 
orm. | Chatemen, coerclery and “Lda. His con, Albert, is president and general manager. | Krause, said to be Wisconsin's oldest Olds 
Dealers who are operating on this | Another son, Donald W., is service superintendent. dealer, has expanded four times. 





basis can prove very conclusively | — . ——s 


that it pays well, because they can followed up. You cannot simply | mean in person as well as by tele- New Building 


definitely compare the costs of this| hand the customer the copy of | phone. 
| the testers report and take it for 


operation with the actual dollars 
and cents in plus profits that come| granted he will buy. 


in from this additional business. | He must be sold, and this plan 


Of course, this plan of selling | requires good salesmenship and per- 
plus service and parts has to be | sonal follow-up, and by follow-up I 














Harold Putzke held a grand open- 
: ing for his Paynesville (Minn.) Mo- 

Epiror’s Note: Any questions | tor Co. (Buick) in the new build- 
on business management will be | ing also housing his International 
gladly answered by J. B. Van | truck dealership and the Paynes- 
Tassel, care of Automotive News. | ville Transfer offices. 


* + + 















=} Customers With a Margin = efi 
= for New Automobiles =H 
i) Us, | = 
=e $5,225%¢\ SIR 
smn mL PERSONAL INCOME PERSONAL INCOM T_T 





Se mT sHUGLUL PER FAMILY 
te TTT 


The Federal Reserve Bank estimates “personal in- 
come at a current annual rate of $1.8 billion in Mil- 
waukee county.” This is an average of $7,510 per 
family, compared to the U. S. average of $5,225. 


These are straight arithmetical averages and of 
course are inflated far above actual medians by the 
big incomes. But that’s just the point which 
should interest you. The comparative averages do 
indicate that Milwaukee has an exceptionally 










PER FAMILY 
es ||| 111 


heavy proportion of “better-than-average-income” 
families who are better customers for new auto- — 
mobiles. You can reach practically all of these top 
income families in the Milwaukee metropolitan 
area in The Milwaukee Journal, the newspaper 
read in 95% of all homes in the area. 


THE MILWAUKEE JOURNAL 


National Representatives—O'Mara & Ormsbee, Inc. 
New York, Chicago, Detroit, Los Angeles, San Francisco 


Ask for a copy of this reprint of the 
Federal Reserve Bank survey report on 
Milwaukee income. 
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¥— Lou Hoskins, general man- 
ager of the Minnesota Motor 
Transport Assn., coming up with 
a 12-point suggestion for changes 
in next year’s ATA Truck Roadeo 
regulations—and John Hulse, of the 
Truck Trailer Manufacturers Assn., 
notifying his members to get in 
touch immediately with Hoy Ste- 
vens, chief of equipment and oper- 
ations section, ATA, if they have 
any suggestions in mind, now seems 
to be the proper time for the truck 
manufacturers and dealers who 
have been dissatisfied with the reg- 
ulations to find out if the roadeo 
is to remain a closely guarded 
membership club for the state asso- 
ciations or will be opened, as 
Buddy Horton promised it would, 
for more general public interest. 

You will remember that in the 
Harvester rooms at the last ATA 
convention, Buddy was asked point- 
blank if it was going to be his idea 
to allow the roadeo to continue to 
be the plaything of certain selfish 
interests, or if he would endeavor 
to open the event up to every 
truck driver, regardless of affilia- 
tion or make or size of truck, and 
thus make this event one of the 
greatest safety, training and pub- 
licity vehicles that the truck busi- 
ness has ever known. 

Buddy came right back at that 
time with the promise that he 
would see to it that the event be- 
came truly an all-truck event. 

* * * 

A LOT OF MY good friends in 
ATA—and, I am afraid, a few 
friends among the truck manufac- 
turers—may be quite irritated be- 
o I have brought this subject 

p again. But now is the time to 
ae this question into the boiling 
pot of roadeo regulations. 

A number of dealers and manu- 
facturers have often wept on my 
shoulders over the inequality and 
narrowness of the regulations. Now 
they have a chance to go to bat 
with Hoy Stevens by bringing their 
suggestions to the committee. I 
fegl I have done my part and what 

(See TRUCKIN’, Page 30, Col. 1) 


Top Trucks 


New truck registrations for 10 
months, plus 26 states for No- 
vember : 
1948 Pos. 

1—263,616 


1947 Pos. 
192,356— 1 
174,655— 2 

99,476— 4 
112,024— 3 
42,206— 5 
41,790— 6 
36,292— 7 
11,422— 8 
11,345— 9 
9,247—11 
9,496—10 


Make 
Chev. 
Ford 
Inter’! 
Dodge 
Willys - 
GMC 
Stude. 
White 


Reo 
Diam, T 
Mack 
Diveo 
Federal 
Brockway 
Autocar 
Crosley 
FWD 
Sterling 
Kenworth 


521—18 


For further details see page 
20, today’s issue. 
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2,191,621 Trucks 
In Use on Farms, | 


Survey Shows 


Rural Ownership 
In 12 States Now 
50% of Registrations 


—_— were 2,191,621 trucks in 
active, use on American farms 
as of Jan. 1 this year, according to 
figures recently released by Imple- 
ment & Tractor, a farm tractor 
publication. 

This compares favorably with the 
number of electrified farms in this 
country (2,787,560), but means that 
there are more trucks in use on 
the modern farm than there are 
farms in the country with $1,000 
worth of equipment or more. There 
are only 1,749,732 of these farms. 


Using these figures as a base, 
it is indicated, however, that 
there are now 12 states where 


in the state, and five additional 
states where 48 percent or more 
of the registrations are trucks 
on farms. 

By the same figures, however, it 
is indicated that there are only 
five states in the country where 
trucks on farms represent one- 
fourth or less of the total trucks 
registered in the state. 

of + * 


[ams figures should be quite 
interesting to both truck manu- 
facturers and dealers, who are 
looking ahead to next year’s sales 
and who feel that the farmer is 
the only prospect that has not only 
the money to buy new trucks but 
whose pipelines have not been 
fairly well filled with new equip- 


Ament. 

States where trucks on farms 
now represent at least 50 percent 
of total registration are North 
Dakota with 84 percent, Montana 
with 70 percent, South Dakota 
with 68 percent, Idaho with 63 
percent, Vermont with 59 per- 
cent, Kansas with 55 percent, 
New Mexico with 5&4 percent, 
Mississippi with 58 percent, Utah 
with 51 percent, Nebraska, Wis- 
consin and Wyoming with 50 
percent plus. 

Three states fall just a little shy 
of having a fifty-fifty split. They 
(Continued on Page 29, Col, 1) 








New Sales Pattern Set 


In Record Truck Year 


Trucks on Farms 


Motor Trucks 


eer Hampshire 
New Jersey 
New Mexico 
New York 
North Carolina 


2,191,621 


Number of 
Farms 


228,369 
13,142 
198,769 
138,917 
47,618 
22,241 


37,747 
111,756 
3,429 
18,786 
26,226 
29,695 
149,490 
287,412 
69,520 
220,575 
164,790 
63,125 
171,761 
3,603 
147,775 
68,705 
234,431 
384,977 
26,322 
26,490 
173,051 
79,887 
97,600 
177,745 
13,076 


5,859,159 


~—Compiled by Implement & Tractor 


79,526 
11,910 





Truck Market T, ightens Further 


Eprror’s Nore: Below are city- 
by-city reports on a survey of the 
new and used truck market con- 
ducted by Automotive News cor- 
respondents. See summary on 
page 1. 


Chicago 
New truck sales generally show a 
decline during November and De- 
cember in this area, but the current 
decrease has been sharper than sea- 
sonal, according to leading dealers. 
As for used trucks, these authori- 


ties reported that the bottom has) 


almost fallen out of the demand. 
“A buyers’ market definitely has 

set in,” said one dealer. “Truck 
purchasers have taken the atti- 
tude that they were kicked around 
so long it’s time for retribution. 
Their point of view can be re- 
futed, of course, but not to their 
satisfaction. These same firms are 
asking outlandish prices for their 
pre-1941 trucks which aren’t good 
for much more than scrap.” 

Another dealer said higher-priced 
new trucks, those around $10,000, 
are selling better than those in the 
lower-priced or $3,000 range. How- 
ever, he said “sales have slowed 
down in all classes for a number of 
reasons, such as income tax needs 
of truck users and the unwilling- 
ness to buy vehicles requiring new 
license plates and insurance for a 
month or two.” 

“The competitive market is defi- 





| 


nitely here, especially in the lower- | 


priced, lighter-weight models,” a 


third prominent dealer commented. 
“Some makes are having consider- | 
ably better success than others, but | 
|all are feeling the effects of a bad 


condition in used-truck demand.” 
* 7 ad 


St. Petersburg, Fla. 


Thirteen truck dealers here agree 
that there is practically no market 
at all here for trucks over 1% tons. 
Even light trucks, some say, are in 
a buyer’s market, although half-ton 
trucks and panel deliveries are still 
| short. In the used-truck field, sales 
| are reported good up toa ton, with 
| little or no demand for the 1% -ton 
| and over. 

« + * 
Casper, Wyo. 

Since Casper in particular, and 
Wyoming in general, has for some 
time been experiencing another oil 
boom, there is undoubtedly a 
greater-than-normal demand for 
trucks of every kind. 

There is still the usual stronger 
demand for smaller both 
new and used, but the market re- 
mains good for all types. Pickups 
are still hard to get at times and 





In This Section | 


Dallas Service Cen’ 





are much in demand, while there 
| is perhaps the least demand for 
heavy-duty models, 


still too high on used trucks, but 
there has been little difficulty in 
disposing of them even at present 
prices, and most were agreed that 
the outlook for some time to come 
is good for both new and used 
trucks, 


* * * 


Akron 


up in the demand for trucks in last 
few weeks, Akron area dealers re- 
(Continned on Page 32, Col. 3) 


A few dealers feel that prices are | 


There has been a marked slowing | 


\Average Increase 


24% for Nation 


1%-Ton Output Drops 
While %-1-Ton 
Show Biggest Gain 


S WE NEAR the close of an- 

other banner truck year in both 
production and registration — more 
than 1,000,000 units registered—new 
top markets are being brought to 
light and new production patterns 
are being set. Some of these pat- 
terns and markets point to what 
may be coming up next year. 

For instance, while the national 
average gain in truck registrations 
for the first nine months of the 
year was approximately 24 percent, 
15 states showed a gain in truck 
registration of over 33 percent and 
only two states—new Hampshire 
and Maine — failed to show some 
gain. 

One state—Wyoming—showed 
the astounding gain of 69 percent 
in truck purchases this year over 
last. South Dakota made a gain 
in registrations during the nine 
months’ period of 51 percent; 
Idaho, 48 percent; Georgia, 47 
percent; North Dakota, 46 per- 
cent; Utah and Minnesota each 
gained 44 percent; Texas, Kansas 
and Oregon were up 35 percent, 
while West Virginia showed a 
gain of 34 percent. Arizona, Iowa, 
Kentucky and Louisiana gained 
slightly over 33 percent. 

Thus, agricultural states top the 
|Union with percentage gains, as 
well as showing up well in numeri- 
cal gains. The top five states thus 
far in numerical gains were Texas 
with a gain of 13,468, Illinois with 
9,958, Pennsylvania with 7,674, Geor- 
re — 7,458 and California with 


* * * 


EXAS HAS kicked New York 

down to third place in the Top 
Ten standings to take first place for 
the nine months in registrations. 
California keeps second place, while 
Pennsylvania, Illinois, Ohio, Michi- 
gan and, Missouri stay in the fourth, 
| fifth, sixth, seventh and eighth 
| places, respectively. But two new- 
|;comers to Top Ten, Georgia in 
|ninth and Tennessee in tenth, may 
possibly indicate a trend for the 
| coming year. 

The same is true of the shift in 
tonnage size production for each 
postwar year, starting with 1946. 

In 1946, 40 percent of all pro- 
duction for the first 11 months of 
the year was in the less-than-5,000 
pound GVW vehicles, or the so- 
called half-ton model. In 1947 

production of this size dropped to 
| 32 percent, while in 1948 it has 
come back to about 37 percent for 
the same period. 

The three-quarter to one-ton, or 
5,000-10,000-pound vehicles have 
come steadily up from the 10 per- 

(Continued on Page 28, Col. 3) 











Truck Symposium Is Set 
For NADA Convention 


SAN FRANCISCO. — Announce- 
ment of the dealer participants in 
the truck clinic at the forthcoming 
NADA convention has been made 
by Ernest Ingold (Chevrolet), San 
Francisco. Ingold is to serve as 
moderator of the symposium. 

Other participants and their sub- 
jects follow: Jim Shelburn (Chev- 
rolet), Fresno, Calif—‘Making a 
Separate Truck Setup Pay.” 

Phil Johnston (Ford), Hunting- 


|ton Park, Calif., 
Truck Profits.” 

S. Leigh Savidge (Dodge), Seattle 
—“Today’s Problem in a Truck 
Sales Organization.” 

Kenneth O. Dalby (White), Jop- 
lin, Mo.— “Heavy Truck Selling — 
Guaranteed Maintenance.” 

Five other symposiums are sched- 
uled to be held at the NADA con- 
vention, slated for Jan. 24-27 in 
Civic auditorium, 


“Making Triple 
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REO REPORTS ON PROGRESS 



























1948 


WAS A BIG REO YEAR 


Long strides were taken in preparation 
for meeting a competitive market . . . 
. .. with a bigger, better line of trucks, 
coaches, and buses. 





ROADEO RESULTS FOR °48 
AGAIN PROVE THAT REO 


TRUCKS ARE THE CHOICE 
OF CHAMPIONS! 
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DESPITE HURDLES, a ornat 


Reo moved ahead toward re-estab- 
lishment of its position among the 
top 3 independent heavy-duty truck 


> producers... 


. This year, 2 out of 3 national truck driving 
) champions drove Reo trucks. Over the past 
: 3 years, with any make of truck to choose 
) from, 6 out of 8 national champions drove 
| Reo Trucks—the choice of champions! 





A NEW PERSONNEL 
DEVELOPMENT 
PROGRAM 


got under way this 
THE ENGINEERING DEPARTMENT year for Reo em- 
has been hard at work—and it ployes and selected 
has come up with advancements college graduates. Its 
that will make automotive his- aim is to train Reo’s 
tory! Watch for them in ’49! future executives. 











UNVEILING 


1. A NEW, SINGLE-REAR-WHEELED 
PICK-UP, the D-19X, designed to carry 
loads of up to two tons. It’s ALL 
TRUCK! 


2. AND THE FIRST COMPLETELY NEW 
TRANSIT COACH to be produced in 
the United States since the war! 





REO’S POSITION 


IN FOREIGN MARKETS 


especially South America—re- 
mained strong in °48, despite 
general decreases in foreign trade 
due to world-wide dollar shortages. 


REO 


TRUCKS AND BUSES 


IN 1948, REO’S ENTIRE DISTRIBUTOR-DEALER ORGANIZATION WAS STRENGTH- 


ENED AND ENLARGED. New dealers and distributors have been added in line with Reo’s accelerated 
program of continued sales-force expansion. A series of Reo-conducted sales conferences was initiated, 
supplemented by a correspondence course on truck-selling fundamentals. 


1948 HAS BEEN A YEAR OF CONSOLIDATION, STREAMLINING, DEVELOPMENT, 
AND PREPARATION FOR GREATER THINGS TO COME! 


REO MOTORS, INC., LANSING 20, MICHIGAN 


Se ee Be 


} 





isto 


Also Exceeds °47 Mark. . 


Truck Freight Rises 
Slightly in Month 


~ WASHINGTON. — The American 
Trucking Assns. reported last week 
that the volume of freight trans- 
ported by motor carriers in Octo- 
ber, 1948, increased 2.2 percent over 
September and 1.8 percent over Oc- 
tober of last year. The statistics 
were compiled by ATA’s research 
department. 

Comparable reports received by 
ATA from 300 carriers in 38 states 
showed these carriers transported 
an aggregate of 3,086,513 tons in 
October, as against 3,021,131 tons in 
September and 3,031,937 tons in Oc- 
tober, 1947. 

The ATA index figure, com- 
puted on the basis of the average 
monthly tonnage of the reporting 
carriers for the three-year period 
of 1938-1940 as representing 100, 
was 255. 

Approximately 83 percent of all 
tonnage transported in the month 
was hauled by carriers of general 


freight. The volume in this cate- 
gory increased 3.3 percent over Sep- 
tember, and 1.7 percent over Octo- 
ber, 1947. 

Transportation of petroleum prod- 
ucts, accounting for about 8 percent 
of the total tonnage, showed a de- 
crease of 4.9 percent below Septem- 
ber but increased 6.1 percent over 
October, 1947. : 

Carriers of iron and steel hauled 
about 4 percent of the total ton- 
nage. Their traffic volume increased 
7.4 percent over September and 13.9 
percent over October, 1947. 

About 5 percent of the total 
tonnage consisted of miscella- 
neous commodities, including 
household goods, textiles, gro- 
ceries, chemicals, meat, explo- 
sives, paper, heavy machinery, 
agricultural, school supplies, to- 
bacco, wood, motor vehicles and 
motor vehicle parts. Tonnage in 


this class decreased 5.9 percent 
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| Fruehauf to Junk 


‘Jalopy’ Trailers 
D IT.—A new policy of 
junking unsafe trailers, traded 
in on new merchandise, has been 
set up by Fruehauf Trailer Co.’s 
salés department, President Har- 
| wey OC. Fruehauf announced here. 
| The new policy covers all used 
trailers received as  tradeins, 
Fruehauf said. At the time of 
receipt, each unit will be given 
a complete safety inspection. 
Minor defects that can be cor- 
rected will be repaired. How- 
ever, any unit the examiners 
deem unsafe will be broken up 
and sold as scrap metal, it was 
stated. 








below September and 9.2 percent 
below October, 1947. 

The October tonnage of carriers 
reporting from the eastern district 
represented an increase of 4.5 per- 
cent over September and 2.8 per- 
cent over October, 1947. 

Carriers in the southern region 
reported an increase of 0.1 percent 
over September and 2.4 percent 
over October, 1947. 


Want to Buy or Sell something? Try 
AUTOMOTIVE NEWS Want Ads! 
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ONE-STOP TRUCK CENTER—This architect’ 


s sketch above of the Ben Griffin Ford truck 
center, being erected at Dallas, indicates the scope of a project that will be devoted exclu- 
sively to the marketing, maintenance and servicing of trucks. 


Huge Truck Service Center 
Under Way in Dallas 


DALLAS. — Construction has be- 
gun here on a complete, one-stop 
sales and service exclusively for 
truck owners. It is to be known 
as the Ben Griffin Ford Truck 
Center, according to Ben E. Grif- 
fin, president, and also head of the 
Ben Griffin Auto Co. 


The unit is expected to be com- 
pleted early in 1949. It is located 
in Trinity Industrial district, adja- 
cent to the downtown business area. 

The center is designed speci- 


THE QUALITY BEHIND THE NAME 





WELDED ‘“HAT-SHAPED” 


FLOOR CHANNELS 


Running the entire length 
of the floor. Provide 
greatly increased load 
capacity. 








TUBULAR STEEL 
SIDE MEMBERS 


Combine light weight 
with maximum 
strength. 


has 





HEAVY-DUTY 
TRAILER TYPE 
HARDWARE 


Pressed steel 


sides. 


Hear Harrison Wood, Interpreter of World 
Events, Every Sunday, 3:00 P.M., E.S.T., 


ABC. Consult 


over 





Your 


Local Paper! 
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leader in the Trailer field. 


Here are just a few of the engi- 
neering features found only on 
Fruehauf Truck Bodies: 


door 
hinges, built to per- 
mit doors to swing 
flat against body 


ee 





made the name FRUEHAUF the 


ALL-METAL DOORS 


Fruehauf doors have no 
wood to swell or shrink. They 
fit perfectly the entire life- 
time of the body. 





DURABILITY —BEAUTY—STURDY CONSTRUCTION WITHOUT 
EXCESSIVE WEIGHT —These are the advantages found in 
Fruehauf All-Steel Truck Bodies. These “Custom Quality” bodies 
incorporate many of the long-life features and construction that 





Compare Fruehauf with any other body before you 


buy and you'll buy Fruehauf. 


Send for our free Truck Body 


BODY DIV! 
FRUEHAUF TRAIL 
DETROIT 


Available in over 500 


options in three body lengths 12, 14 and 16 feet. 


Selector. 


SION 


ER COMPANY 


32 





TRUCK BODIES 





fically for handling hauling equip- 
ment ranging from light pickups 
to the heaviest tractor-trailer 
combinations, including repairs, 
maintenance, parts and acces- 
sories. 


The building will front 181 feet 
on Commerce St., with a concrete 
approach apron from the street 130 
feet deep—to provide more than 
20,000 square feet of uninterrupted 
shop approach and customer park- 
ing area. Concrete is laid to pro- 
vide approximately 20,000 square 
feet of interior space and 30,000 
square feet of outside apron, park- 
ing and turn-around space. 

Besides six overhead doors, all 14 
feet high, the facade of the struc- 
ture will include a protruding win- 
dowed display room and a main 
entrance tower. The parts and ac- 
cessories departments and offices 
will adjoin the display room and 
the service shop floor. 

Lowest overhead clearance 
throughout the service shop will 
be 16 feet. Among interior facili- 
ties will be provision for greasing, 

| lubricating and washing the lat- 
| est type of tractor-trailer combi- 
nations without unhitching. 

Four exit doors at the rear will 
|}allow truck traffic to complete a 
one-way flow through the service 
area. Concrete turn-around aprons 
|at the rear and a paved roadway 
along one side will facilitate easy 
return of trucks to the street. 

The structure will be of steel, 
| concrete and tile, with a consider- 
|able use of glass and metal trim 
for the front facing. 


Truckstell Parley 
‘Opens Feb. 2 in 


San Francisco 


SAN FRANCISCO.—The annual 
Truckstell distributor convention 
will be held in the Mark Hopkins 
| hotel, San Francisco, Feb. 2-5, ac- 
|ecording to Don Meyer, president. 

Holding the convention in the 
West this year not only ties in 
with the series of ‘49er celebra- 
tions that will be held on the West 
Coast in commemoration of the 
|Gold Rush days, but the dates fall 
in the week following the annual 
NADA convention, which will also 
be held here. 

This will make it easier for truck 
factory executives to attend the 
convention, as they will be on the 
coast for the NADA conclave, 
Truckstell points out. 

Two new products will be intro- 
duced to this nationwide truck 
equipment distributing organiza- 
tion during the convention, Meyer 
said. 


L-M Service, Parts Prizes 


Awarded in Cleveland 


CLEVELAND.—A record turnout 
attended the “Original Lincoln and 
| Mercury Service Assn., Inc.” annual 
|Christmas dinner Dec. 11 to see 
prizes awarded to contestants in the 
parts and service contest. 

First prizes went to William 
| Flowers, service manager, Hunter 
|Motor Co., Sandusky, and H, A. 
| Henry, parts, Schreiner Motor Sales, 
| Inc., New Philadelphia. 

Second prize went to David Ran- 
kin, service, Schreiner Motor Sales, 
Cleveland, and Oscar Krugman, 
parts, Victor A. Barnes, Inc., Lor- 
ain; third prize, W. Lex Kennerly, 
service, Ohio Motors, Cleveland, and 
Ed Vermillion, parts, Bartholomew 
Motors, Inc., Warren. 





Ingram Gets Post 
W. S. Ingram has been named 
service department manager for C., 
S. Hamilton Motors, Inc., Dallas, 
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Supervisory Training 
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ATA Head Reports Initial Plans Complete 
For 1949 Fleet Management Classes 


WASHINGTON.—The first draft 
of subject material to be included 
in next year’s training courses for 
motor vehicle fleet supervisors has 
been completed by a subcommittee 
of the National Advisory Commit- 
tee for Motor Vehicle Fleet Super- 
visor Training. 

Ed J. Buhner, chairman of the 
American Trucking Assns, and 
chairman of the program and 
standards subcommittee, an- 
nounced completion of first plans 
following a meeting of the group 
at ATA headquarters here. 

Principal subjects to be covered 
by the courses, scheduled to be held 
at colleges and universities all over 
the country, include the work of the 
supervisor and what he should 
know, developing driver attitudes, 
selecting and training the driver 
trainer, and the limitations and 
value of driver tests. 

Other subjects listed in the first 
draft are: training new and in- 
service drivers, accident investiga- 
tion, record keeping, analysis and 
methods of combatting high-fre- 
quency accidents, maintaining 
driver interest in safety, how to 
program for safety and how to or- 
ganize the program for action. 

Buhner announced that most of 
the schools that held courses this 
year already have scheduled a defi- 
nite time for their courses in 1949, 
ranging from January through No- 
vember. He said the material to be 
included in the one-week course 
will be considerably more advanced 
than that used heretofore and that 
much of it will be completely new. 


As outlined at present, the 
course reflects the recommenda- 
tions from truck operators from 
all parts of the country and their 
comments on the previous 
courses. One of the new proposals 
is that a written examination be 
given at the end of the course, 

Besides Buhner, those from ATA 





Trucking Boom 
Reflected on 
Minn. Highways 


MINNEAPOLIS. —A_ nationwide 
boom in motor carrier shipments is 
putting more trucks on Minnesota’s 
highways than at any time since 
the invention of the gasoline en- 
gine, it was reported here. 

With truckloadings reported up 
10 percent or more over 1947, and 
promising to go even higher, the 
number of trucks operating in Min- 
nesota is expected to total 163,850 
units in early 1949, according to 
Richard DeMott, vice-president of 
SKF Industries, Inc., roller bearing 
firm, 

“Minnesota’s total figure reflects 
the increasing dependence of the 
nation’s commerce upon trucks,” he 
said, estimating that 1949 will find 
at least 7,250,000 trucks in service 
throughout the nation. 

With the expansion of the motor 
trucks’ role in commerce DeMott 
added, has come a trend toward 
providing more “solid comfort” for 
the drivers. 

“Some of the more ultra-modern 
two-man trucks even have a built- 
in bed behind the driver’s seat, 
radios and hot plates for making 
coffee,” he declared. 


Superior Coach 


Fetes 25th Year 


LIMA, O.—Several thousand resi- 
dents of Lima and the surrounding 
neighborhood were guests at an 
open house party given here by 
the Superior Coach Corp. in a cele- 
bration climaxing the company’s 
observance of its 25th anniversary. 

Organized in 1923 as Superior 
Motor Coach Body Co., Superior 
Coach Corp. has now become recog- 
nized as one of the world’s largest 
manufacturers of all-steel school 
coaches, city and inter-city passen- 
ger buses, ambulances and funeral 
coaches. The anniversary open 
house included guided tours of the 
plant, an exhibit of the latest model 





Superior - Cadillac, Superior-Chrys- | 


ler, Superior DeSoto and Superior- 
Dodge ambulance and 
equipment and a display of new 
Superior passenger buses. 


funeral | 


who attended the two-day session 
of the subcommittee here included 
John V. Lawrence, managing direc- 
tor; Ray G. Atherton, general man- 
ager; G. D. Sontheimer, director of 
safety, and Neil Darmstadter of 
ATA’s safety department. 

Other subcommittee members who 
attended included: J. Willard Lord, 
Atlantic Refining Co., Philadelphia, 
chairman of the national advisory 
committee; Amos Neyhart, Carl 
Seashore, Joseph Intorre, D, A. 
Weaver, William Simon, safety di- 
rector of the National Highway 
Users Conference; Charles Ray and 
John Bowden of Markel Service, 
Inc., Richmond, Va.; Dwight Mc- 
Cracken of Liberty Mutual Insur- 
ance Co., Boston, representing the 
American Mutual Alliance, Chicago; 
Carlton Alexander, McLean Truck- 
ing Co., Atlanta; Norman Damon, 
vice-president of the Automotive 
Safety Foundation, and Thomas 
Boate of the accident prevention 
department of the Assn. of Casualty 
and Surety Companies. 


Stand Up Longer 





| 





IHC IN MILWAUKEE—Announcement of 
headquarters at 420 S. First St., 
has been made by R. 


new International truck sales and service 


which will also house the Milwaukee sales district offices, 
S$. Byers, manager of the central motor truck region for International. 


This building is International's second truck service headquarters in Milwaukee. The company 


will also continue to provide complete truck service at its other buildin 
but the district headquarters has been moved to the new building. 
J. N. Dunn, assistant district manager, 


ies 
Milwaukee district manager; 


339 E. Stewart 
rank R. Howard, 
and K. W. Sucher, 


district credit and collection manager, will make their headquarters in the new building. 
D. M. Leonard is branch manager in charge of truck sales and service at the First St. 


operation. 


School Bus Cost 
Assailed in S.C. 


COLUMBIA, 8S. C. —A_ recom- 
mendation that South Carolina’s 46 
counties, rather than local school 
districts as at present, be made the 
operating units for all school trans- 
portation facilities has been made 


Because 


by the South Carolina Education 
Survey committee. 

In a report to the state legisla- 
ture, the committee said “waste and 
inefficiency” resulted from the pres- 
ent procedure of appropriating state 
funds for transportation on a 


basis of past costs. 
Want to Buy or Sell something? Try 
AUTOMOTIVE NEWS Want Ads! 


They are Engineered to the Truck 
Tooth Load is Distributed Over 4 


Planetary Pinions 


Lubrication Starts the Instant 


Gears Turn Over 


Planetary Construction Results in 


Axle Housing Deflection Cannot 


MORE THAN A MILLION EATON 2-SPEED AXLES 


Affect the Planetary Gears 
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Canada Truckers 
Urged to Keep 
Fleets From CPR 


MONTREAL.—The Canadian Au- 
tomotive Transportation Assn. has 
opened a battle to prevent the 
Canadian Pacific railway from add- 
ing to its string of highway trans- 
port operations by warning mem- 
bers against selling their fleets to 
the CPR. 

In the past year, the CPR has ac- 
quired a fleet of 138 transport units 
operating on highways in western 
Canada, the association said. 

In an article in the current issue 
of ATA News Round-Up, official 
organ of the Automotive Transport 
Assn. of Ontario, John Magee, ex- 
ecutive secretary of the Canadian 
association, charges that the CPR 
is “leading western Canada back- 
ward into a new era of transport 
monopoly.” A CPR spokesman de- 
clined to comment on Magee’s state- 
ment, 

Magee warned the 5,000 member 
companies of the Canadian Auto- 
motive Transport Assn. that to 
“protect the trucking industry from 
extinction,” they must refuse to sell 
to the CPR despite “extravagant 
offers.” 


The outstanding performance records achieved by Eaton 2-Speed Truck Axles 


are the result of sound engineering and exclusive construction advantages. 


Only Eaton Axles have the rugged planetary design and the Forced-Flow 


Oiling System—features which contribute to greatly increased life and lower 


maintenance cost. See your truck dealer for complete information about Eaton 


2-Speed Truck Axles. 
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%-1-Ton Gains Most; 1%-Ton Off ... 


New Patterns in Record Truck Year 


duction of the F-8 represented ap-quish the historical method of dis- 





TAKES PEN IN HAND AGAIN—A shake of the hand and Harry Hartz, former racing 
champion, is on his way to finish the task of ‘'writing’’ Studebaker across the nation in a 


1949 Studebaker pickup truck. On his 10,000-mile journey Hartz is ‘'selling" traffic safety. 
Seeing him off on the last 2,000 miles of driving after a brief stop in South Bend are four 
top "salesmen" of Studebaker. Left to right: K. B. Elliott, sales vice-president; Paul R. 
Davis, general sales manager; R. G. Hudson, manager of the truck division, and Frank J. 
Urquhart, South Bend regional manager. When Hartz arrived in Boston on his ‘'safety" 
mission, he had traveled from Los Angeles over a combination of routes which, when traced 
on a map, spell the word ‘Studebaker.’ 


nounced that he has become a part- 
ner in the Ford dealership at Qua- 
nah, Tex., operated by R. R. Rob- 
inson. 


Baskett Joins Robinson 


Charley J. Baskett, former busi- 
ness management manager for Ford 
Motor Co.’s Dallas branch, an- 
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(Continued from Page 24) 
cent of total in 1946 to 17 percent 
in 1947 and 20 percent so far this 
year. 

The 10,001-14,000-pound GVW, or 
light ton and one-half jobs, have 
been the models to really take a 
beating. In 1946 they represented 
27 percent of total production, in 
1947 they dropped to 21 percent and 
this year have hit a new low of 
only 13 percent of output. 

+. + * 

HE 14,001-16,000-pound GVW size 

has about held its own. This 
heavy ton and one-half or two-ton 
size represented 17 percent of out- 
put in 1946, 20 percent in 1947 and 
18.7 percent so far this year. 

The 16,001-19,500-pound GVW size 
is gradually earning a more favor- 
able place in the market. In 1946, 
this size represented but two per- 
cent of production; in 1947 it had 
crept up to 3.5 percent, and this 
year with the introduction of the 
Ford F-7 as the only major change 
in factory offerings, is getting 5.5 
percent of the output. Ford pro- 


| 
| 
| 


| industry gain in output in this size. 
The 19,501-26,000-pound GVW 
has gained slightly in output, this 
size representing about 3 percent 
of production in 1946, 4 percent in 

1947 and dropping to 3.8 percent 
so far this year. Here again Ford 
production of the F-8 model—only 
built this year—seems to have 
kept the size from slipping badly, 
as Ford output of this model rep- 
resents approximately 23 percent 
more than the entire gain in this 
size by all other makers. 

The heavy-heavies, or trucks in 
the 26,000 and over GVW, have 
gained but 50 percent so far this 
year over 1946 production and rep- 
resent less than 2 percent of the 
total. 


* * - 
peo THE analysis of what has 
transpired during the past three 
years in the truck field—and with 
particular reference to this year’s 





figures—it must be assumed that 
truck factories must soon relin- 





@ 


heaviest loads easily and safely. 


All Midland Power Brakes are backed by Midland’s 
famous ‘Factory Rebuilt Exchange Plan.”’ 


Ce for the BEST BRAKES 
for YOUR JOB 


HY-POWER — Powerful, efficient, economical! ... Self 
contained—sealed against all atmospheric conditions... . 
Never needs lubrication. 
AIR BRAKE KITS — With the most efficient compressor. 
. . - Governor an integral part of compressor. .. . Tremen- 
dous reserve power. 
VACUUM BRAKE KITS — With exclusive compensating 
control valve—permitting any degree of brake application, 
with corresponding ‘brake feel.’"’ . . . Power to stop the 


See your Midland distributor, or write to us for complete 
information. 





Trailer Air Brake Kit 





Complete Air Brake Kit — Truck or Tractor 





Trailer Vacuum Brake Kit 


THE MIDLAND STEEL PRODUCTS COMPANY 


6660 MT. ELLIOTT AVENU 


ment: 38 Pearl Street, New York, N.Y. 





E e DETROIT 11, MICH. 
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| proximately 41-plus percent of the| tribution and let truck sales find 


their own outlet—which seems to 
be to the farm market, and in the 
sizes of one ton and under for the 
volume output. 

Of course, as dealers get back 
into the selling harness and really 
get out searching for buyers— 
which only a comparatively few 
seem to be doing this year at 
least—there is an indication that 
the two-ton or 14,001-16,000 GVW 
size will be the volume model in 
the over one-ton class. It seems 
to answer the desire for a little 
more power and a little more 
rugged job than the normal pre- 
war ton and one-half models, 
This year’s figures seem to indi- 

cate that the farmer is also going 
more strongly for additional power 
and carrying ability in his all-pur- 
pose transportation vehicle, as indi- 
cated in the gradual but steady in- 
crease in purchase of the 5,001-10,000 
GVW models, 

Checks across the country indi- 
cate that many medium and heavy- 
duty truck users are shying away 
from the present market because of 
the greatly increased price of the 
heavier models and will not come 
into the market very strong until 
either the dealer sells them on the 
operating savings possible with a 
modern vehicle, trades him out of 
his present equipment, or prices 
come back to somewhere near im- 
mediate postwar level. And the av- 
erage age of vehicles in this class 
indicates that the present vehicles 
won't last that long. 

—JacK WEED 


California Urged 
To Allow Trucks 
45 M.P.H. Limit 


SACRAMENTO, Calif.—A _ pro- 
posed amendment to California’s 
motor vehicle code raising the speed 
limit for trucks from 40 to 45 miles 
an hour on state highways has been 
approved by the state advisory com- 
mittee on motor vehicle legislation. 

The committee also approved a 
proposal to raise the application fee 
for a duplicate operator’s or chauf- 
feur’s license from 50 cents to $1. 
Rejected was a proposal to give 
blood bank vehicles delivering blood 
to hospitals the status of an author- 
ized emergency vehicle. 

The committee’s recommenda- 
tions will be submitted to the 1949 
California legislature. 


Birmingham Club 
Headed by Tuck 


BIRMINGHAM, Ala. — William 
Arthur Tuck, general agent of Dixie 
Highway Express, is the new presi- 
dent of the Birmingham Motor 
Truck club, succeeding Claude N. 
Knox, 

Other officers include: J. C. Cash, 
Highway Express, vice-president; 
Lucille Thomas, agent of the Bag- 
gett Transportation Co., secretary, 
and P. A. Lavallet, Chandler Trans- 
fer & Freight Line, treasurer. Serv- 
ing on the new board of governors 
are Claude N. Knox, Murray Motor 
Transport; Ruse Reatherford, Chan- 
dler Transfer & Freight Lines; Her- 
man Viness, Terminal Transport; 
Louis Donnelly, Continental Van, 
and Frank Bancroft, Deaton Truck 
Lines. 


Contract Carriers 
Board to Meet 


WASHINGTON. — The Contract 
Carrier conference of the American 
Trucking Assns., Inc., announced 
last week that its board of directors 
will meet Jan, 19 at the Sherman 
hotel, Chicago, to discuss questions 
of major importance to contract 
carriers. 


Iola Truck & Tractor 


In Larger Quarters 


Iola Truck & Tractor Co. (IHC), 
Iola, Kans., has moved into new 
quarters at 510 N. State St. The 
firm formerly was located at 27 S. 
Kentucky Ave, 

Arthur Hann and Earl Cham- 
bers are owners. The new build- 
ing is 96 feet by 82 feet. 
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Rural Ownershi 


Rising ... 





Nation’s Farms Using 
2,191,621 Trucks 


(Continued from Page 24) 


are Arkansas, Minnesota and 
Washington with 49 plus percent. 
Oklahoma, with 48 percent, and 
Colorado, with 47 percent, do not 
miss the mark by many units and 
may hit the fifty-fifty basis in this 
year’s purchases. 

The five states to have less than 
one out of every four trucks reg- 
istered owned on farms are Con- 
necticut with 24 percent, Massa- 
chusetts with 16 percent, Pennsyl- 
vania with a scant 25 percent, and 
Rhode Island with 15 percent. 


* * * 


T IS INTERESTING to note, in 

reporting of farms by classes of 
work power, that trucks on farms 
also practically parallel the -num- 
ber of farms which only have work 
animals (2,272,556) and far exceeds 
the number of farms with both 
animals and tractors (1,462,116). 
Trucks on farms are nearly four 
times the number of farms where 
tractors are the only power used. 


It is also interesting that in the 
15 states that approach, or have 
more than a fifty-fifty trucks-on- 
farms registration, only two states 
—Vermont and Wisconsin—fail to 
better the national average in in- 
creased sales—24 percent—this year 
to date. 

Six of these states, however, 
double or nearly double their pur- 
chases above the national in- 
crease in truck registrations. 
They are North Dakota, 46 per- 
cent; South Dakota, 51 percent; 
Idaho, 48 percent; Utah, 44 per- 
cent; Nebraska, 47 percent, and 
Wyoming, 69 percent. 

Another factor that seems to 


N. Y. Truckers 
Protest Use Tax 
In Binghamton 


BINGHAMTON, N. Y.—The New 
York State Motor Truck Assn. has 
lodged a strong protest against 
Binghamton’s auto and truck use 
tax. The law, which becomes ef- 
fective Jan. 1, levies a $5 tax on 
automobiles weighing 3,500 pounds 
or less and a $10 impost on heavier 
cars or trucks. 

The organized truckers’ criticism 
was contained in a letter to Mayor 
Lounsbery and City Council Leader 
Parvin H. Gottshall from Frank B. 
Kurtz of New York City, president 
of the state association. 

Kurtz called the tax a levy on 
“the tools of business” and argued 
that the “motor truck is already be- 
ing taxed for more than its fair 
share of all government costs.” 

“Why should a few thousand 
truck owners be singled out for an 
inequitable and a discriminatory 
tax to take care of the needs of all 
the other people of Binghamton?” 
he asked. 

Kurtz recalled the unpopularity 
of the federal auto use tax, in effect 
during the war, and said it was the 
first wartime levy to be repealed 
because it was so vigorously dis- 
liked. 

He asked either rescinding of the 
tax, or postponement of its effective 





date “until such a time as the truck | 


owners affected—may have an op- 
portunity to register their views.” 





Equine Pullman 
Fruehauf Designing Trailer 


For Movie Horse 


DETROIT.—Trigger, Roy Rogers’ 
wonder horse, rates the best in 
traveling accommodations, his mas- 
ter feels, so the cowboy star has 
commissioned Fruehauf Trailer Co. 
to design a luxury van to suit his 
equine fancy. 

The cowboy movie star, during 
his rodeo appearance in Detroit, 
met with Roy A. Fruehauf, execu- 
tive vice-president of the trailer 
company, and went over the details 
to be incorporated in the pony pull- 
man. 

Fruehauf’s engineering depart- 
ment is now working on a design 
that will provide air-conditioning 
for use in any climate, padded 
Stalls and built-in tackroom. 








stand out in the table of “Trucks 
on Farms” herewith is that in 
those states where the number of 
electrified farms greatly outnumber 
the trucks on farms, the states 
are noted for their small farms 
and are closely interlaced with 
common carrier and contract haul- 
ers who make it a business to serve 
the farmers. Such states as Indi- 


ana, Iowa, Michigan, Ohio and 
Wisconsin can be placed in this 
category. 


It is also easy to understand why 
in states like Colorado, Kansas, 
Montana, Nevada, New Mexico, 
North Dakota, Oklahoma, South 
Dakota and Wyoming with their 
vast distances and lesser number 
of electric utility companies, there 
would be considerable more trucks 
on farms than there would be elec- 
trified farms. 
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FOR TRUCKS ONLY IN MIAMI—The new building of Southland Chevrolet Co. Features 
are a special paint booth equipped with air filters and explosion-proof lights; power equip- 
ment for undercoating; two-floor parts department and day and night wrecker service. 


500,000 Seats 
Built by Monroe 


MONROE, Mich.—Production of 
Monroe tractor seats is well over 
the half-million mark, establishing 
one of the highest volume totals of 
any unit of postwar farm equip- 
ment, C. S. McIntyre, vice-president 
of Monroe Auto Equipment Co., has 
announced. 

Current tractor seat production 
at the Monroe plant has been run- 





ning at the rate of about 1,000 units 
| per day, he said. 


| 
| 
| ee 
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Sanders Named K-F Dealer 
In Camilla, Ga. 


Hollis S. Sanders has been ap- 
pointed dealer for Kaiser-Frazer 
automobiles in Camilla, Ga. 

Former operator of the Sanders 
Paint and Body Shop, Sanders is 
remodeling a building in the busi- 
ness district of Camilla to use as 
the site of his dealership. 





ATA Head Aake 
Leasing Group 
To Serve Again 


WASHINGTON. — H. D. Horton, 
president of the American Trucking 
Assns., last week announced reap- 
pointment of the association’s com- 
mittee on truck leasing, with D. L. 
Sutherland of the Middle Atlantic 
Transport Co., New Britain, Conn., 
named to continue as chairman, 

Other members reappointed are 
Cc, J. Williams, C, J. Roush, A. F. 
Schertzberg, Joseph M. Adelizzi, 
Charles P. Clark, J. B. Cole jr., R. C. 
Williams, John M. Akers, Ray Lilen- 
quist, Fred B. Hufnagel jr., Bernard 
J. McHugh, Walter Carey, John 
Vickers and W., Stanley Seitz. 

Harry Boot, of ATA’s legal staff, 
will continue to serve as secretary 
to the committee, 


Ferguson Deal Awarded 


West Holton Tractor & Imple- 
ment Co., Holton Kans., has been 
appointed a dealer for Ferguson 
tractors and Ferguson farm imple- 
ments. Edward W. Schultz and 
Sheldon E. Schultz are owners. 


TIMKEN-DETROIT#2Z TRUCK AXLES 


When you look at new medium- and 
heavy-duty trucks, be sure to look at 
the axles! If they are Timken-Detroit 
“3 for 1” Axles—with Hypoid gear- 
ing—then you’re looking at lower 
maintenance costs and increased 


Operating revenues. 


Hypoid is the high-performance gear- 
ing! The pinion is bigger and stronger 


One of the three types of final drives which are 
interchangeable in the new Timken-Detroit “‘3 for 
1" Axles is this two-speed hypoid-helical double- 
reduction drive. It gives you instant choice of two 
gear ratios to meet varying load and road conditions. 


WITH NEW 


HEAVY-DUTY 


inforces the new, 


—bearings are bigger—more teeth 
are in contact, reducing loading per 
unit of contact area. Also, torque- 
transmitting capacity is increased. 
Slower gear ratios are practical with- 
out loss of strength. Performance 
and dependability are unexcelled. 


In the constant search for trucks that 
last longest and cost least to main- 





GEARING 







One look at Hypoid gearing and you 
see the fundamental difference between 
it and conventional axle gearing. The 


TIM 
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A PRODUCT OF THE TIMKEN-DETROIT AXLE COMPANY 


This heavy steel cover, welded in place, re- 


improved Timken-Detroit 


axle housing. This increased rigidity helps 
materially to maintain exact alignment of 
axle parts and prevent wear-causing play. 





Hypoid pinion is placed 
location from the center line of the gear. 





in an offset 


tain, more and more alert truck men 
are specifying Timken-Detroit “3 for 
1” Axles, with Hypoid gearing. Make 
this your policy—it’s good business! 
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happens from now on out is en-, 
tirely up to them. 

During the year at least one| 
executive of practically every truck | 


publicize the event as the years 
| roll on—the only basic interest I 
| or this publication can possibly 
have in the event is in its potential 


manufacturer has voiced at least|@8 a means of obtaining a great 


one complaint about the roadeo. 
Some have complained that their 
make of truck has been excluded 
by the regulations, others that cer- 
tain state organizations would not 
let their trucks be used because 
they were not contributing mem- 
bers of the local state association, 
others that trailer regulations were 
so loose that one manufacturer 
could enter a semi-trailer inches 
narrower than others, which aided 
greatly in some of the maneuvers, 
and others that certain state asso- 
ciations had “rigged” the regula- 
tions to be grossly unfair to them 
and extremely favorable to others. 
* * + 


AUTOMOTIVE NEWS—and your 
columnist—have no direct interest 
in the ATA Roadeo. While I helped 
stage the first one that was put on 
at a national convention—and have 


deal of additional favorable pub- 
licity for the truck industry as a 
whole. It badly needs that. 

One only has to give a more than 
casual look at the Indiana muddle 
right now to see what I mean. 


Here we find a state highway 
commission and state highway en- 
gineers so horse-and-buggy minded 
that they are fighting to keep their 
state a bottleneck state—with lower 
weight and length regulations than 
states on either side of them—pre- 
venting their own industries from 
shipping pay loads of steel and 
gasoline as well as other products 
because they haven’t built their 
roads properly in the first place. 

In other words, Indiana wants to 
be the “stinky” that prevents its 
own Gary steel mills from taking 
advantage of the new “cement de- 
cision” to ship its product to De- 





played a very minor part in helping 
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troit automotive manufacturers by 


truck, to make it impossible for 
International Harvester to extend 
its production lines at Fort Wayne 
to include the engine plant at In- 
dianapolis and to keep its other 
manufacturers and_ wholesalers 
from enjoying the same quick de- 
livery of products by truck, as do 
its neighboring states. 


* * * 


IN AN EFFORT to save face on 
its pro-rail attitude, it even goes 
so far as to bring up the question 
of “slab pumping” as a reason for 
not opening up its highway regu- 
lations. The Indiana state officials 
put on a long face over the cost 
of road surface breakage—and at 
the same time admit that improper 
drainage and lack of proper load 
supervision by its own state police 
are the real reasons why this con- 
dition has been getting worse since 
1940. 


Can they be so simple as to think 
that the public will accept the im- 
plied statements that soil condi- 
tions are so much different in Indi- 
ana than they are in Illinois, Ohio 
and Michigan that they must stay 
a bottleneck state not only to stifle 
the efforts of their own manufac- 
turers and businessmen but ship- 
pers from neighboring states who 
must cross a small part of the state 
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ANOTHER. YEAR ALMOST GONE 


AND 


STILL NO ANSWER TO 


* WHAT'S PAR. IN 


\ \ *Bestnes [BecuLaTions 


FOR COMMERCIAL VEHICLES 


to receive the benefits of truck 
transportation? 

It is certain in my mind that 
Indiana, or any other state, could 
not get away with such tactics if 


every truck dealer and every truck 









STANDARD TRUCK CUSHIONS — Poor 
take-up of shock followed by rough 
rebounds. Drivers take up to 50,000 
shocks like this a day. 


{ 





BOSTROM HYDRAULIC SEAT—Soaks up 
the initial shock and levels out—like 
a passenger car ride. 
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HESE ENGINEERING RIDE-GRAPHS 


tell you better than words why 


Equipment and cargoes take abuse! 


Yes . . . Bostrom hydraulic seats more than pay for 
themselves by reducing driver fatigue. You get 
additional savings by cutting seat repair bills. Ask your 
dealer for a demonstration. For free folder, 


“12 Eye Openers Concerning Truck Seats” write: 


BOSTROM MFG. COMPANY 


133 West Oregon Street © Milwaukee 4, Wisconsin 


. Safety slips! Schedules lag! 







Te Ml Subete BOSTROM 


for a Bostrom WA Rides Bostrom Hydraulic Seats 
now stendard or optional equipment on the following 
tracks: GMC, Diamond T, Federal, Hendrickson, Peterbuilt 
Walter, Ward La France, FWD, Dart, Oshkosh, and Cole- 
man, Specify Bostrom Model 47 Seats on your new trucks. 
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|manufacturer doing business in 
such ‘states would get out and do 
a little campaigning against such 
bottleneck conditions when they 
come up for decision in the state 
legislatures. 

= a * 
| AND GOING back to the ATA 
Truck Roadeo—that is one of, if 
not the compelling reason, why I 
stick my not too long nose into 
something that might well be con- 
sidered none of my business. 
| The ATA has done a mighty good 
|job of fighting such conditions, 
brought on by rail propaganda, 
for years, Several manufacturers, 
| notably Fruehauf, have been untir- 
ling in their efforts to make the 
| United States “united” even as far 
las truck regulations are concerned, 
but they alone cannot do the job 
as thoroughly or as completely as 
| it should be done 
Every condition such as this In- 
|diana condition should have the 
attention of every truck dealer in 
the state and, through him, the 
weight of his employes’ votes mul- 
|tiplied by the votes those employes 
could influence, The rails get them 
—have had them for years. That’s 
the why of the Pelly committee. 

I believe that the Truck Roadeo 
| could be made a vehicle to get that 
united truck support behind the 
|things that the minority common 
carrier and contract haulers start 
because they are organized—while 
|the great bulk of the now over 
7,000,000 truck owners, who need 
the benefits of such legislation just 
|as badly, are not. 

I believe that opening up the 
roadeo to a more universal deal 
would also help solve the problem 
of financing the transportation of 
the various state and sectional 
winners to the annual roadeo 
where the champions are chosen. 
Now these expenses are paid by 
the truck lines employing the win- 
ning state drivers. Some of these 
lines are small, and all can derive 
| but a small part of the benefit from 
| the publicity of taking their drivers 
outside of their area of operation. 

Truck factories and truck dealers 
| thrive on publicity and can capi- 
| talize—and do now—on the event. 

I say—let’s have a wedding. 

* * * 


WOULD be amiss in my par- 

ticular type of reporting in this 
column if I did not report that 
despite the best of intentions and 
resolves, the ASIs again threw me 
|for a loop. I stood up under those 
|four miles of exhibits fairly well 
this year by refusing to make the 
rounds quite as often with our busi- 
|ness reps from the various terri- 
|tories—and was careful to attend 
only those extra-curricular events 
that were sponsored by the various 
|}associations, I know that several 
}of my good friends are a little 
|miffed that I did not get up to 
| their particular headquarter rooms, 
|but I’m really trying to have a 
| little respect for me, too, at these 
| affairs. 
There are still the SAE, the 
| NADA and the Truckstell distribu- 
| tors’ shindigs to come, besides sev- 
eral little extra one-day affairs like 
the Pontiac announcement party I 
was scheduled for the Monday I 
got back to town, and the Chrysler 
| used- -car demonstration that Bill 





|Rice engineered the following 
| Thursday. 
At Pontiac, I joined the Coca- 


|Cola crowd of Sox Fletchner, Phil 
| Hanna, et al, at the prelunch fes- 
|tivities—much to the surprise of 
(See TRUCKIN’, Page 33, Col. 1) 
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By Jim White 
Associate Editor 

U. S. advertising outlays for| 
daily newspaper space during 1948 
will exceed the previous year by 
21.3 percent, if year-end figures 
confirm the rate of gain already 
shown for the first 10 months by 
Printers’ Ink Index, according to 
the Bureau of Advertising. 

Based on reports compiled by | 
Dr. Hans Zeisel, of McCann- 
Erickson, Inc., it is estimated 
that outlays this year will ex- 
ceed last year’s totals by $77 
million. 

Totals this year are expected to 
rise to $434 million as against $357 
million in 1947, it was declared. 
However, the bureau warns, the 
1948 forecast is based on the Print- 
ers’ Ink Index rather than on ac- 
tual space measurements and may 
be altered measurably when the 
year-end calculations based on ac- 
tual measured space are completed. 

. * * 
Mirror Claim Confirmed 


Ernst & Ernst, auditors, last 
week confirmed that the average 
net paid daily circulation of the 
Los Angeles Mirror for the first 
nine weeks of publication was in 
excess of 100,000. 

Confirmation followed state- 
ments by Publisher Virgil Pink- 
ley that Time magazine’s pub- | 
lished figures (Dec, 20) on Mirror | 
circulation were “not only errone- 
ous but silly and farcial.” 

Pinkley charged that Time “made 
no attempt to ascertain from the 
publisher, editor or business man- 
ager of the Mirror the actual net) 
paid circulation figures, press runs | 
or any other pertinent information 
dealing with actual mt 








circulation” | 
before running its story. 
* * 


* 
Grit Changed, Price Up 

A change in price and format by | 
Grit, the national small town week- | 
ly newspaper, has been announced 
by Gilbert E. Whiteley, advertis- | 
ing manager. 

Effective Jan. 2, Grit will in- 
crease its price from seven to ten 
cents per copy and will feature 
a new family section. 

Other improvements include) 
elimination of column rules, new 
heads, larger cuts and an enlarged 
comic section. No change in ad- 
vertising rates is contemplated at 
this time, Whiteley added. 

* * - 


Military OK’s Ads 

Trade and technical journal ad-| 
vertising by firms holding armed | 
forces contracts “must have a defi- | 
nite relation to the contract” if it| 
is to be an allowable cost, accord- | 
ing to a revised ruling released | 
recently by auditing experts of the | 
Army, Navy and Air Force. 

While the amount of advertis- | 

ing allowed is subject to approval 

in each instance by officers su- 
pervising the contract, the ruling 
is said to be of great importance 
to trade and technical journals | 
which depend upon advertising | 
secured from firms engaged in 
defense work during periods of — 
national emergency. 

A spokesman for the military de- 
clared that this can be interpreted 
as meaning that institutional copy 
in trade papers must refer to the} 
client’s defense contract rather 
than to his peacetime products. 
Elsewhere, the auditors allowed 
that no advertising should be con- 
sidered in research contracts with 
non-commercial organizations or in 


construction contracts. 
7 * + 


Cost Problems Aired 


The New York Times reports 
that current uncertainty over fur- 
ther cost increases for newspaper 
publishers, particularly on news- 
print, is recognized by most na- 
tional advertisers as the chief ob- 
stacle to the granting of six-month 
protection on national rates. 

The Times reports that “a large 
number” of publishers not pres- 
ently granting the protection | 
have informally expressed will- 
ingness to establish such protec- 
tion as soon as newsprint cost | 
uncertainties are eliminated. 

At the same time, direct mail | 
advertising agencies, facing an/| 
average two percent cost increase | 
under higher postal rates effective 


Tan. 1, are said to be “extremely 
further boosts ex- 


worried” over 


Affecting Factories and Dealers... 


Auto Advertising 
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pected to be recommended by the 
new federal budget, the Times de- 
clared. As a means of offsetting 
such cost rises, many agencies are 
said to be planning economy meas- 
ures which will include a reduction 
in the amount of color material | 
and use of lower grades of paper | 
in place of some now in use. 
* * + 


Record Lineage 
The Chicago Sunday Tribune of | 
Dec. 12 carried an estimated 300,- 
000 lines of retail advertising, the | 
most ever placed in any issue of 
that newspaper. 
* * > | 


Dealer Speaks Up 

Here is what one dealer, Sam) 
Heimlich (Dodge), Long Branch, | 
N. J., advertised following the| 
Macy investigation: 

“Our policy has always been fair 
dealing. No customer of ours has 
ever been obliged to (1) pay us a 





| bonus, (2) accept cars loaded with 


ment, (3) 
delivery of a new vehicle, (4) ac-| 
cept unreasonable trade-in allow- 
ances, or (5) pay excessive finance 
or interest charges. 

“Our policy has been to deliver 
cars in rotation as orders are tak- 
en. No preference deliveries are 
made except to doctors, nurses or 
where very unusual situations jus- | 


tify such preferences.” | % 
+ 


* 8 

India in New York 

The Dalmia-Jain chain of pub- 
lications of India, led by the 110- 
year-old The Times of India, has | 
opened new offices at 8106 Em- 
pire State Bldg., New York City. 
The firm represents nine leading 
newspapers in India and two in 
Pakistan. 

Advertising, editorial and pur- 


trade a car to obtain | 





chasing interests of Dalmia-Jain 
will be handled through Leo J. 
Margolin of the Clartex Corp., 
New York City. The corporation 
will handle all advertising from 
the western hemisphere destined 
for any newspapers of the In- 
dian chain. 

+ 


* * 


Names 
Robert E. Oliver has been ap- 
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te “westaene’ 


ATLAS PACKAGE DELIVERY ON DIAMOND T—Atlas Body Corp., 4150 E. Th +. 
Philadelphia, has announced a new type of body. Series 20! Ghosts ond heavier wate Ha 


Berger, sales manager, stated that ¢ 


Pennsburg, Pa., one of Diamond T's most active dealers in Pennsylvania. 


is unit has been worked out with M. Berman & Sons of 


Arrangements are 


now being completed with other Diamond T dealers for volume delivery of this package 


delivery body for use by the laundry, florist and milk industries. 
by any operation requiring a delivery body, he said. 








lic relations of the Ford Motor Co. 
of Canada. 


Paul McKeown has been appoint- | 


ed assistant sales promotion man- 
ager of Nash Motors. He succeeds 
J. M. Foltz jr., who has been trans- 
ferred to the Los Angeles zone. 


Robert LaBlonde, director of the 
news bureau of Foote, Cone and 


undesired accessories and equip-| pointed assistant director of pub- | Belding International, New York, 





REDUCE 
YOUR CAR'S 
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This same unit can be used 


has been appointed vice-president 
in charge of public relations. 


Appointment of C. Phelps Hines 
to the creative staff of R. L. Polk 
& Co., direct mail advertising divi- 
sion, Detroit, has been announced. 
Hines for the past two years had 
been on the advertising staff of 
Wyandotte Chemical Corp., Wyan- 
dotte, Mich. 
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with Permanent-Mold Castings of ALCOA ALUMINUM 


num parts are bearing metal all the way 


Without making changes that might slow 


your production line, you can utilize alumi- 


num castings by 


Aleoa to reduce the over-all 


weight of your car—and in many cases 


improve its performance and economy. 
Permanent-mold castings of Alcoa Alumi- 


num are made 


to close tolerances, require 


less high-cost finishing; are lighter, easier 


to handle. 


\s bearings and bushings, Alcoa Alumi- 


rey LCOA ALUMINUM 


through, provide long service with over-all 


economy. 


Corrosion resistant, Aleoa Aluminum re- 


quires no painting. 


For a better car, without costly changes, 


specify 
Your local Alcoa sales office 


quote. 


Aleoa Permanent-Mold Castings. 


will be glad to 


ALUMINUM COMPANY OF AMERICA, 


1926 Gulf Building, Pittsburgh 19, Penna. 
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| port. Sales had been very good up 
| until then. 

| They have to go out and sell. 
The truck business, they say, is 
| on a very competitive basis. Sales 
of used trucks have fallen off as 
much as 50 percent, and there has 
been a corresponding drop in 
prices, 

In the new-truck field, the strong- 
est demand is in the smaller units, 
| one ton and under. Sales in the 1%- 
ton and up are hardest hit. 
| Dealers believe business will pick 
up considerably in the larger ve- 
hicles after the first of the year 
|when the annual contract changes 


FOR FORD PARCEL TRUCKS—Announcement has been made of two new merchandiser | have been completed. 




















delivery bodies mounted on the new Ford parcel delivery chassis models by Boyertown * * * 

Auto ly Works, Inc., Boyertown, Pa. They are MF8 and MFIO. The MF8 merchandiser | - x 

mounts on Ford model F3, re eae and is 1 inches fons, n thes wie and | Minneapolis 

71 inches high, iti in 290 ic fe load space. e merchandiser mounts on | 

Ford Fa, 1 Bye bose ad b 120 inches long, 74 inches wide and 7! inches high, Truck sales in Minnesota are 





resulting in 365 cubic feet load space. moving slowly with an increased 





; a ; tributor, has moved to Artesia, N.|mand, particularly among the 

Veughn Joins Kf Firm M., where he has assumed the | heavier model trucks. 
Gil Vaughn, former wholesale| managership of the Kaiser-Frazer| Reasons forwarded by dealer 
manager of the El Paso Motor Co.,| dealership, Artesia Implement & | spokesmen here included “season- 





El Paso, Tex., Kaiser-Frazer dis-! Supply Co., 810 S. First St. lable,” “prices out of line” and 






nobody buys SUITS 


THIS WAY... 


And no customer should leave your place of business with just a stripped 


chassis... having to go elsewhere for the special truck equipment he may need. NATION-WIDE SALES AND SERVICE 


AUTOMOTIVE NEWS, DECEMBER 27, 1948 ___ TRUCK SECTION 


—_——— ————~ | supply offset by a decrease in de-| 





| Truck Market Tightens Further 


“tightening of pocketbooks.” One | are spotty. Sales of used trucks, 
prominent dealer said many people | especially the lighter ones, is brisk. 
| bought anything they could get in| Dealers believe a terrific competi- 
way of trucks during the war and | tive condition is now existing and 
now they are getting their full| will become more acute by Jan. 1. 
value from these vehicles before | Dealers cite the huge number of 
purchasing new ones. |trucks manufactured during the 
It was also indicated many own- | war, and since the war, plus the 
ers, particularly in rural areas, | fact that since the war the retail 
were reconditioning older models | prices have gone up 35 percent. 
rather than making purchases on Pickups and panels are still short. 
newer ones clogging dealer show- * * * 
rooms. 
The one-half, three-quarter and | 5 Milwaukee 
one-ton models are moving fairly) The market for new trucks is 
good but heavier models from 1%- | fairly steady, but for used trucks it 
ton on up are moving very slow. | is not good. For the coming year, 
Farmers with bulging pocket- | dealers in new trucks expect busi- 
|books are buying heavy implement | ness to be from fair to good, but 
equipment and some new panel|none would predict what might 
trucks of light-weight class but are | happen in the used truck market. 


making the heavier used models do| The models of new trucks that 
another year or more at least. | are selling well are the smaller ones 


., pong |—below 1%-ton size. The larger 
|models are not doing so well, the 
Toledo | heavy-duty sizes—5-ton and up— 
Although the Lucas County court | being in small demand. 
records show that more new trucks * * * 
| have been delivered in 1948 in this St. Louis 


area than in 1947 by 20 percent, the 


sales on new trucks in December Sales activity of the truck market 


- a in St. Louis and adjoining territory 
has slowed to a walk in recent 
weeks. Dealers are pessimistic over 
an improvement for several months 
to come. What dealers call an over- 

| production of trucks of all types 
has resulted in salesrooms being 
heavily stocked, sharp competition 

| established and with but few buy- 
| ers to relieve the situation. 
Regulation W has hit purchas- 
ers of trucks of less than one-ton 
capacity. Trucks in the higher- 
price field and of more than one- 
ton capacity are not moving as 
quickly as dealers anticipated. 
In the used-truck field dealers 
| are finding that the volume of sales 


jis down. 
* * * 


Columbus, O. 


The hectic demand for heavy- 
duty trucks in this area has been 
satisfied, dealers say, but the de- 
mand for light trucks continues. 
These are in the range of half-ton, 
three-quarter-ton and one-ton ca- 
pacity. One dealer who said that 
about 90 percent of his business is 

. jin the form of truck tractors re- 
, | ported that orders can be filled now 
| within three or four weeks but most 
|of this work is according to special 
| specifications. 
7 * + 


Montreal 


All makes of new trucks of the 
heavy type are in a buyer’s market. 
According to the opinion of sales 
executives, a plentiful supply of all 
| models in the heavy-duty lines are 
|available. This has caused consid- 
|erable slowing down in public de- 
mand. 

Deliveries of these types are re- 
ported well up as less sheet steel 
goes into them than into automo- 
biles, thus manufacturers have 
pressed their efforts in this direc- 


You make only “half a sale’ when you fail to bring your customer's THROUGH TRUCKSTELL DISTRIBUTORS | teu. 


attention, the p/us performance features of Truckstell Specialized Equipment. 


He relys on you to give him one right truck that will meet his hauling 


FOUR REAR WHEEL DRIVES 


f | The half-ton, panels and the pick- 
or up varieties of light vehicles are 
;under strong demand, even in the 
|face of the coming winter season 


‘ ; . TRAILING THIRD AXLES * i 
* requirements and meet them at lowest cost. When you deliver, his name AUXILIARY TRANSMISSIONS Spices tos ae sia 
goes on your “‘repeat”’ list. ELECTRIC TACHOMETERS  - © 
a coor ; FIVE-SPEED TRANSMISSIONS Boston 
Many a call to the Truckstell distributor for aid in selecting the correct QUICK CHANGE TIRE CARRIERS Headaches in the truck industry 


basic chassis and right special equipment has resulted in a “full sale’’ and FIFTH WHEELS - GRILL GUARDS in the Boston area are in direct 


another satisfied customer. 


SERVICE TRUCK DERRICKS 


proportion to the size of the truck, 
| it was disclosed by a survey of both 


SAFETY GAS TANKS |mew and used-truck dealers last 

= a 4 . ad . ‘a , 5 a | week, 
Your Truckstell distributor will cooperate just as closely with you to help and Other Special Equipment for | acai atiides dailiad Debden. 
you realize the top profit on every sale and deliver complete trucks that All Trucks | very limited inventory available for 





operate at lowest cost per-ton-mile. 






Get together with him soon and let his special knowledge and services 
go to work for you. 
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SPECIALIZED EQUIPMENT FOR PLUS PERFORMANCE 
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TRUCKSTELL MANUFACTURING CO. 


Union Commerce Building 
CLEVELAND 14, OHIO 






More than 40 Distributors in Principal 














|}immediate delivery, the half-ton 
pickups and panels are still moving 
jin adequate volume and some 
| makes still enjoy a backlog involv- 
| ing 60 to 90 days’ wait. 
Three-quarter-ton jobs are in 
much the same spot but easier to 
get than half-tonners. One-ton 
jobs vary by makes, in some in- 
| stances being in stock but not too 
| hard to sell, and in others the be- 
ginning of the painful sizes. In 


Be practically all makes, sizes from 
| i | 1% tons up are a drug on the 
market, 


New-truck dealers are having 
| tradein troubles, most of the offer- 
|ings being clunkers, especially in 
the larger sizes, and no wholesale 
| market on which to unload them. 
ne | Numerous instances are reported 
Cities of the U. S.A. | where competition has forced allow- 
(Continued on Page 40, Col, 1) 
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THE TRUCKSTELL COMPANY THE KEY TO MAXIMUM PROFIT ON EVERY TRUC 
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TRUCK SECTION _ 


By Jack Weed 





(Continued from Page 30) 


Cap Kimball and Harry Klingler.| Chevrolet, hasn’t forgotten the 
I’m not so much worried about the | value of advertising just because 
intake as I am about the sugar| he has become a Texas dealer— 
and starch that is left to add extra/ nor has he forgotten the training 
layers on the already fallen third| he received under the master, Dick 
chin that is now beginning to get| Grant—if a booklet he recently 
in the way of my walking. Well, sent in is any criterion. 
I've found you don’t drink as many! Opn the cover of the booklet Felix 
Cokes, just because they are sO says, “When this dealership was 
darned sweet. I may go to Vichy established in 1946, we said you'll 
water next, so look out. like to deal with Doran Chevrolet.” 
Cin Theo Inside, not counting a grotesque 

HARRY KLINGLER gave us all map of Texas, are 28 letters from 
something to think about on the| prominent Dallas firms attesting 
number of Pontiacs that were pro-|to the fact that they have dealt 
duced with Hydra-Matic drives this| with Doran—and seem to like 
year—72 percent of the 1948 cars| what they got. 
were Hydra-Matic equipped despite | _— . 
the fact that this transmission is | 
still an “extra” in the Pontiac line. 
He estimates that 75 percent of 
next year’s cars will be sold with 
Hydra-Matic. This certainly seems 
to demonstrate that the public is 
automatic-gearshift conscious and 
that we are going to need a whole 
lot of better mechanics fast, if 
those jobs are going to be taken 
care of properly in the field. 

It may also be the slight ray of 
sunshine in the dealers’ service pic- : 
ture, in that regardless of how 
badly thousands of franchised deal- 
ers may have treated their service | 
customers, they will still be able to 
have plenty of service business be- | 
cause the average independent 
service station will have neither 
the men nor the tools necessary 
to properly service these automatic 
units for another year or so at least. 

In that time, the dealer can mend | 
his public relations fences and get 
back into the habit of meeting his 
service customers with a smile and | 
a real desire to be of service to 
them—instead of just thinking of 
the dealer and his “so tired” me- 
chanics, 


Holmes new Speed King 


+ * * 


URING the ASI, I attended the 

annual dinner of the Automo- 
tive Affiliated Representatives— 
that group of super-manufacturers’ | 
“reps” who do so much toward | 
maintaining a high ethical stand-| 
ard in the ranks of the boys who 
make their coffee and cakes (sugar- 
coated for the past few years) sell- 
ing the products and tools for use 
in the great automotive after-| 
market. Incidentally, I might re- 
port that I saw more evidence of 
these boys getting down to a basis 
of “fight for business” than I have 
seen for some time. Nearly all were 
making shifts in their lines—weed- 
ing out the slow movers and get- 
ting set to do a more thorough job 
of cultivation with the bread-and- 
butter lines. 

George Worcester, of Philadel- 
phia, was elected the new president 
of AAR for the coming year. Team- 
ing up with him will be Stanley | 
Stowers, Boston, first vice-presi- 
dent; George Siemers, Minneapolis, | 
second vice-preisdent; Ben Asch, | 
New York, secretary, and Bob 
Swanman, Kansas City, treasurer. 

A gold life membership card was 
presented to Ben Asch for his long 
service to the group, and honorary 
life memberships were voted for 
John Wilson, Boston, and Hy Kos- 
lowsky, Los Angeles. 

I might add, too, that the boys 
from Detroit, headed up by Rus 
Wendell and Elton Eldredge, should 
be given an A for effort in deport- 
ment during this year’s dinner. 

* + af 


ELIX DORAN JR., the former | 
assistant sales manager for 


most advantageously around 
or as an auxiliary unit to a 
Holmes Road. unit. 





Petroleum Council 
Meets Jan. 13 


WASHINGTON.—tThe first quar- 
terly meeting of the National Petro- 
leum Council’s newly - appointed 
membership has been called by 
Chairman Walter Hallanan to be 
held here Jan, 13. 


A formal request, he said, has 
been made by the secretary of the | 


nt ra 


CITY Pick-up UNIT 
FOR 1-TON TRUCKS 


490 is just the wrecker unit for 
quick pick-up and towing service in 
congested metropolitan areas. It is 
fast, easy to handle and economical 
to operate due to its light l-ton truck. 
mounting. Built low in height (over- : ~ 

all approximately same as cab) with 

short turning radius for winding 

ramps and low doors. Can be used 


FAST — EASY TO HANDLE in TRAFFIC 


Model 490 is particularly desirable for city work. It is stream- 


Has ALL HOLMES WRECKER Features 


The Improved Speed King wrecker is not offered to replace any 


interior for a study of “the problem | 


_ of shortages, exportation, and mal- | 


distribution of steel materials.” 
This request is now under consid- 
eration by the NPC’s agenda com- 
mittee. Its recommendation, he 
added, will be heard at the meeting. 





AUTOMOTIVE NEWS production and 
registration figures tell the story of outow 
and sales every weev 
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United Motors 
To Build New 
Depot in Dallas 


DALLAS.—Plans were announced 
| here for the construction of a large 
warehouse and office building 
which will give the United Motors 
Service division of General Motors 
'Corp. 60 percent greater facilities 
| for distribution of automotive parts 
}and accessories in the Southwest. 
| Joe B. Salmon jr., president of 
| National Industries Corp., a devel- 
opment firm, said his firm will con- 
| struct a one-story steel and ma- 
sonry structure at a cost of $500,000, 
|including the site, for use of the 
|GM service division, 

| The building will have about 





| 82,000 square feet of space as com- 












Model 


town, 
larger 


lined, has plenty of eye appeal . . . fast, easy to operate and 
requires no more room in traffic than the average car . . . designed 
to make short turns with ample clearance and safety. 








Holmes model. This unit was redesigned to provide city users with 
a LOW, FAST pick-up unit, embracing all the famous Holmes 
Wrecker features. Model 490, although lighter in design and 
construction than other Holmes models, is power operated, has 
flexibility and range of operation necessary for safe handling of 


all automobiles. 


ERNEST HOLMES CO., CHATTANOOGA, TENN. 


27, 1948 


pared with 50,000 in the building 
now occupied by United Motors’ 
zone headquarters. Completion of 
the new structure is scheduled for 
the fall of 1949, Salmon said. 


George S. Bell, manager of the 


|}zone plant serving wholesale dis- 


tributors in Texas and parts of 
New Mexico, Oklahoma and Ar- 
kansas, said the new building has 
been designed especially to meet 
his company’s particular require- 
ments. 


Students' Chance 


Pa. Truck Assn. Sponsors 
$1,000 Essay Contest 


HARRISBURG, Pa. (UTPS)—The 
Pennsylvania Motor Truck Assn. 
has announced sponsorship of a 
$1,000 cash scholarship essay con- 
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BUILT LOW for RAMP 


— 33 


test on the subject, “The Place of 
the Motor Truck in Pennsylvania 
Industry,” for all senior and junior 
high school students in the state. 

Limited to 750 words, entries 
must be submitted to the sponsor 
by Jan. 15, 1949. Posters and back- 
ground material have been sent to 
high school principals, county and 
district school superintendents, 
parent-teacher association leaders 
and PMTA members. 

Contest judges are: Ray F. Smock, 
state highways secretary; P. O. Van 
Ness, executive secretary, Pennsyl- 
vania School Directors Assn.; Mrs. 
James Meehan, president, Pennsyl- 
vania Congress of Parents and 
Teachers; Dr. Leonard P. Fox, gen- 
eral secretary, Pennsylvania State 
Chamber of Commerce, and W. F. 
Crossett, president of PMTA. 





Yj ANEW WRECKER 


. . . Designed for use in Congested Areas! 


SPEED KING WRECKER 


Wrecker, only. ....$ 655. 
Necessary Equipment . 60. 
Service Body, ifdesired 315. 


DELIVERED PRICE $1,030* 
*Western Prices slightly higher. 
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The Speed King Wrecker being low in design is 





especially suited for ramp work. When mounted on a 
short w.b. truck, the wrecker unit can be quickly and 
easily maneuvered into any place a passenger car can 
go. (Entire unit no longer or higher than average car). 


SEE Your Jobber or Write US for Details. 
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Used Car Auction Prices 


(Eprror’s Note: While we tri) to eliminate wrecks from all of these 
listings, occasionally some get by us. So if the price is abnormally 
low, the car is probably damaged. If the price is abnormally high, 
the car is probably loaded with extras). 


INDIANAPOLIS 


amen Schaefer's Auction. Sale every 
Thursday. Prices are partial listing of sale 
Dec. 16.) 
BUICK—'41 4-dr., $690. 
*39 4-dr., $575. 
CADILLAC—’48 (62) 2-dr., $3,600. ‘46 
(61) 2-dr., $2,090. ‘41 2-dr., $1,360. 
CHEVROLET—’'48 FM club coupe, $1,875; 
station wagon, $1,840; FL 4-dr., $1,830; 
SM 4-dr., $1,755; 2-dr., $1,620. °'47 FL 
4-dr., $1,540; FM 2-dr., $1,450; SM 4-dr., 


40 2-dr., $620. 


$1,295. °'46 SM 2-dr., $1,285, $1,180. ‘42 
2-dr., $975; station wagon, $700. ‘41 
2-dr., $1,000; half-ton pickup, $665; 2- 
dr., $430. °’39 4-dr., $500; 2-dr., $375. 
'38 coupe, $500; 2-dr., $465. ‘37 4-dr., 
$425. 

CHRYSLER—'48 conv., $2,350. 

DODGE—’48 2-dr., $1,755. ‘47 4-dr., $1,- 
600. °39 club coupe, $390. 

FORD—’'49 (8) 4-dr., $2,090, $2,025. °48 


4-dr., $1,600; 2-dr., $1,585; %-ton pick- 
up, $1,475; 2-dr., $1,465. °47 club coupe, 


$1,460, $1,380; 2-dr., $1,315. ‘46 4-dr., 
$1,160. ‘42 4-dr., $890. ‘41 2-dr., $650. 
*40 2-dr., $625; club coupe, $410. ‘39 
2-dr., $430, $200. ‘38 4-dr., $370; 2-dr., 
$125. °37 4-dr., $495. °'36 2-dr., $150, 
$80. ‘35 4-dr., $175. ‘34 2-dr., $210. 
'33 coupe, $115. °30 2-dr., $115. ‘°29 
2-dr., $65. 

FRAZER—’'47 4-dr., $1,225. 

HUDSON—'47 4-dr. (taxi), $1,010. °42 
4-dr., $650. ‘41 coupe, $450. 

KAISER—'47 4-dr., $1,350. 

LINOCOLN—'49 4-dr., $2,600. 

OLDSMOBILE — '48 (98) 2-dr., $2,530; 


4-dr., $2,250. 
2-dr., $790. 
$140. 

PLYMOUTH—'48 Deluxe club coupe, 
760, ‘47 2-dr., $1,455, $1,225. °46 2-dr., 
$1,320; 4-dr., . ’41 4-dr., $600. 
"40 2-dr., $515. °37 2-dr., $150, $110. 

PONTIAC—'48 2-dr., $2,185; 4-dr., $2,050; 
conv., $2,000. ‘47 4-dr., $1,690; 2-dr., 
$1,525; station wagon, $1,500. °46 2-dr., 
$1,450. "42 2-dr., $1,110. "41 club 
coupe, $1,000; 4-dr., $775. "40 2-dr., 
$565. 


'46 (66) 2-dr., $1,410. °42 
38 coupe, $130. °37 2-dr., 


$1,- 


STUDEBAKER—'47 Champion 4-dr., $1,- 
410. 


ALBANY 


(Tim Anspach’s Dealer Auto Auction. 
Sale every Monday. Prices are for sale 
Dec. 13.) 


prices will probably hold. 


of 88 offerings.) 

BUICK—'48 Super 2-dr., $2,310; 4-dr., $2,- 
290. ‘47 Super 4-dr., $1,960. ‘46 Super 
conv., $1,660. °39 Century 4-dr., $525. 

CADILLAG—'46 (62) 4-dr., 

CHEVROLET—'48 FL aerosedan, $1,900. 

$1,370, $1,335; SM club 

"46 SM 2-dr., $1,250; FL 

$1,500. ‘42 MD business 
‘40 MD 2-dr., $575. ‘39 


FORD—'49 Custom (8) 2-dr., $2,050, $1,- 
920; club coupe, $1,970, $1,920. ‘48 SD 
(6) 4-dr., $1,450; half-ton (8) panel, $1,- 
500. ‘47 SD club coupe, $1,375; 2-dr., 
$1,110, $1,185; station wagon, $1,500. 
"41 Deluxe (8) 2-dr., L 

HUDSON—’48 Commodore (8) 4-dr., $1,- 
735, $1,825. 


LINCOLN—’49 Cosmopolitan 4-dr., $2,960. 
MERCURY—’'49 2-dr., $2,250. 
NASH—’48 Ambassador 4-dr., $1,630. 


PLYMOUTH—’48 SD 2-dr., $1,965; 4-dr., 
$1,895; conv., $1,920. °41 Deluxe 2-dr., 
$600. 


STUDEBAKER — '47 Regal Deluxe 2-dr., 
$1,450; Champion 4-dr., $1,410. 


WILLYS—’49 Jeepster, $1,625; %-ton pick- 
up, $1,260. °48 Jeep (snow plow), §$1,- 
325; half-ton pickup, $1,500. ‘47 Jeep, 
$790, 2 at $800. 


DENVER 


(Denver Auto Auction, Inc. Sale every 
Tuesday. Prices are for sale of Dec, 14.) 

(Prices down and buying slow. 

is very slow.) 


BUICK—’'46 RM 4-dr., $1,770. 
CADILLAC—’48 (62) 4-dr., $3,800. 


CHEVROLET—'48 Fi aerosedan, $2,025; 
4-dr., $1,925. ‘47 FM club coupe, $1,590. 
46 FL 2-dr., $1,700; SM 2-dr., $1,450. 
'42 club coupe, $975, $765. ‘40 4-dr., 
$505. ‘39 coupe, $450. °38 2-dr., $485. 


CHRYSLER—’'48 Windsor Town & County, 
$2,600; Windsor conv., $2,750; Windsor 
4-dr., $2,550. 


FORD—'48 (8) half-ton pickup, $1,500. ‘38 
coupe, $475. 

PLYMOUTH—'41 Deluxe 2-dr., $650. 

PONTIAC—’40 2-dr., $605. 


MINNEAPOLIS 


(Minneapolis Auto Auction. Sale every 
Tuesday. Prices are for sale of Dec. 14.) 
(Prices about same as previous week. 
More Western buyers active. Sold 54 

cars out of 97 offerings.) 
BUICK—'47 Super 4-dr., $1,875. °40 Spe- 
'39 Special 4-dr., $405, 


cial 4-dr., $655. 
$355. 
CADILLAC—’48 (61) sedan, $3,450. 
CHEVROLET—’48 FL aerosedan, $2,275, 
$2,250, $2,255, $2,175, $1,990, $2,100, $1,- 
985, $2,185, $2,225. ‘47 FL 2-dr., $1,715, 
$1,610; FM 2-dr., $1,530, $1,545. °46 FM 
4-dr., ‘$1,245, $1,395, $1,360. 
CHRYSLER—’48 Windsor club coupe, $2,- 


140. 

DODGE—’48 Custom 4-dr., $2,425, $2,485, 
$2,530; 1-ton pickup, $1,985. ‘47 Custom 
4-dr., $1,645, 

FORD—'49 Custom 4-dr., $2,130, $2,210; 
2-dr., $2,265, $2,075, $2,250, $2,160, $1,- 
985, $2,030. ‘47 SD 2-dr., $1,350. °'46 
SD 4-dr., $1,300, $1,175; 2-dr., $1,200, 
$1,275. ‘39 Deluxe 2-dr., $410. 

LINCOLN—’'49 Cosmopolitan 4-dr., $2,985. 

MERCURY—’49 club coupe, $2,475. 

NASH—’'49 (600) 4-dr., $2,350. 

OLDSMOBILE—’48 (98) 4-dr., $2,750, 

PLYMOUTH—’'48 SD 4-dr., $2,075, $2,050; 
2-dr., $1,900. ‘47 club coupe, $1,625. 

PONTIAC—’48 (8) sedan, $2,675; station 
wagon, $2,260. 

STUDEBAKER—’41 4-dr., $515. 

— THC 1-ton pickup, 


LOS ANGELES 


(California Auto Dealers Wholesale Auc- 
tion. Frank Taylor, owner. Sales twice- 
weekly, Tuesday and Thursday. Prices 
are for sales of Dec. 9-14.) 

(Sales low bad weather. 

Continued softening of prices. Sold 25 

units out of 196 offerings.) 

BUICK—'41 Special 4-dr., $1,075, $875. 

"40 RM 4-dr., $855. 

CADILLAC—'41 (76) 4-dr., $575. 


CHEVROLET—'48 FM 4-dr., $1,660, $1,- 
' 


765, $1,750. °47 SM club coupe, $1,575. 











WANTED 


AUTOMOBILE MERCHANDISING 
MANAGER 


| 
| 
| 
| 


AJOR, 


Divisions. 


experience, 


long-established Detroit 

manufacturer has immediate and attractive 
openings for an experienced field merchandising 
manager in its Eastern, South-Central and Pacific 


Due to the importance of the work to be performed, 
these men must have previous automobile field sales 
thorough knowledge of present-day 
dealer operations, and the ability to present, execute 
and follow through, to completion, factory mer- 
chandising programs for dealers. 


automobile 


The three men selected will work in the field with 
division managers, and will headquarter in New 
York, St. Louis and Los Angeles. 


Apply in writing, giving complete outline of expe- 
rience, age and marital status, and enclose recent 
photo of yourself. No interviews can be given in 


advance of this information, and your reply will be 


tion have been informed of this advertisement. 


BOX AN 22, 
c/o AUTOMOTIVE NEWS, 
DETROIT 26, MICH 


held in strict confidence. Members of our organiza- 














'41 SD 4-dr., $1,075; club coupe, $1,045. 
’40 business coupe, $595. °’39 4-dr., $665. 
DODGE—’47 Custom club coupe, $1,800. 
FORD—’49 Custom (6) 4-dr., $2,075. °48 
SD (8) club coupe, $1,665. °40 Deluxe 
4-dr., $665; business coupe, $850. 


HUDSON—’48 Commodore (8) 4-dr., $2,- 
370. 
LINCOLN—’46 4-dr., $1,650. ‘40 Zephyr 


4-dr., $650. 
MERCURY—’49 club coupe, $2,380. 
OLDSMOBILE—’47 (98) 4-dr., $1,995. 
PONTIAC—’'46 (6) 4-dr., $1,675, 


STUDEBAKER—’'40 Champion 2-dr., $590; 
business coupe, $650. 


MASON CITY, IA. 


(Lapiner Used Car Auction. Sale every 
Wednesday. Prices are for sale of Dec. 
15.) 

(78 cars sold out of 164 offerings.) 
BUICK—’48 RM sedan, $2,430, $2,410, $2,- 

350; Super sedan, $2,440, $2,355. ‘47 

Super sedanette, $1,790, $1,805. ‘42 Spe- 

cial sedan, $755. 

CADILLAC—’48 (62) sedan, $3,565. 

CHEVROLET—'48 FL aerosedan, $2,170, 
$1,140, $2,085; FM sedan, $1,940, $1,930; 
SM 2-dr., $1,905, $1,865. ‘47 FL aero- 
sedan, $1,745, $1,720; FM club coupe, 
$1,685, $1,705. 

CHRYSLER—’'49 Windsor club coupe, §$2,- 
470, $2,500. 

CROSLEY—’'48 station wagon, $505. 

DeSOTO—’'48 Custom club coupe, 
$2,425; sedan, $2,375, $2,440. 

DODGE—’'48 Custom sedan, $2,275, $2,205. 
’47 Deluxe sedan, $1,660, $1,645. 46 
Custom sedan, $1,485. 

FORD—’49 Custom (8) sedan, $2,300, $2,- 
285, $2,240, $2,095, $2,310, $2,265, $2,205, 
$2,155. °48 SD 2-dr., $1,695. ‘47 SD 
sedan, $1,505, $1,490. 

HUDSON—’48 Super Six sedan, $2,190. 

LINCOLN—’49 Cosmopolitan 2-dr., $3,105, 

MERCURY—’'49 sedan ((overdrive), $2,570, 
$2,555; sedan, $2,485, $2,465, $2,450, $2,- 
410. 

NASH—’49 Ambassador sedan, $2,605. 

OLDSMOBILE—’48 (98) sedan, $2,755. °'47 
(78) sedanette, $1,710. 

PLYMOUTH—’'48 SD sedan, $2,050, $2,005; 
club coupe, $2,185, $2,135, $2,045. ‘47 
SD sedan, $1,485, $1,460. 

PONTIAC—SL (8) sedanette, $2,645; SL 
(6) sedanette, $2,555, $2,485, $2,475. 

WILLYS—’'49 Jeepster, $1,630. 


DANVILLE 


$2,440, 


(Danville (Va.) Auto Auction. Sale 
oy Friday. Prices are for sale of Dec. 
9) 


BUICK—’47 Special sedanette, $1,545. ’'41 
Special sedan, $915. 

CHEVROLET—’48 FL 4-dr., $1,925; 2-dr., 
$1,850; FM club coupe, $1,750. ‘47 SM 
sedan, $1,350; FM club coupe, $1,785. 
‘46 FM sedan, $1.200, $1,150, $1,185. 
‘42 Deluxe sedan, $850. ‘41 club coupe, 
$880, $600. ‘40 MD sedan, $800, $750, 
$400, $300. °39 sedan, $675, $225. ’38 
sedan, $720, $200. ‘37 sedan, $300. 

DODGE—’48 half-ton pickup, $1,310. 

FORD—’49 Custom sedan, $1,900, $1,920, 
$1,950; station wagon, $2,100. °'48 SD 
sedan, $1,425, $1,450. °47 SD sedan, $1,- 
425. ‘46 SD sedan, $1,250, $1,025, $1,- 
040. °41 SD sedan, $650; Deluxe sedan, 
$350; business coupe, $680. ‘'40 sedan, 
see $430, $470. °30 Model A sedan, 


0. 

KAISER—’47 sedan, $1,020. 

MERCURY—'41 sedan, $1,180. 

OLDSMOBILE —’48 (98) sedan, $2,160; 
(78) club coupe, $2,150. 

PLYMOUTH—'48 SD sedan, $1,675. ‘47 
SD club coupe, $1,300. °46 SD sedan, 
$1,060, $1,350; Deluxe sedan, $1,200. ’'39 
sedan, $405. 

PONTIAC—'48 SL (8) sedan, $2,310; SL 
(6) sedan, $1,950; Torpedo (8) conv., 
$1,985. °47 SL (6) sedan, $1,540. °'42 
(8) sedan, $680. ‘41 (8) sedan, $540. 

STUDEBAKER—'42 Champion sedan, $500. 
"41 Champion club coupe, $540. ‘'40 se- 
dan, $130. 

WILLYS—’48 station wagon, $1,210. ‘47 
Jeep, $955. 


TOLEDO 


(Doc Greiner Auction. Sale every Thurs- 
day. Prices are for sale of Dec, 16.) 

(81 percent of offerings sold.) 
BUICK—'46 Super 4-dr., $1,650. ‘42 RM 


4-dr., $1,100. 
$2,600. ‘41 


CADILLAC—'47 (62) 4-dr., 
(62) 4-dr., $1,080. 

CHEVROLET—'48 FL aerosedan, $1,965. 
‘47 SM 2-dr., $1,445; club coupe, $1,480; 
FM club coupe, $1,525. °46 FM 2-dr., 
$1,275; business coupe, $1,075; FL 4-dr., 
$1,380. °’41 1-ton pickup, $400. 

=e Windsor club coupe, $2,- 


DODGE—'17 Custom 4-dr., $1,600. ‘42 
2-dr., $770. 

FORD—'49 (6) 2-dr., $1,900; Custom (8) 
club coupe, $2,120. °'48 half-ton pickup, 
$1,455. ‘47 SD (8) 4-dr., $1,400. ‘46 
(8) business coupe, $1,010. 

HUDSON—’41 2-dr., $575. 

NASH—'41 club coupe, $630, $635. 

PACKARD—’48 (8) conv., $2,075. 

PLYMOUTH—'47 SD 4-dr., $1,375; Deluxe 
4-dr., $1,350. ‘41 SD 2-dr., $770. '40 
4-dr., $620. ‘39 business coupe, $415. 

PONTIAC—’48 (8) conv., $2,450. °41 (6) 
2-dr., $595; (8) sedanette, $660. ‘40 (8) 
4-dr., $595. 

STUDEBAKER—’48 LC 4-dr., $2,200. °47 





Average Used Car Prices 


(Compiled by Automotive News) 


1il 


Dec. (to date) Nov. Oct. 





Oct. 
1948 


$2,349 
1,812 
1,548 
973 
874 
746 


Nov. 
1948 


$2,239 
1,697 
1,466 
902 
843 
730 


$1,312 


Dec. 1948 
(to date) 


$2,116 


$1,383 


(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 


Champion club coupe, $1,410. 
$350. 


MISCELLANEOUS — ’39 Graham 4-dr., 
$230. 
CONCORD 
(Concord Auto Auction, Inc. Sale twice- 


weekly. Prices are for sales of Dec. 10-13.) 

BUICK—’48 Super sedanette, $2,250; se- 
dan, $2,275. °47 Super sedan, $1,850. 
'40 Special sedan, $625. 

CHEVROLET—'48 FL aerosedan, $1,810, 
$1,750; FM sedan, $1,690, $1,700; %-ton 
pickup, $1,575; 2-ton C & C, 2 at $1,800. 
'47 SM sedan, $1,225; FL aerosedan, $1,- 
655. °42 club coupe, $700; FL aerosedan, 
$975. °'41 SD sedan, $700; club coupe, 
$860, $700. ‘40 MD sedan, $660, $675, 
$700, $600. 

CHRYSLER—’41 sedan, $700. 

DODGE — ’47 sedan, $1,250. 
$675. 

FORD-—’49 Custom (8) sedan, $2,065, $1,- 
905, $1,830. °48 (6) sedan, $1,310. ‘47 
club coupe, $1,300; sedan, $1,300, $1,250. 
'46 SD sedan, 2 at $1,150, $1,100, $1,050; 
club coupe, $1,225, $1,200. °42 (6) se- 
dan, $725. ‘°41 half-ton pickup, $600; 
business coupe, $525; sedan, $680, $1,000, 
$650, $950. °40 sedan, $675. °39 sedan, 
$500, $560; conv., $660. ‘'38 sedan, $400, 
$500, $390, $315. 

MERCURY—’49 sedan, $2,075, $2,275. '46 
sedan, $1,175. 

NASH—’47 (600) club coupe, $1,275. ‘39 
(600) sedan, $315, $310, $500, $430.. 

OLDSMOBILE—’47 (78) sedanette, $1,625. 
"41 (68) sedan, $800. 

PLYMOUTH—'48 Deluxe sedan, $1,600. '41 
sedan, $550, $590. °40 half-ton pickup, 
$460. °'39 conv., $590. 

PONTIAC—’'48 Torpedo (8) conv., $2,200. 
'41 sedan, $710, $800, $760, $985; club 
coupe, $750. °40 (6) sedan, $515. ‘39 
(6) sedan, $450. ‘36 (8) sedan, $300. 

STUDEBAKER—’47 Champion sedan, $1,- 
500, $1,385, $1,325; LC sedan, $1,625. 

WILLYS—’47 station wagon, $1,275; Jeep, 
$800. °46 Jeep, $715. 

MISCELLANEOUS—’48 GMC half-ton pick- 
up, $1,535. 


LOUISVILLE 


(Auto Auction Sales. Auction held every 
Tuesday. Prices are for sale of Dec. 14.) 
(Big demand for older models. Prices 
for clean stocks showed improvement 
over previous week. New stocks lower 
than ever. Sold 79 units out of 140 

offerings.) 
BUICK—’40 RM sedan, $650. 


CADILLAC—-’41 (62) sedan, 
sedan, $275. 

CHEVROLET '48 FL aerosedan, $1,930; 
SM sedan, $1,760. '47 FM sedan, $1,790, 
$1,680; SM sedan, $1,150, $1,130. ‘46 FL 
aerosedan, $1,525. ‘41 sedan, $965, $950, 
$840. °40 sedan, $1,045, $965, $625. 

DODGE—'41 sedan, $950. 

FORD—’49 Custom (8) sedan, $2,010, $1,- 
865. ‘47 SD sedan, $1,460. ‘46 SD se- 
dan, $1,295. '41 sedan, $750, $735. °’40 
oo. $870, $850, $535. ‘38 sedan, $575, 
$295. 


‘39 sedan, 


$1,250. ‘37 


HUDSON—'46 sedan, $825. ’38 sedan, 
$415. 


KAISER—'49 sedan, $1,400. 
OLDSMOBILE—’46 (76) sedan, $1,400. ’41 
sedan, $1,050, $700. ‘37 sedan, $200. 
PLYMOUTH—'41 sedan, $675, $250. ‘40 


sedan, $700, $500. 
STUDEBAKER—’41 sedan, $520, $405. 


OKLAHOMA CITY 


(Oklahoma City Auto Auction, Sale every 
vEeeenay Prices are for sale of Dec. 
.) 


(Prices lower on all models. Sold 87 
out of 214 offerings.) 

BUICK—’46 4-dr., $1,575. ‘41 2-dr., $630; 
club coupe, $530. ‘40 4-dr., $350. ’'38 


4-dr., $300, $415. ‘36 2-dr., $115. 
CHEVROLET—'48 FL 2-dr., $2,185, $2,200, 
$1,945; club coupe, $1,860; half-ton pick- 


up, $1,800. °47 4-dr., $1,530; club coupe, 
$1,710; FL 2-dr., $1,650. ‘°'46 2-ton 
stake, $855. ‘42 club coupe, $865; 4-dr., 


$905; 2-dr., $1,040. '41 FL 4-dr., $710, 
$700; 2-dr., $605; 4-dr., $965. ‘41 club 


coupe, $945; half-ton panel, $390. 


ON THE SAME SALES FIRING LINE—Double feature showroom-used car lot is prominent 


display of Lake Street K-F Motors, Inc. 


Kaiser-Frazer), Minneapolis. Both showroom and 


lot are 50 feet wide by 125 feet deep. Showroom interior is 50 feet by 45 feet and has 
specially designed asphalt tile floor, ivy walls with imitation granite molding and a red- 


wood 


tales manager, and Ernie Pysted 


service counter. Roswell Peterson is president and aeneral manaser 
sher cuperintendant 


lesnard Harhosky, 


'39 4-dr., | CHRYSLER - 





'47 Windsor 4-dr., $1,530. 
"33 4-dr., $55. 

DeSOTO—’'48 4-dr., $1,790. °41 2-dr., $950. 

DODGE—’48 2-dr., $2,020; club coupe, §2,- 
080. °47 4-dr., $1,550; half-ton pickup, 
$1,200. °'46 half-ton pickup, $885. ‘41 
%-ton pickup, $515. 

FORD—'49 (8) 4-dr., 
$1,970. 48 (8) 2-dr., 


$2,040; club coupe, 
$1,730, $1,695; 


conv., $1,510. °47 2-dr., $1,550, $1,370, 
$1,605. °'46 2-dr., $1,355, $1,325, $1,150; 
club coupe, $1,380, $1,305; half-ton pick- 
up, $900. "42 2-dr., $885. ‘41 2-dr., 
$880, $715, $795, $875. 
HUDSON ’*48 Commodore 4-dr., $2,180 
'46 2-dr., $800. ‘40 2-dr., $430. 
KAISER—'47 4-dr., $1,150. 
LINCOLN—’'46 club coupe, $1,680. 
MERCURY—’49 club coupe, $2,390; 4-dr., 
$2,520. 46 sedan, $1,360. ‘41 2-dr., 
$465; 4-dr., $890. ‘'39 4-dr., $680. 
NASH—’41 2-dr., $580. 
OLDSMOBILE — ‘48 4-dr., $3,060. °42 
4-dr., $500. ‘41 2-dr., $710. 
PLYMOUTH—’48 2-dr., 2 at $1,800. ‘47 
4-dr., $1,515. ‘46 4-dr., $1,260. "41 
2-dr., $500; club coupe, $515. 
PONTIAC—'48 4-dr., $2,365, $2,350. ‘47 


2-dr., $1,630. °'41 club coupe, $500. ‘40 
4-dr., $610. ‘39 2-dr., $450, $410. 
STUDEBAKER — '48 2-dr., $1,785; 4-dr., 
$1,880; club coupe, $1,885, $2,095. ‘47 
2-dr., $1,480, $1,600. °40 2-dr., $700. 
WILLYS—’48 Jeepster, $1,650; conv., $1,- 
5 


550. 
MISCELLANEOUS ~— ‘48 GMC half-ton 
pickup, $1,725. °47 GMC 1%-ton truck, 


(Continued on Page 35, Col. 1) 





PROTECT THE CARS 
WITH 
KELBO BARS 





Cost Less Than One New Grille— 
Safe and Speedy to Use—Light in 
Weight—Can Be Used with Stand- 
ard Towing Equipment. 

Write for Literature 


Boyle Towing Equipment 
Company 


2809 WOODLAND AVE. 
CLEVELAND 15, OHIO 


‘mrere emesis 


Dibipewewawaanas 
BIS awe 


TUB AND SHOWER 
IN EVERY ROOM 


Laheh ai 


HOTEL DETROIT 


CADILLAC SQUARE 


ONE BLOCK EAST OF WOODWARD 


CONVENIENTLY LOCATED 


C.G. PARKER 
Manager 


oes te 
WOodward 2-5900 
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TRUCK SECTION 












AS LONG AS THESE SENATORS 


GOUNA SUGGEST FHO7THER ONE 
TWEY CAN MAKE 


REP, O.wOTTa 
HAZYViEW 
REPUBLICKAy 


Auctions 


(Continued from Page 34) 


‘47 IHC K-B5 truck, $1,695. °'46 


$750; 
’44 Mack 1- 


IHC half-ton pickup, $680. 

ton truck, $590. 
KANSAS CITY 

(Kansas City (Mo.) Automobile Auction. 

Sale every Wednesday. Prices are for sale 

of Dec. 15.) 
(Buying active. 
on late model stocks. 
320 offerings.) 

BUICK—’47 Super 4-dr., $1,827; 2-dr., $1,- 
770. °46 Super 4-dr., $1,660. 
coupe, $700. ’'39 Special 4-dr., $527. 
Special 2-dr., $340. 

CHEVROLET—'48 FM 2-dr., $1,850; FL 
2-dr., $2,260, $2,217, $1,900, $1,765; 
4-dr., $2,150, $2,132. 
487; 4-dr., $1,462, $1,450. 


Prices a little lower 
Sold 192 out of 


"46 FM 2-dr., 


$1,450; SM 4-dr., $1,280. 
DeSOTO—'48 4-dr., $2,310. '46 4-dr., $1,- | ternational Harvester Co ‘he? 

505; 2-dr., $1,495. ss : | . 
DODGE—'47 4-dr., $1,660. °41 coupe, “Whether it be on the part of | « i 

$652 I know that business does not 
FORD ’49 (6) 4-dr., $2,087; (8) 2-ar,,| labor, of government, of the press, (answer to that description. You 

2,267. '48 (8) club coupe, $1,697, $1,-| the shareholders or the general | know it does not. But enough 


640, $1,635, $1,627; 4-dr., $1,682, $1,712, 
$1,642; 2-dr., $1,650, $1,627, $1,567. 


The Other Side of the Picture 






ARE MAKING INVESTIGATIONS OF 
THE AUTOMOBILE DEALERS i'M 





‘40 RM | 
36 | 


| Hennessy, president, Controllership 
'47 SM 2-dr., $1,- | Foundation, Inc., New York, and 


47 | 


2-dr., $1,440, $1,432, $1,427, $1,412. °46 
2-dr., $1,252, $1,242, $1,147. | 

FRAZER—’49 4-dr., $2,242. '47 «4-dr., | 
$1,420. 

HUDSON—’'48 4-dr., $2,162, $1,910. "46 
4-dr., $1,050. 

KAISER—’'47 4-dr., $1,150. 

LINCOLN —'46 4-dr., $1,312. 

MERCURY—’49 2-dr., $2,650, $2,635, $2,- 


575; 4-dr., $2,550. °46 2-dr., $1,277. 

NASH—’42 2-dr., $500. 

OLDSMOBILE—’4S8 (98) club coupe, $2,302. 
"37 4-dr., $240. 


PLYMOUTH—’48 4-dr., $1,960, $1,662. '47 
coupe, $1,405. ‘°'46 2-dr., $1,192. ‘41 / 
4-dr., $467. ] 

PONTIAC—’48 (8) 2-dr., $2,220, $2,112; 
(6) conv., $1,850. °'42 (8) 4-dr., $615; 
conv., $805. °41 (8) 2-dr., $840, $725. 

STUDEBAKER—’48 Champion 4-dr., $1,- 
747. °47 Champion 4-dr., $1,580. ‘'41 
Champion club coupe, $785. 

HORSEHEADS, N. Y. 
(Horseheads (N. Y.) Auto Auction. Sale | 


every Friday. Prices are for sale of Dec. 
17.) 
(Prices for the sale were the weakest 
of the year. Volume off about 50 per- 
cent. This auction looking for uptrend 
after first of the new year.) 


BUICK—’42 Super 4-dr., $900. °'40 Super 
4-dr., $730. ’'39 Special 4-dr., $420. 

CT 2-dr., $1,370. °'40 2-dr., 

0. 

CHRYSLER—-’40 4-dr., $700. 

DeSOTO — '48 4-dr., $2,105. ‘41 4-dr., 
$700; business coupe, $515. 

FORD—’'46 coupe, $1,130; 2-dr., $1,055. | 


"40 Panel delivery, $210. 

"34 roadster, $70. 
FRAZER—'47 4-dr., $1,280. 
LINCOLN—'49 club coupe, $2,185. 
OLDSMOBILE—’41 (6) 2-dr., $795; 4-dr., 


$710. '40 (6) 4-dr., $625. 
PLYMOUTH—’'48 4-dr., $1,710. ’°46 busi- 
ness coupe, $1,025. ‘41 2-dr., $710. ‘°'35 
coupe, $60. 
~~ "46 4-dr., $1,350. ’40 coupe, 
490. 


STUDEBAKER—’47 cony., $1,520. 
MISCELLANEOUS—’48 Austin 2-dr., 
165, 


$1,- 


K-F Aid Benefits 
Cover 44,000 


'38 coupe, $175. | 


WILLOW RUN. — Kaiser-Frazer | 


Corp. has disclosed that a total of 
44,357 employes and their depend- 


ents are now covered by one or'| 


more phases of the K-F social 
security program, said to be the 
first of its kind in the auto in- 
dustry. 

The 16,770 employes of the K-F 
Willow Run, Adrian, Detroit en- 
gine and Dowagiac plants — and 
their 28,000 dependents — receive 
free hospitalization under the pro- 
gram inaugurated last Oct. 1. Em- 
ployes also receive $2,000 free life 
insurance and minimum sick and 
accident benefits of $15 a week for 
a maximum of 13 weeks. 

The entire program is financed 
by two separate funds established 
by K-F through payments of five 


cents an hour for each hour worked 


by employes covered. 





William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 


up to date on political and economic trends | 


in the nation’s capital every week, 
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SENATOR-1 HAVE BEEN YEAY WTEVESTED 
IN YOUR INVESTIGATION OF TH’ NATIONS AUTO 
DEALERS AND I HAVE SOME INFORMATION X 
BELIEVE You SHOULD ALSO INVESTIGATE -- 
OF COURSE - YoulL WAVE To Go ZACK 
A FEW YEARS WV SORE 

tak, LWER- TLL 


BEEN CONDUCTING 













It’s Up to Business 


Convincing Profit Explanations Seen Necessary 
To Halt Socialistic Drift 


(Cartoonist Kempf, a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 


DK. NOW SENATOR, I UNDERSTAND WHY You HAVE 
THIS INVESTIGATION CONCERNING 
THE PRACTICES OF SOME DEALERS, BUT THE 
MATTER Z WANT INVESTIGATED ts THE 
CONDITIONS AS THEY WERE BACK IN (998-9-40 
. TORPAY WE ARE ACCUSED OF CHEATING 
WWE PUELIC- FORCING THEE TO THAPE (W THETR 
OLP CARS FOR SHALE ALCOW ANTES OR ACCEPT 
TIPS FOR PRIOR PELIVERY -€7¢. -€7C. THATS. 


lic education about business has 
been inadequate and that surveys | 
show a woeful misunderstanding of 
business profits and policies, even 


385 

By Fred Kempf 

YEAU - 11'S APEPLORABLE ALL BIGHT BUT WHAT 1 WANT YoU 
To INVESTIGATE 15 ORC AEFLORAZLE. % WANT YoU 

TO INVESTIGATE ‘TH’ PRACTICE OF TH' AL/C AERANOM 
Tsoa00 mone THAN THEIR OL0 CARS Wéeite WORTH 

INK 1 1998 -9-40 Avo G/~ ALSO - THEY hEFUSEP 70 


LUV AMV ACESSOR1E5 ANY PRACT CALLY EVERY TIME 
WE SOLD A NEW CAR WE 4057 ONLY OW 17. WHY 


DON'T YoU FELLOWS (NVESTIGATE THAT 7HEW 
ANP WHY PONT YOU NVESTIGATE (7 WOWtT! 
ANSWER ME THAT 
Y (wie c Vo 2 
= p 









































Yes MR. LIVER, AND 
A DEPLORABLE 
SITUATION IT (5 
Too: 



















voters thought it did to make a| investment and the continuance 
world of difference.” 


of the business as an effective 
economic instrument, 

5. Discuss the relationship of pro- 
ductivity to costs, the former hav- 
ing increased about 2 percent an- 
nually over the past 50 years, he 


Agreeing with Hennessy that pub- | 


By George Deery public, misinformation about cor- | fT™ ‘naan how a rent added. 
Associate Editor porate affairs is the deadliest en- cei a culiivebe wants = dediies * * * 
| emy of our economic system,” holder, employe and public rela- | “T‘HIS, OF COURSE, is substan- 
tially less than the annual 


a has a big job on its Hennessy declared. 
hands to convince the public of | a 
its position. The current attacks on ENNESSY ‘ h h 
it and the means of getting its H U a t ae a that ; ” 
story across to the public were dis- N De “ey So a” tel = 
cussed before the Economic Club of aa ? 3” b oan te d am 
Detroit last week by Daniel J. ee een Se nee eee 
passed on. The winning candidate 
| identified the losing candidate with 
| Business — with Wall Street, with 
|monopoly profits. He won, didn’t 


C. E. Jarchow, vice-president, In- 








tions, 


ways: 
economic institution. 


policies, 
fare plans, etc. 


rounds of wage boosts since the 
war,” the Harvester official stated. 
“The excess of wage costs in gains 
over productivity must result in 
higher prices of goods or services, 
or in lower profits, or a combina- 
tion of both. 

“This fundamental principle is 
not generally understood by the 
public; in fact, there is the impres- 
sion that somehow this added cost 
might have been absorbed against 
profits if the attitude of business 
had been reasonable.” 


* + * 


NDUSTRY, he said, should strive 
to tell the story in the following 


1. Explain its usefulness as an 


2. Inform the public of its wage 
working conditions, wel- 


3. Discuss its earnings record. 
4. Describe the necessity of 

adequate earnings in order to 

maintain the integrity of capital 











Just as owners prefer certain makes of trucks, so do thousands 
of contractors and operators swear by Galions. The unparalleled 


performance of Galion’s equalizing double lift arm hoist has 
earned this reputation through service over the past 25 years. 


Distributors in All Principal Cities 
Me THE GALION ALLSTEEL BODY CO., GALION, QD EEE 
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SPEED SERVICE SALES! 


CARBO! 


INTERLEAVED 
AIR ORDERS 





Convenient Carbon Interleaved Repair Orders 


the handling of service sales and put an end 


to fumbling with carbon paper. 

Each set of Repair Orders is an individual unit, 
complete with fresh, one-time carbons that insure 
legible, easy-to-read copies. No carbons to insert! 
No cumbersome machine to handicap free use of 
both hands! No carbon jams! And carbons remain 
in the set until Cashier makes the final entry! 
During rush periods your Service Salesman can jot 
down the essential information, keep the sets in- 


tact, and hur 


to the next waiting customer. Rou- 


tine information such as make, model, mileage, 
etc., can be filled in later. 

For greater efficiency, fewer errors, and quicker 
service during rush periods, change to modern Car- 


bon Interleaved Repair Orders. 
selves in actual time saved! 





Pos 
hré 


ey pay for them- 






















SERVICE SALESMAN 
The Service Salesman carries only 8 or 
10 sets, ready for imstant use, in the 
convenient, compact Write-Up Cover 
. . + mo clumsy machines to carry . . . 
no fumbling with carbon paper. 


PARTS DEPARTMENT 

The Invoice and Office Copies are re- 
ceived by the Parts Department intact, 
complete with carbon, ready for imme- 
diate parts listing . . . no carbon to in- 
sert or copies to align. 


CASHIER 

ies are received by the Cashier with 
car intact, fr costs are entered 
and the entire Invoice footed with the 
assurance of clear, legible copies in ac- 
curate register. 


WRITE TODAY FOR FREE LITERATURE AND SAMPLES 


ASK FOR FOLDER R8-337 


7 IH I 
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WANTED 


GENERAL SALES MANAGER 


. .. for one of the largest and most firmly established Studebaker 
dealerships in the country. 


I am looking for an able and ambitious man with proven 
automobile sales and executive ability to handle sales of new and 
used cars and trucks, train and supervise salesmen and assist 
with advertising and general promotion of the business. 

Everything else being equal, I would prefer a man on the 
younger side but with adequate experience, say in his thirties, 
who is ready and able to assume a great deal of responsibility. He 
will work under a generous salary and profit-participating ar- 
rangement. 

We are expanding our business rapidly and I am leoking for 
someone to take on much of the sales direction I have been 
carrying personaily. I believe this is one of the outstanding oppor- 
tunities in the retail automobile business. 

If you are qualified and interested, please write giving me in 
striet confidence your age, general background, education, business 
experience, present employment and earnings and enclose a recent 
photograph er snapshot, 

You may communicate with the General Sales Manager of the 
Studebaker Corporation at South Bend regarding the caliber and 
standing of our firm, 


LEE D, BUTLER, President-Treasurer, 


Lee D. Butler, Inc. 
1121-—-21st Street, N.W,, 
Washington 6, D. C. 
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REO'S PITCH TO THE PICKUP POSSIBILITIES—This new model is designed to carry loads 
| up to two tons, according to R. D. Hilty, general sales manager. It's the DI9X. 


” 


Reo Announces New Pickup, 


* * 


Adds Five Combinations 


LANSING.—A new Speed Wagon 
| truck, designed for the pickup mar- 
| ket and able to carry loads up to 
| two tons, has been announced here 
| by R. D, Hilty, general sales man- 
| ager of Reo Motors, Inc. 

At the same time, Hilty an- 

nounced the addition of five new 

| combinations in the D-23 series 

| with gross vehicle weight ratings 
of 21,000-56,000 pounds. 

| The new Speed Wagon, Reo 

model D-19X, further expands the 





‘Auto Maniacs 
‘Meet Jan. 29 
In Detroit 


DETROIT.—The Auto Maniacs of 
| America will hold its first regional 
conference at the Barlum hotel 
|here Jan, 29, according to Oliver 
|E, Barthel, president of the club. 

The program will be highlighted 
by reports, discussions and demon- 
|strations by representatives of ma- 
| jor automobile, rubber and oil com- 
| panies, Barthel said. 
| Organized at a Detroit founders’ 
|convention last September as a 


collectors and persons with more 
than a casual interest in the auto- 
mobile, Auto Maniacs claims mem- 
bers in every principal city in the 
U. S. Divisional chapters are being 
formed in Chicago, New York and 
Los Angeles, Barthel said. 

Harold L. Mayer of Stockbridge, 
Mich., executive secretary of the 
club, reports that “while the re- 
gional conference will be attended 
|by scores of Auto Maniacs from 
Detroit and outstate Michigan, as 
| well as from all adjoining states, 
|we are inviting all other persons 
with auto interests to be our guests 
| at this meeting, without obligation.” 


Doane Heads Up 
K-F Coast Outlet 


LOS ANGELES. — Kaiser-Frazer 
sales and service activities in south- 
ern California were represented by 
another unit last 
week with the 
opening of a Los 





of the Kaiser- 
Frazer Sales 
Corp. at 11th and 
Figueroa streets. 

In the heart of 
Los Angeles’ 
famed Figueroa 


Kaiser-Frazer es- 
tablished a com- 
plete automotive sales, service and 
parts installation. Appointment of 
A. M, (Bert) Doane as general 
manager of the new Los Angeles 
operation was announced by Henry 
| J. Kaiser jr. Doane will also con- 
jtinue as executive assistant to 
Kaiser, 

| 


| Ford Reveals Prices 


For Delivery Chassis 

DEARBORN, — List prices of 
two new F-3 Ford forward-con- 
trol parcel delivery chassis are 
$1,375 for the 104-inch wheelbase 
and $1,390 for the 122-inch 
wheelbase model, J. R. Davis, 
Ford vice-president of sales, an- 
nounced last week, 

Production of these models 
started early in December, “The 
new vehicles at these prices in- 
clude far more than just a 
stripped chassis,” Davis said. 





A. M. Doane 











non-profit group for all automotive | 


Angeles division | 


St. “auto row,” | 


Reo truck line which last year was 
broadened by the introduction of 
the model 31, giant heavy-duty unit 
with maximum gross vehicle weight 
rating of 76,000 pounds. 

The D-19X, with a GVW rating of 
8,000 pounds, is now available at 
Reo dealers throughout the country. 

The new Speed Wagon, Hilty 
said, “is a truck built to do a 
truck’s work, but designed for 
those who want more than just a 
light-duty pickup. It is an unusu- 
ally rugged unit which has the 
versatility to carry loads up to 
two tons and do it with ease, 
economy and long life.” 

The D-19X is powered by a 245- 
cubic-inch, Reo-built Gold Crown 
truck engine. Reo’s exclusive 
“More-Load” design gives the new 
Speed Wagon up to 20 inches more 
load-carrying ability, increases 
maneuverability, and provides a 
| shorter turning radius, Hilty said. 

Frame construction, clutch plates, 
braking areas, transmissions and 
other integral parts and all larger 
|and heavier than competitive units 
of the same type, he declared. 

“Our objective in developing 
this new Reo Speed Wagon model 
D-19X is to provide adaptability 
and efficiency in a truck field 
where overloads and undue strain 
on lightweight units cause break- 
downs, heavy repair bills, and 
early replacement,” he said. 

The new combinations in the D-23 
series are powered by 371-cubic- 
inch, valve-in-head engines. Hy- 
draulic brakes with reserve tank 
and 9:00 by 20 tires are standard, 
with full air brakes and 10:00 by 20 
tires optional. Single reduction rear 
axle is standard with double reduc- 
tion and two-speed axles optional. 

These moves, Hilty said, are “only 
a foretaste of Reo planning for the 
future.” 





Rootes Group Sales Head 


Arrives for U. S. Duty 
NEW YORK, — Norman Garrad, 
sales manager of the Sunbeam- 
Talbot, one of the motor cars man- 
ufactured by the Rootes group of 


try to assist in the promotion and 
sales of the Hillman Minx and Sun- 


out the U.S, 

Col, Garrad served with the Brit- 
ish forces in the Middle East and 
Rast Africa. A well-known inter- 
national competition driver, he was 
a member of the Talbot racing 
team in events in Switzerland, 
France, Norway, Sweden, Denmark, 
Italy and Ireland. He was one of 
the successful drivers in the recent 
Alpine trial, the most strenuous 
road race in the world, according 
to authorities. 





England, has arrived in this coun- | 


beam-Talbot automobiles through- | 


TRUCK SECTION 


| Glase Industry 


Ends Best Year 
In Its History 


TOLEDO.—The flat glass indus- 
try closes 1948 as the best year in 
its history, according to John D. 
Biggers, president of Libbey-Owens.- 
Ford Glass Co. 

If the auto industry and building 
firms do just as well as they did in 
1948, Biggers predicted that glass 
sales will show a 10 percent in- 
crease in 1949. 

“We are finding a steady upward 
| trend in flat glass sales due to the 
| public demand for larger windows 
|}and improved visibility in automo- 
| biles,” he said. 

Production of polished plate glass, 
| window glass and safety glass will 
show about a 12 percent increase in 
dollar volume during 1948 over 1947, 
Biggers reported. 

| Price adjustments account for 
only a small part of the overall dol- 
lar volume gain, he explained. 








TAA Schedules 
Board Meeting 


NASHVILLE. — Herbert Roberts, 
president of the Tennesee Automo- 
tive Assn., has called a meeting of 
the group’s board of directors at 
the Noel hotel here Jan. 10. Policies 
to be pursued in the coming year 
will be discussed, Roberts said. 

In preparation for the meeting of 
the Tennessee legislature, Roberts 
also announced appointments to the 
TAA Public Contacts committee, 
which will be chairmanned by 
James A. Ayers, Ayers Motor Co., 
Chattanooga. 

Committee members are: Roy C. 
McClure, McClure Motors, Bristol; 
George M. Green jr., General Truck 
Sales, Inc., Nashville; Herbert 
Herff, Herff Motor Co., Memphis; 
Erskine Sharp, Sharp Motor Lo., 
Pulaski; E. N. Parkes sr., Parkes 
Motor Co., Lawrenceburg; W. Carl 
Tisdal, Wilson Motors, Inc., Jack- 
son; L, F. Buschbaum, Buschbaum 
Motor Co., Knoxville, and Marshall 
F. Priest, Priest Motor Co., Hunt- 
| ingdon. 


Lawley Elected 
In Atlantic City 


ATLANTIC CITY, N. J.—Thomas 
Lawley (Nash), Atlantic City, was 
named president of the Atlantic 
County Automo- 
bile Dealers Assn. 
at the associa- 
tion’s annual 
meeting. 

Lawley succeeds 
L. Edison Mathis 
(Studebaker), also 
of Atlantic City. 
Other officers 
who were elected 
at the meeting 
include Bud Had- 

Thomas Lawley don, Pleasantville, 
vice-president; William Ruffu, 
treasurer, and Peter Shaffer, secre- 
tary, both of Atlantic City. 

Trustees elected are Samuel Ros- 
|enblatt, Peter Ranier, W. Chandler 
Stewart, James Brogan and retiring 
president Mathis. 








|Ohio Car Registry Tops 


|2 Million for First Time 


COLUMBUS, O.—For the first 
time in history, Ohio’s bureau of 
motor vehicles has licensed more 
|than 2,000,000 passenger cars, it 
| was reported last week. 








SHOWS SPAN OF THE STUDEBAKER SAGA—They ride their broncs right into the show- 


| 


room when they go to town to buy trucks out in Arvin, Calif. Here's a scene in the Per- 
menter & James Studebaker dealership as General Manager Roxford, left, of the 287,000- 


| acre Tejon ranch, accepts delivery of a Studebaker ‘49er pickup truck from Houston James 
| of the dealership. At right, with the horse and old Studebaker wagon (still used on the 
| ranch) are Tony Araujo, cattle superintendent, and his assistant, Jim Rocha. 
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TRUCK SECTION 


MacDonald’s Beecroft Lecture: 





Driver Is Key to Safer Highways 


Eprror’s Note: Under the will 
of the late David Beecroft, for- 
mer president of the SAE, an an- 
nual award is made for outstand- 
ing contributions to traffic safety, 
with the recipient delivering the 
Beecroft Memorial Lecture. Fol- 
lowing is the first of a series of 
installments in which AvuToMOTIVE 
News presents a condensed ver- 
sion of the 1948 lecture delivered 
by Thomas H. MacDonald, com- 
missioner, U.S. Public Roads Ad- 
ministration, before the SAE 
Washington chapter. We believe 
this is of vital interest to every- 
one associated with automotive 
transportation. 

t am & 


7 PAPER purports only to 
record the devoted work of many 
individuals and many organizations 
to advance the cause of highway 
safety. The Action Program of the 
President’s High- 
way Safety Con- 
ference, the ex- 
tensive work of 
the Automotive 
Safety Founda- 
tion, that of the 
National Safety 
Council, and of 
many others, are 
reflected in the 
conclusions 
reached. .. . 

An effort has been made to elimi- 
note personal opinion, and to sub- 
stitute conclusions supported by de- 
tailed observations of controlled re- 
search carried on over a sufficient 
period and with adequate repetition 
to justify confidence in the results. 

It is, however, not the intention 
to reflect an implication of final- 
ity. Continuing research will re- 
fine and illumine problems which 
are as yet obscure, but it is cer- 
tain that driver behavior (en 
masse) is the key to safe high- 
way design. 

When the motor vehicle first ap- 
peared, it was held to be a legal 
interloper on highways whose func- 
tion was to serve horse-drawn traf- 
fic. As the number increased, only 
minor concessions were made to its 
higher speed in the way of super- 
elevated curves—probably borrowed 
from prior railroad practice. 


The effects of railway engineering 
tenets upon highway design are evi- 
denced by the meager tolerances 
which have been built into our | 
roads, and which reflect operations 
on fixed tracks not subject to devia- 
tion from course, 

* = * 


HE MOTOR vehicle in motion is | 

not only highly flexible; at very 
low densities of traffic the operation 
begins to take on the character of 
the stream flow, and the individual 
vehicle loses its identity and its 
freedom. As an integral part of a 
traffic stream, each vehicle affects 
and is affected by, all of the other 
vehicles in its own flow line, and in 
contiguous streams, 


The driver en masse is not de- 





Comm. MacDonald 





signed for high speeds with safety. 
Once the mean and range of human | 
behavior are determined by precise | 
measurements extended to thou- | 
sands of observations until the gen- | 
eral pattern emerges, the design | 
limits thus fixed will have sufficient | 
tolerance to provide for the usual 
departures from the norm. 
Highway capacity adjusted to 
traffic volume is a major factor in 
safe highway design. True econ- 
omy is served only if this test is 

met, and thus safety becomes di- 
rectly a measure of efficient as 

well as economical design. 

The ratio of commercial vehicles 
to passenger cars has important ef- 
fects upon the road capacity to 
carry traffic. In 1904 the ratio of 
trucks and buses to passenger cars 
was 1 to 78; by 1910 this ratio had 
become 1 to 45; in 1920, 1 to 7.3; 
1930, 1 to 6.5; 1940, 1 to 5.9; and it 
is expected that 1948’s ratio will be | 
about 1 to 4.5. 

The percentage of commercial ve- 
hicles in the total daily traffic flow 
is continuing to increase, and for 
this reason more adequate recogni- 
tion of the requirements of such | 
traffic must be incorporated in the | 
design to insure safe, efficient oper- | 
ation of all traffic. 

. * + 


yy THE YEARS just prior to 1946 | 
the national fatality rate was/| 
about 12.0 deaths per 100 million 


vehicle-miles of travel. In January, 
1946, the rate was 12.4. 

The President’s Highway Safety 
Conference was called in May, 1946, 
and notwithstanding the bad record 
of the first three monthse of that 
year, the upward trend was halted 
and turned abruptly downward so 
effectively that the year ended with 
a rate of 9.8. 

The wholehearted support, and 
the devoted interest and efforts of 
organizations, officials and the pub- | 
lic in putting into effect the action | 
program developed through the | 
Conference, are mainly responsible 
for the reduction in the fatality rec- 
ord to the estimated rate for 1948 
of 7.8 per 100 million vehicle-miles. 





As this rate is lowered we must 
expect to reach a critical point at 
which a continuing decrease will 
prove impossible through educa- 
tion, enforcement and the other 
means which have been respon- 
sible for the splendid record made 
since May of 1946. 

We know that major reductions 
in the fatality rate can be made by 
providing properly designed, mod- 
ern highway facilities, as is evi- | 
denced by the record of highways | 
on which the accident potentials 
are greatly reduced, 

The following highways carry 
large volumes of traffic and have 
fatality rates as low as one-fifth or 

(See BEECROFT, Page 40, Col, 5) 








DODGE DEALERS REMEMBER AMPUTEES—Patients at Walter Reed hospital, Washington, 
can now practice driving an automobile equipped with ‘'steering-rod" control similar to 
that used by President Roosevelt when he drove himself. The sedan was presented to the 
hospital by 14 members of the Metropolitan Dodge Dealers of Washington. Presentation 
was made by George Little, Dodge regional manager. Col. Joseph U. Weaver, Walter 
Reed commanding officer, accepted the gift. Left to right: F. W. Yale, regional manager 
of Plymouth; Weaver; Corp. Paul Zimmaro, amputee (in car); Little, and Col. John Coates, 
executive officer of Walter Reed. 


You Can Depend on the Name 





STROMBERG 





REG. U. S. PAT. OFF. 


for the finest carburetion 


ECLIPSE-MACHINE DIVISION OF 


¢ Standard Equipment Sales: Elmira, N. Y. 
Service Sales: South Bend, Ind. 





AVIATION CORPORATION 
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Candid Camera 
Bus Company Makes 


Road Films 


PROVIDENCE, R. I.—(UTPS)— 
In the interest of safety on the 
highways of the state, Rhode Is- 
land drivers for at least one bus 
company are being filmed on the 
road by a prowling motion picture 
camera. 

Loaded with 16-mm. film, the 
camera is mounted inside a pri- 


| vate car with the lens against the 


windshield. It photographs the 
handling of the bus or truck it is 
following and records its speed. 

George Middleton, general man- 
ager of one of the local transit 
companies subscribing to the cam- 
era service, conducted by a na- 
tional insurance firm, says the 
movies will have a “big psychologi- 
cal effect.” 


AUTOMOTIVE NEWS offers to adver- | 


tisers a weekly audience of an estimated 
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Highways & Safety + ate 


10 States to Weigh 
Good-Roads Laws 


TATE CONSTITUTIONAL | 
amendments requiring that high- | of the feasibility of the project to 
|abstain from entering any 


| way user taxes be used for highway 


pitts had sufficiently convinced him 


more than 100,000 cover-to-cover readers!| purposes only are expected to be/| minute objections. 
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This Safe 


LOADER 


AND UNLOADER 
Cuts Delivery Costs 50% 


Betters haulers everywhere who keep careful cost records are using Anthony 


Lift Gates’ 
about them because: 


and both owners and truck drivers are extremely enthusiastic 


® With “Lift Gates” on their trucks they make more 


deliveries daily. 


® Trucks arekept on the move. 

® Time-killing work and lifting is avoided. 

® Personnel accidents resulting from lifting and drop- 
ping heavy objects are cut to a minimum. 

® Merchandising damage claims become almost a 
thing of the past because Anthony “Gate Lifts” 
handle loads so gently. 


Anthony “‘Lift Gates’’ are hydraulically operated off the P.T.O. of your truck. 


They fit all 1-ton and heavier trucks and semi-trailers. 


Six years of Proved 


Performance. Many thousands in use. A simple rugged “‘gate’’ with fewer 


working parts. 


Only one cylinder and only one valve. 


Let us show you how 


much you make with Anthony “Lift Gates.’’ 
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Dept. 8128, Streator, Ill. 
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AUTOMOTIVE NEWS 


BINDER for 
Automotive News 


ANSWERING many requests from our 

readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 
















BOOK 
DEPT. 








DETROIT. 26 


| considered by at least 10 more leg- | 


islatures this coming year. Twenty- 


one states already have similar | 
latest being Massa- 


amendments, 
chusetts, whose voters approved a 
“good roads” amendment in No- 
vember by a vote of five to one. 

With the Massachusetts vote 
this fall, some 12,000,000 voters 
have expressed themselves on the 

issue of banning or strongly 
limiting diversion. 

The margin of victory for the 
good roads forces has been equally 
striking. In the 21 states with con- 
stitutional amendments, 8,358,128 
voters have voted in favor of the 
amendments, while only 3,525,290 
have voted against. 

os ” + 
S COMPARED with votes in 
presidential elections, where the 
margin of victory is proportionately 





Langmuir earlier had discussed 
the project and possible opposition 
with members of the New Hamp- 


shire Highway Users Conference. | 
No opposition was expressed at the 
meeting of the governor and council. | 
On the basis of a 15-cent toll 
| charge for passenger cars, and rates | 


ranging from 15 to 50 cents for 
trucks, Coverdale & Colpitts recent- 
ly reported to the state highway de- 


last- | 








partment that bonds of $7,500,000. 


|for the New Hampshire turnpike 


could be retired well within the 30- 


year limit, either at an interest rate | 


of 1% percent or 2% percent. 


The estimated traffic volume for | 


the new road in 1950 is 1,949,000 ve- 


hicles, which would produce reve- | 


nue of $323,000. Annual operating 
expenses will vary between $75,000 
and $80,000. 

Langmuir and the highway users’ 


Dealers’ Safety Devices 
Devices ranging from helicopters to citations for safe driving have 
been adopted by automobile dealers to promote the cause of safety. 
| In Detroit, the Automobile Dealers Information committee of the 


taxes for large, urban centers. 


Michigan Good Roads Federation, headed by newly-appointed chair- 
man Frank McMillan of McMillan Packard, Inc., hired a helicopter 
to fly over proposed expressway routes in the city to get an idea 
of how much time drivers will save when the roads are completed. 
The attendant publicity also called attention to the committee’s 
efforts to obtain a more equitable share of state vehicle and gasoline 


United Motors, Inc. (Dodge), New Bedford, Mass., has enlisted the 
cooperation of the city’s police department in selecting a careful 
driver daily. The company salutes the careful driver for the day in 
a@ newspaper ad and also presents him with a decal which can be 
pasted on the windshield to let other drivers know they’re looking 


at a winner. 


downtown. 


much smaller even in landslide 
years, the voters have given a mar- 
gin of about 2% to 1 in favor of re- 
quiring highway use of their special 
highway tax funds, such as gasoline 
taxes and registration fees. 

Lending strength to the state 
movements to curb diversion has 
been the postwar evidence that 
many highways are inadequate. 
Diversion is viewed by Arthur C. 
Butler, director of the National 
Highway Users Conference, as 
one of the principal causes of 
highway system shortcomings, 

+ * + 

TATES WHERE activity is ex- 

pected this year in behalf of 
good roads amendments are Florida, 
Georgia, Illinois, Indiana, North 
Carolina and South Carolina, New 
Jersey and Virginia. 

New York and Rhode Island 
are also expected to see attempts 
to substantially reduce, or pro- 
hibit, historically heavy diversions. 
Campaigns may also be under- 
taken to get amendments in still 
other states. 


In addition to the foregoing, 
states which lack anti-diversion 
amendments are: Alabama, Ari- 
zona, Arkansas, Connecticut, Dela- 
ware, Louisiana, Maryland, Missis- 
sippi, Montana, Nebraska, New 
Mexico, Oklahoma, Tennessee, Utah, 
Vermont, Wisconsin and Wyoming. 


Coast Toll Riad 
Wins Approval in 
New Hampshire 


With threatened last-minute op- 
position failing to .materialize, the 
New Hampshire governor and coun- 
cil has given final approval to the 
awarding of the contract for an ex- 
press toll highway along the state’s 
coastal region for $5,251,024.50. 

John D. Langmuir, executive di- 
rector of the State Federation of 
Taxpayers, announced after the 
construction contract had been 
awarded that his studies of a sur- 
vey made by the New York engi- 
neering firm of Coverdale & Col- 





The Greater Detroit Plymouth Dealers Assn. has inaugurated a 
morning radio program to give drivers the latest information on 
weather, traffic conditions and safety hints. The program includes 
a broadcast from police headquarters on accidents reported in the 
previous eight hours and information on the best routes to follow 





group had become concerned over 
the financial aspects of the New 
Hampshire project after it had been 
reported that the Maine turnpike, a 
toll project between Portland and 
Kittery, had failed during the early 
months of its operation to take in 
enough revenue to cover interest on 
the revenue bonds which financed 
its construction. 

Langmuir subsequently pointed 
out, however, that the New Hamp- 
shire and Maine projects are not 
similar in some important respects. 
The old Route 1 in Maine, he said, 
is a reasonably adequate highway 
and travels through, or close to, the 
coastal resort communities between 
Kittery and Portland. He felt this 
is part of the reason why the Maine 
turnpike didn’t receive heavier traf- 
fic this year. 

Route 1 in New Hampshire, on 
the other hand, is almost strictly a 
highway used for through traffic, he 
said, and is not adequate to handle 
its present traffic load. Even if the 
toll road were not constructed, he 
said, it would be necessary to spend 
close to $2,000,000, more or less, to 
widen this road. 








‘TRUCK SECTION 





No Increase Likely 4 


In Calif. Gas Tax 

California State Public Works 
Director Charles H. Purcell has 
announced that his department 
will not ask an increase in the 
state gasoline tax at the 1949 
state legislative session but will 
oppose any move to cut reve- 
nues for highway expansion. 

Purcell took the stand that 
the highway financing setup pro- 
vided by the Burns-Collier bill 
enacted in 1947 ought to be left 
alone if the state legislature 
wants California’s highway con- 
struction program to continue 
at its present rate. 





69% of Mishaps 
In Minn. Top 
$50 in Damages 


Licenses of 12,100 drivers have 
been suspended in Minnesota over 
the past two years for failure to 
comply with the state’s safety re- 
sponsibility law, the State High- 
way department revealed. Of this 
number, 8,247 drivers later squared 
accounts to meet the law and get 


| their licenses back. 


In a detailed study of the work- 
ing of the law during the two years 


| of its life, the highway department 


found accidents involving 200,021 
drivers had been investigated and 
that 69 percent involved personal 
injury or property damage in ex- 
cess of $50. 

These latter drivers were re- 
quired under the law to be ade- 
quately covered by insurance, to 
post bond, or to settle claims 
against them if they wished to 
retain their licenses. The records 
showed that 86 percent of these 
drivers, or 123,413, filed proof of 
insurance protection. On the other 
hand, 12,100 drivers licenses were 
suspended because of failure to 
comply with the law. 

The Safety Responsibility section 
was required to evaluate the dam- 
ages in 27,932 traffic accident cases 
where there was not insurance and 
no immediate settlement of claims. 
Damages in these cases alone came 
to an average of $410. 

7 7 a 


Hospitality 
Tourist Satisfaction 
Sought by Ga. 


Improved relations between out- 
of-state motorists and Georgia law 
enforcement officials is the aim of 
a program by the Georgia State 
Agricultural and Industrial board. 

Noting that some communities 
have been accused of operating 
speed traps, the board explained the 
program has been started to remove 
any legitimate complaints from 
criticisms of enforcement methods 
applied to visiting motorists. 

The Georgia Highway Assn.’s con- 
ference is supervising the program, 
with cooperating groups including 
the Georgia Motor club and the 
State Chamber of Commerce. 

Plans call for contacting local 
groups that have been the source of 
complaints, encouraging develop- 
ment and improvement of accom- 
modations for tourists and sub- 
mitting a proposal to the state 
legislature which will eliminate 
speed traps and other unfair traffic 
law enforcement methods. 








MORE WORK FOR TRUCKS—More and more, manufacturers are becoming dependent on 


the motor truck to make deliveries from the point of production to the point of use. 


This 


applies to virtually everything from raw materials to finished products. Parts and semi- 
finished products are handled in great volume by truck. For example, White tractor semi- 
trailer units of Commercial Motor Freight recently delivered hundreds of thousands of 
Champion plugs to the Cleveland and Columbus (O.) warehouses of the National Automo- 
tive Parts Assn. to supply the tremendous demand in these areas. Day and night, motor 
trucks are pulling up to industrial platforms with the supplies that keep production lines 


running, an 


d by the same token there is the constant stream of supplies that feed dis- 


tribution outlets. Motor truck versatility is responsible in no small way for America's high 


standards of living, the company points out. 
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| In the Letterbox 


| (Continued from Page 4) 
ket price, we always have black 
market operations. Not all con- 
sumers can be prevented from of- 
ering the market price, and not 
ill sellers will refuse these offers. 
In most cases the black market 
prices are superior to the fixed | 
prices—which have been fixed too 
low to equate supply and demand. 
Some people argue that if buyers | 
pay more for automobiles, they | 
would have less to spend for hous- | 
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ing, clothing, and other things. But 
when buyers pay more, sellers re- 
ceive more. 

Any loss in buying power of those 
who pay more for an article, is 
exactly offset by the gain in buying 
power of those who receive more 
for the article. It is the free mar- 
ket which keeps production most 
closely geared to the demands of 
consumers. 

Controlled prices compel people 
to shift from goods _they want 


NOT A FRILL OR ORNAMENT 


BUT A PRACTICAL ANSWER 
~-«- TO A SERIOUS NEED. 


STUR-DEE 


TOMS M4 a aNd 


GRILL GUARDS * 


The 
STUR-DEE 


is an engineered 
grill guard with an 


exclusive method 





of mounting that provides maximum protec- 


tion of costly front-end 


... no rattling ...no 


parts ... No vibration 


excess weight to 


affect front-end balance ... and no frills to 


“compete” with the carefully planned lines 
of the truck. Write for prices and details. 


VOLTZ BROTHERS, 





Lt 


2520 South Indiana Ave. 
CHICAGO 16, ILLINOIS 


PT aga 
POST-WAR CARS? 
ae Clymer’s Books and Find Out! 





i a ae 


a — ¢ 


Investigation 
tells you the 


STUDEBAKER 
t. A.-Denver and re- 
turn. Cheyenne - Selt 
leke City Record 
Run. 


NEW FORD 
3-Flag Test Run. Can- 
eda to Mexico. Dry 
WH Lakes Speed Test. 


BE REUERREREURREES 


@@ CLYMER MOTORS, Dept. DAN. 
@ 1268 S. Alvarado 
& Los Angeles 6, Calif. 


Enclosed find $.............. ieee D ¢.0.0. 
Send following books: 

g 

® 

I No 

BB Addres 

Oe Cai -O ectterietsinni easier cementite 

Aenea ee me oo 


NOW READY! 
COMPLETE DATA ON MANY POS 
Having no connection with any car factory, Clymer 
tells you FACTS... 


ions tabulated. 200 owner letters. 


100 PHOTOS IN EACH BOOK 
Each car test consisted of 3000-mile run for 
economy, power, speed, roadability. A part-by-part 
analysis. 100 photos in each book . 
travelog. MOST UNUSUAL TESTS AND INVESTIGA- 
TIONS EVER MADE. 


M@ EACH BOOK IS ALSO A TRAVELOG — $1.50 Each Postpaid. 
Gal i MAIL COUPON NOW @@ 7 
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-WAR CARS 





Floyd Cl 







in an unbiased Report and 
on new cars. He pulls no punches. . 
good and the bad. 3000 owner opin- 

















- interesting 









KAISER-FRAZER 
Detroit to L. A. and 
Piss Peak tant. &. WOH. 0. C. to bee 
C. to Denver Record Omahe 
Run. Cheyenne Record Run. 


NEW MERCURY 


Angeles. 


NEW — Just Qutt 


= MOTOR SCRAPBOOK 
No. 5. » Clymer's latest and 


best. 200 early cars illustrated, 
described — $2.00 Postpaid, 
Deluxe Edition $3.00 


Clymer’s 1948 Indianapolis 
**500"" Race Book. Complete 
data 100 photos, $1.50 Postpaid. 





more to goods they want less. 
Price-fixing interferes with the sat- 
isfaction of desires. 

The House (Macy) committee, 
not the auto dealers, needs to be 
investigated for this committee is 
operating a black market in eco- 
nomic principles.— JoHN Scoviie, 
economist, Detroit. 

+ + * 
Free Enterprise 


The other evening my son, who 
is 13, and in his first year of high 





school, asked me to help him write 
a piece on “free enterprise.” I told 
him I would be glad to help, but 
that I was not going to write it 
for him. He said he thought he 





should start off with a definition. 
I agreed and went on reading my 
paper. 

About a half hour later he said, 
“Dad, I can’t find anything at 
all on free enterprise in the en- 
cyclopedia.” I couldn’t believe 
that so I looked too. He was 
right. It just wasn’t there. We 
then searched through a half 
dozen other reference books, in- 
cluding three dictionaries, with- 
out finding anything. 

In the end, and between us, we 
worked out the following: “Free 
enterprise is, first, the right of each 
individual to decide for himself 
what his occupation shall be and 
to change occupations whenever 
he wishes; and, second, the private 
ownership and management of the 
tools and other means of produc- 
tion and distribution.” 

We also had a little discussion 
about free enterprise; how it was 
guaranteed by the Constitution of 
the United States; how, in turn, 
the Constitution itself was founded 
on the Fundamental Law which is 
the basic principle of man’s be- 
havior; and how, only by operating 
according to the Law’s rules can 
man make life’s forces function in 
harmony, each in its own given 
sphere. As president of the Na- 
tional Small Business Men’s Assn., 
I felt qualified to talk about such 
things. 

The definition served its pur- 
pose and got the boy an “A” on 
his paper, but not being able to 
find a definition in our encyclo- 
pedia, which is about the best 
there is, worried me. 

The next morning my secretary 
went over to the Chicago public 
library, one of the largest and best 
in the world... 

The librarian in the reference 
section said she could find it and 
confidently pulled out White’s Po- 
litical Dictionary. There was noth- 
ing. She was surprised, but went 
on to a volume of American politi- 
cal terms, and from there to a set 
of political encyclopedias, and then 
even to a book of law terms. She 
found nothing. She called in an- 
other librarian to help. They tried 
the business section. They were 
very obliging, but the definition 
just wasn’t to be found... . 

No wonder the reds and other 
radicals are able to create so much 
confusion in the minds of so many 
Americans concerning our eco- 
nomic system when none of our 
reference books contain a defini- 
tion of what free enterprise is, 
how it works, who benefits and 
why. This is a serious oversight; 
yes, it is a colossal oversight which 
I, as one American, call on all 
publishers of encyclopedias, dic- 
tionaries and reference books to 
correct immediately. — DeWrrt 
Emery, president, National Small 
Business Men’s Assn., 39 S. LaSalle 
St., Chicago. 


* 
Likes Woolf 

Please accept our congratulations 
and thanks for the article entitled 
“Salesense in Advertising” by 
James D. Woolf, which appeared 
in the Dec. 6 issue of AUTOMOTIVE 
NEws. 

This is one of the finest articles 
on advertising for small business 
that I have seen. Not only was it 
well written, but it left the reader 
with a sense of challenge and en- 
couragement to meet the challenge. 
I hope you will be able to find 
more articles of the same quality 
for future issues of AvuTOMOTIVE 
News. 

We are finding your publication 
very helpful for the members of 
our association.—Mary JaNe SULLI- 
VAN, executive secretary, National 
Car Rental System, Inc., St. Louis. 


* * 





| Michigan City (Ind. ) School. 


Gets Ford From Wilson 


A 1949 Ford, equipped with dual 
controls for driver training, has 
been presented to the Elston high 
school for use | by Wilson Sales & | 


39 
diene Inc. (Ford), Michigan City, 
Ind. 


On hand for the presentation 
ceremony were: M. B, Wilson, pres- 
ident of the company; H, V. Luke, 
manager of the Chicago Motor club, 
and C. F. Humphrey, principal of 
the school, 
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THE VIKING 


Men's 2-piece set consisting of 2-Suiter and Overnighter. 
Solid brass hardware. Scientifically designed clothing fixtures. 


| peed ORDER DIRECT FROM THE MANUFACTURER 


ping steel frame. 


FIRMAN LEATHER GOODS CORP. 


Please ship following: 

No. tC—2-pe. VIKING Set in Top- 
Grain Cowhide or Imported Pigskin. 
No. 1D—-pc. VIKING Set in 
Debulf Cowhide. 









FIRM NAME 


ADDRESS 
BUYER'S SIGNATURE 


137 EAST 25th STREET, NEW YORK 10, N. Y 
No. OF SETS 








(© Also send me illustrated catalogue. ‘ond price list of your complete Tine. 


New car purchasers are always 
“'travel-eminded."” You will find 
it easy and profitable to sell them 
nationally advertised “Travel Test- 
ed” MAXIMILLIAN matched 
luggage . . . which they can con- 
veniently pay for as part of their 
cer payments. 
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“For additional Ladies’ pieces refer back to our large ad of Dec. 13th" 
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Survey Across Nation... 
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For Stop-and-Go Trips 


Truck Market Tighter, 
City Reports Show 


(Continued from Page 32) 


ances over the actual retail market 
value of the tradeins in order to 
make sales. 

Used-truck dealers, without bene- 
fit of new-truck franchises, are at a 
virtual standstill, loaded to the gills 
with unsaleable merchandise and 
with no desire to buy anything else 
at any price. The market is flooded, 
and no takers, hao 


Des Moines 


Sales of heavy trucks have slowed 
considerably, but demand still is 
strong for light models, a survey of 
13 Des Moines truck dealers showed 
last week. Three reported that the 
used-truck market is fairly good, 
and the rest said demand was slow. 
Only one dealer said business was 
brisk for all models, both new and 
used, 

Two dealers noted that business 
had taken a turn for the worse in 
the last two or three weeks after 
fairly bris« fall trade. 

Despite discounts up to 20 or 22 
percent being given by some deal- 
ers on heavy trucks, most of the 
dealers found them hard to move, 

Those who handle only trucks say 
they are put at a disadvantage by 
some auto-truck dealers who not 
only give discounts but also a bonus 
of a new car in the bargain. 

* 


Kansas City 


A 25 to 30 percent drop in the 
sales volume of trucks in this area 
is noted by dealers who state that 


affected, with the greater slump in 
the latter. 

“This is more than the normal 
seasonal 10 percent slump,” one 
dealer said, “It started back in Oc- 
tober prior to the election when 
people held back to see what 
changes would take place. We hit 
a new low in November but Decem- 
ber is turning out to be a banner 
month.” 

He was highly optimistic about 
the 1949 possibilities. He is a dealer 
in low-priced trucks. However, 
other dealers were not so optimis- 
tic. They have experienced a slump 
in the new models from one-ton 
size and heavier. New models under 
$2,200 are selling best, they said, 

Used models $1,000 and under are 
best sellers in the old-truck group, 
with 1936 to 1942 trucks in demand. 


Ottawa 


New-truck dealers are finding 
that prices are not affecting their 
sales volume except that customers 
seem to be looking around more for 
the heavier models and accepting 
available lighter models only after 
sales talk has been used to con- 
vince them, 

However, these new-truck deal- 
ers are generally inclined to com- 
plain about their available sup- 
plies of heavier models, which are 
popular, since they feel that they 
are losing profitable business now 
by being unable to meet the de- 
mand. 


Another point raised by new-truck 


MAKE USED TRUCKS 
..» SALEABLE ... 


With Arndt-Palmer 


Truck Cab 


Renew Kit 


After 


Complete Refinishing Materials . . . 
for Interior, Seats, Mats, Steering 
Wheel, Instrument Panel, Head 


and Side 
@ 


Special 


3 to 4 Cab 
Unit Pack 


Linings 


$295.90 


C.O.D. or Check with Order 
Full Instructions with Each Kit 
Order Now to Get High Dollar on Used 


Truck Sales ....I 
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is standard equipment. 


dealers is that many customers ap- 
pear to have purchased “in a rush” 
models which they really did not 
want, including surplus war assets 
trucks, and they are now seeking to 
get new trucks. This, say the new- 
truck dealers, may open a large 
field for sales of new vehicles in 
1949, and, perhaps, bring more used 
trucks on the market, if such sales 
are completed. In this category of 
prospects for new trucks are in- 
cluded many veterans. 

On the other hand, used-truck 
dealers report that the market is 
now in some sort of slump and, 
while prewar models are selling 


best, prospective customers are 
balking at prices. 
. * * 
Fargo, N. D. 


Dealers here say the market is 
filling up with heavy trucks, al- 
though light trucks are still in de- 
mand. One dealer said that the 
market has dropped about 50 per- 
cent due largely to men buying up 
quantities of trucks in the East and 
Middle East and then loading the 
market here. Used-truck sales are 
slow. One dealer said there must be 
a drastic price reduction before 
they will move, 

+ > . 


Dallas 


The market for trucks in this 
area has been extremely slow the 
past few weeks, especially in the 
two-ton and up brackets, dealers 
report. And the market is also 
slowing in the 1%-ton category. 

Though some of the lag is at- 
tributed to year-end exhaustion 
of appropriations by buying con- 
cerns, dealers express the view 
that an anticipated pickup after 
the first of the year would be at- 
tributable to purchasing for 1949 
needs regardless of firm prices. 

Even anticipated price increases 
are expected to have little effect on 
the market, one way or the other. 
Price reductions, even, would not 
have the effect of increasing the 
demand in the medium and heavy 
categories. 

The demand for the light stuff 
continues well ahead of supply, and 
is expected to do so, regardless of 


price, until absorption point is 
reached, 
* * « 
Baltimore 


The picture on new and used 
trucks here is not very bright, ac- 
cording to dealers. One dealer said 
prices of used trucks had fallen off 
50 percent from last year. The old- 
est and newest truck models are 
selling best in the used vehicles. 

Medium-priced trucks are selling 
the worst, according to reports. 

However, light trucks, half-ton, 
three-fourths-ton and one-ton, are 
going well in the Baltimore county 


section. 
+ o * 


Cleveland 

A generally optimistic note is evi- 
dent among dealers selling light- 
panel and small trucks. However, 
in the large-size and heavy trucks, 
dealers report they’ve got to go out 
and sell, 

It is, they say, “a buyers’ mar- 
ket.” 

Dealers who don’t get many of 
the lighter trucks find they occa- 
sionally have to make a deal of a 
heavy truck with a passenger-car 
tie-in. 

Ford dealers say the market con- 
tinues to be firm, with emphasis on 
the light-panel model. Repair and 
parts department in truck field is 
strong and heavy overtones for con- 
tinued success as long as service is 


FREQUENT STOP SERVICE—New Western all-steel body for the new Chevrolet 37-42 and 
‘orward control chassis. A standardized body built from a kit of parts designed and 
furnished by Western Motors, Cicero, Ill. Can be assembled locally by any one of the 237 
Lindsay body builders around the country. Has a standardized sub-frame that bolts to 
existing holes in the Chevrolet chassis, no holes to build or brackets to weld. Sun visor 


--- ——® 


STEEL SLIDING DOORS—Driver's seat is 
mounted along side of engine hood, giving 
access to side, steel sliding doors hung on 
heavy frame and run on rollerskate wheels, 
ag = panels can be quickly replaced in 
any Lindsay shop, the company states. Price 
is prime $1,500 subject to regular dealer 


Gece. Made by Western Motors, Cicero, 


offered to truck buyers. Many deal- 
ers are stressing service and cus- 
tomer contact. 

White Motor Co. here is optimis- 
tic over coming year’s sales. Offi- 
cials point out the public is not 
buying blindly; that there is selec- 
tion in buying. Also, indications 
are strong that the next 12 months 
may be a definite replacement 
market, 

White will come out with a new 
line and new models in the spring. 

* * + 


South Bend 


New-truck and used-truck deal- 
ers in the South Bend area report 
that the market for light trucks is 
very good, while the market for 
heavy trucks is not so good. The 
used trucks are moving well, when 
priced right. The prices will con- 
tinue about the same. The volume 
of sales has been good. 

+o . + 


Lincoln, Neb. 


New trucks, except light pickups, 
are priced out of the market, report 
several dealers. The heavy-duty 
models are sitting on the floors 
while the traffic in used trucks is 
brisk. 

All used models are in demand. 
One dealer reported two recent 
price increases on new trucks. 
These advances stopped new- 
truck sales. 

One dealer reported a waiting list 
on pickup trucks, with the demand 
easing off on all other models and 
little call for 2-ton heavy-duty 
trucks. Volume of sales has fallen 
on all models except pickups. 








TRUCK SECTION 


| So They'll Know 


Ford Handbook Given 


To 65,000 Workers 


DETROIT.—Ford is distributing 
handbooks explaining company 
policies and practices to the 65,000 
hourly employes at its Rouge plant. 
Mel B. Lindquist, general industrial 
relations manager, says the hand- 
books will be given to each new 
employe at the Rouge when he is 
hired. 

The handbooks are part of the 
company’s campaign to keep its 
employes fully informed. Similar 
handbooks are being prepared for 
hourly employes at all other Ford 
and Lincoln-Mercury plants and for 
salaried personnel, 

Entitled “Your Future with Ford,” 
the pocket-size book has a front 
and back cover in four colors, show- 
ing a section of the Rouge plant. A 
map of the Rouge plant has been 
inserted in the book, with a key to 
the location and names of all the 
buildings. 


Beecroft 


(Continued from Page 37) 
one-third the national average be- 
cause of the controlled access de- 
sign in which conflicts of all kinds— 
cross traffic, pedestrians, and traffic 
entering along the roadsides—have 
been materially reduced or elimi- 
nated: 

Merritt and Wilbur Cross Park- 
ways (1946), 2.5 deaths per 100 mil- 
lion vehicle-miles; Chicago Outer 
Drive (1946), 2.9; Riverside Drive, 
Calif. (1941-44), 3.0; Arroyo Seco 
Parkway, Calif. (1941-44), 3.9; Met- 
ropolitan New York parkway sys- 
tem (1938-48), 2.5, and Pentagon 
Network, Washington (1942-48), 1,5. 

. * > 


HERE ARE two details of de- 

sign that cannot be overcom- 
mended that have been or are being 
put into practice as safety meas- 
ures. One is the installation of cen- 
ter curbs on the earlier undivided 
parkways. These have successfully 
eliminated the deadly head-on col- 
lisions. The other is the installation 
of paving blocks to support heavy 
vehicles on the shoulders when dis- 
abled. 

The responsibility of the individ- 
ual toward the public to preserve 
highway safety should be activated 
by school instruction, town meet- 
ings, community forums, local co- 
ordinating and action committees, 
support by the press, discussion 
groups—all of which are calculated 
to impress the individual with his 
responsibility to the public and in 
this way mould or remould the hab- 
its and attitudes relating to safety 
on the highways. 

Each driver in a stream of traf- 
fic, in a high degree, loses his 
freedom of action, and is circum- 
scribed by the action of others. 
His performance is limited by, 
and becomes part of, the traffic 
flow, which is a composite of the 
reactions of a multitude of drivers. 

Thus, the responsibility of the 
public to the individual driver is, 
first, to determine the characteris- 
tics of traffic flow lines, and second, 
in harmony with this knowledge, to 
provide the facilities for safe use. 

The dynamics of these speeding 
streams of traffic most directly in- 
fluence the design features which 
we term geometric. These are 
alignment, profile, plan of intersec- 
tion, clearances, horizontal dimen- 
sions of the highway cross-section, 
and the many details which we 
group under the general term of 
highway design. 

€ 7 . 


NEXT WEEK: Commissioner Mac- 
Donald discusses the principal 
hazards which exist on today’s 
main rural U.8. highways. 
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SOUTH BEND DEALERS’ GENEROSITY—Five cars were given by them for student training 
in the public schools in that city and in Mishawaka, according to L. O 





Pa a ey 


Gates, president 


of the South Bend Auto Dealers Assn. Left to right are Eli D. Miller, manager of the 
safety council of the South Bend Assn. of Commerce; Van E. Gates of L. O. Gates Chev- 


rolet Corp.; 


J. F. Nelson of Nelson Pontiac, Inc.; A. 


B. Meyer, Riley high school instructor; 


J. D. Rediing, Washington high school instructor; W. F. Davis of Willy's Overland of South 


Bend, Inc.; 
high school. 


alph Powell, Adams high school instructor, and F. M. 


Hill of Mishawaka 
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Truck Production Estimates 
By Automotive News 


(U.S PRODUCTION ONLY) 





Week Week Jan. 1 
Ended Same Ended Total to 
Dec. 25, Week Dec. 18, Dee., Dec. 27, 
1948 1947 1948* 1948 1947* 

CHEVROLET ......... 4,064 6,708 7,107 24,472 329,897 
CROGLEYW ............ 21 44 29 96 2,992 
DIAMOND T......... 122 241 138 4382 16,020 
ED sedievs s 6¥ «veh 54 157 50 186 6,093 
RS hos cdayen cape 4,004 1,987 4,234 14,986 162,147 
FEDERAL ........... 31 135 45 182 10,114 
EEE dora e-ole 4 los, ionand wn 3,662 1,634 4,625 14,804 245,707 
CE ccneecvessesens 2,011 1,476 1,846 6,329 67,002 
DE cette disssis “sles cle. . een sal 2,918 
INTERNATIONAL 2,981 2,050 8,265 11,462 150,931 
a 126 302 141 566 20,598 
PE Gh vtUvechvecesesxs 121 310 145 458 21,862 
STUDEBAKER ....... 1,444 800 1,624 5,664 67,009 
CE S056 vases v0 214 235 798 19,048 12,288 
MOEGEDD wet¥ dé cctece 1,330 1,486 1,579 5,429 84,693 108,155 
MISCELLANEOUS ... 828 130 353 1,242 16,002 14,547 

Total Trucks, U.S. .. 20,563 17,410 26,016 87,056 1,228,033 1,355,327 

Total Cars, Trucks 

ie A ees teuedeueeees 90,021 72,633 117,128 388,524 4,735,725 5,185,064 

Total Cars, Trucks 

CE: do trndvesives 4,011 2,826 6,117 19,964 255,612 256,895 

Grand Total, 


Cars and Trucks 
U.S. and Canada.... 94,082 


75,459 128,245 468,488 4,991,337 5,441,959 


*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brock- 
way, Four-Wheel Drive, Sterling, Nash, etc. 


5,185,064 Units to Date; 
Final Week Seen Low 


(Continued from Page 1) 


week; 2,491 in previous full week. 
Overtime work at this division has 
resulted in highest daily average 
output since 1947. 

Dopce: Built 4,644 last week; 5,741 
week before. Reportedly will cut 
production to four days weekly 
after first of year to accelerate 
changeover to 1949 models, 

PLyMouTH: Built 7,881 last week; 
9,577 week before. Small number of 
1949 cars being built on afternoon 
shift, with some 40 units assembled 
last week. 

Ford: Built 13,171 last week; 
16,088 week before. Assembly of 
Ford cars resumed at Rouge fol- 
lowing repair of fire-damaged 
assembly line, 

LincoLn: Built 1,160 last week in 
four days; 1,611 previous week. 
Daily schedules erratic, due to com- 
ponent material shortages. 

Mercury: Built 2,316 last week; 
3,157 week before. Assembly being 
stepped up at St. Louis and Metu- 
chen (N. J.) plants to offset produc- 
tion lost because of damaged Rouge 
lines. 

Buick: Built 4,742 last week; 6,429 
previous week. Changeover opera- 
tions in out-state assembly plants 
now proving deterrent factor to 
weekly volume. 

Capittac: Built 1,461 last week; 
1,679 previous week. Plans call for 


Stewart-Warner 
Shifts Heater 
To Alemite 


CHICAGO.—Distribution and 
service of Stewart-Warner “South 
Wind” car and truck heaters will 
be handled by the 
Alemite division 
of the corporation, 
in Chicago, effec- 
tive Jan. 1, it is 
announced by F. 
A. Hiter, senior 
vice - president of 
Stewart - Warner 
Corp. Other prod- 
ucts of the South 
Wind division of 

F the company will 
John R. Reilly =. not be affected by 
the shift of marketing and service 
operations, he said. 

John R. Reilly jr., car heater sales 
and field service supervisor at In- 
dianapolis, and a sales force of five 
men will join the Alemite Retail 
Sales division headed by Gus Tref- 
feisen, Hiter said. Reilly has been 
appointed heater sales manager for 
distributor and small standardizer 
sales. All Alemite distributors pres- 
ently handle South Wind heaters 
and no change in marketing pattern 
is contemplated. 

Service of car and truck heaters 
will be headed by J. R, Reinsma, 
service manager. 





overtime schedules to be resumed 
first of year. 

Chevrolet: Built 7,111 last week; 
14,209 previous week. Various as- 
sembly plants shutting down for 
inventory between holidays and 
subsequent changeover to 1949 
models. 

OLpsMoBILE: Daily schedules fall- 
ing far short of goal. Built 3,014 
last week; 3,166 previous week. 

Pontiac: Built 3,913 last week; 
5,520 previous week. Home plant 
closed down last Thursday to begin 
changeover to 1949 models. Assem- 
bly operations will run few weeks 
longer. 

Frazer: Built 861 in four-day 
week; 1,226 week before. 

Katser: Built 1,544 last week; 2,064 
previous week, 

Hupson: Built 3,914 in abbreviated 
week; 4,805 previous week. Daily 
schedules still at postwar high. 

NasH: Gradually nearing pre- 
changeover volume. Built 2,572 in 
four-and-a-half-day week; 2,716 in 
week before. 

Packard: Built 2,401 in short 
work period. Output of 2,691 pre- 
vious week highest of postwar pe- 
riod. Higher volume attributed to 
excellent flow of materials. 
STUDEBAKER: Built 3,028 last week; 

3,372 previous week. 1948 output 
already best in Studebaker history 
and more than 40,000 units ahead of 
1947 pace. 

Wiutys: Built 1,007 last week; 
1,173 previous week. First of 6-cyl- 
inder station wagons being assem- 
bled. Output trend toward more 
a and fewer commercial 
units, 





Santa 


BOSTON, Mass.—Need for effec- 
tive research on an extensive scale 
is stressed by the First National 
Bank of Boston in its current New 
England Letter. 

“To neglect research is to gamble 
with survival,” it asserts. “With 
some of the more fundamental ele- 
ments of costs such as wage rates 
and taxes virtually frozen on a high 
plateau, there is an urgent need for 
relief. This can best be brought 
about by effective research on an 
extensive scale,” it continues. 

“In its broadest sense, research 
means ‘Yankee ingenuity gone 
scientific.’ Research covers all 
forms of activities that have to 
do with the discovery of new 
products and the improvement of 
old products as well as the devis- 
ing of better methods, processes 
and procedures, 

“In other words, research has 
universal application—on the farm, 
in the factory, office, store and 

kitchen, as well as in the scientific 
laboratory. 

“Since private concerns have pay- 
rolls and taxes to meet and mate- 
rials to buy, research must pay its 
way and the dollar results be rung 
up on the cash register. When or- 
ganized and directed under able 
management, research pays large 
dividends—some firms report that 
every dollar invested in research 
brings a return of $15. 

“The record of American business 
enterprise shows that industries 
which applied scientific methods 
and adopted modern appliances— 
such as the petroleum, automobile, 
chemical and electrical industries— 
have without exception made the 
greatest progress, and are in the 
best position to deal with difficult 
problems in a keenly competitive 
age. 

“During the past quarter of a 
century the number of firms en- 
gaged in industrial research has 
multiplied eight-fold while expen- 
ditures for this purpose have in- 








NEW TRACTOR—All-wheel-drive tractors with a maximum of fraction, 


equipped with 


tires of passenger car size and operating under full load on .8 of a gallon of gasoline 
per hour have been announced by Detroit Tractor Corp., 3400 Scotten Ave., Detroit. Two 
models are available—44-16A (magneto ignition); 44-16B with self-starter, generator, battery 
and lights. They afford easy maneuverability in extremely light and heavy soils, the com- 
pany states. The increased tractive power makes practical getting on the land earlier in 
| the spring and later in the fall, it adds. Edward Grace, president of the company, joined 
Ford Motor in 1915 and was later managing director of the Cork (Ireland) farm tractor 


plant, 


iN THE SPIRIT OF THE SEASON—One of the most beautifully decorated businesses in 
Dallas this year is Bankston-Hall Motor Co. (Ford). The convertible revolves on a turntable. 
Claus is at the wheel, with the rear seats of the car loaded with gift packages. 
Bankston-Hall had a November used-car contest with sales totaling 347 used cars and trucks. 
These, with the sale of new merchandise, including the Ford English-made line, brought total 
sales to 503 units for the month. A new Ford and Anglia were awarded competing purchasers 
in the contest. The dealership, headed by W. O. Bankston, was awarded the Ford Four-Point 
Dealer plaque at the Christmas bonus party given for the employes. 


Wanted--A Better Way 


Banking Firm Calls for Research to Defeat 
High Costs in Production 
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New-Car Sales Up, 
‘Trucks Decline 


In Detroit Area 


DETROIT.—New-car sales in 
Wayne county for the first 10 
months of this year numbered 105,- 
584, compared with 96,787 for the 
sume period last year, according 
to the Detroit Auto Dealers Assn. 

The DADA figures show that 
new-car sales in October totaled 
12,547, as against 11,047 for the 
sume month in ’47. 

Sale of new trucks in October 
slid to 1,195 units in contrast to 
last year’s October sales of 1,571. 
However, this year’s 10-month total 
of 12,268 new truck sales was still 
ahead of the similar period of 1947 
when there were 10,873 registra- 
tions. 

Used-car sales in October con- 
tinued downward with 6,385 units 
as compared to 7,476 last year. 
Used trucks were also off with this 
year’s October total being 482 as 
against 550 in October of last year. 

Chevrolet’s lead over Ford for 
the first 10 months of the year con- 
tinued to decrease as Ford out- 
sold Chevrolet in October, 3,727 
cars to 1,935. For the 10 months, 
Chevrolet has sold 19,388 cars and 
Ford, 17,992. 


Federal-Mogul , | 


Promotes Four ~“ 


COLDWATER, Mich.—WNeil A. 
Moore, director of Federal-Mogul 
Service division of Federal-Mogul 
Corp., manufacturer of automotive 












































































creased fifteen-fold. Industry is 
spending around $750,000,000 an- 
nually on research developments, 
or twice as much as in 1940. Ex- 
penditures for research of all 
kinds, including amounts spent 
by colleges, foundations and the 
government, are in the neighbor- 
hood of $2,000,000,000,” the article 
declares. 

“Technical progress largely ac- 
counts for the difference between 
living conditions in America and in 
most of the rest of the world. Not 
only has research provided more 
goods for more people at lower 
costs, but it has been the chief 
source in creating new jobs.” 


Tucker 


(Continued from Page 2) 


president and chairman of Willys- 
Overland, Inc., created speculation 
during the week, especially in view 
of the report that he visited the 
Tucker plant more than a month 
ago and was said to have been 
approached with a proposition that 
would not force him to sever his 
Willys-Overland connections. 
Among the possibilities freely 
discussed were that the Willys- 
Overland firm could take over the 
Tucker plant and build a line of 
cars to supplement its Jeeps. 


Another development last week 
came from D. J. Ehlenz and Harry 
S. Stearns, who announced that 
they had broken away from the 
Tucker Distributors and Dealers 
committee, and would form a new 
group to look after the interests 
of 60 Minnesota dealers. 

Of chief concern to the Minne- 
sota group was the possibility 
that the Tucker facilities might 
be rented or turned over to ac- 
tivities other than manufacture 
of passenger cars. Stearns said 
the members of the organization 
want protection for dealer in- 
vestments through assurance that 
profits will come from the sale 
of cars. 

Meanwhile, another new low of 
$1 bid and $1.50 asked was reached 
in the market for Tucker Corp. 
stock. 

Meantime, counsel for Tucker 
sought dismissal of a consolidated 
suit in which two groups of credi- 
tors seek reorganization of Tucker 
Corp. With reference to that suit, 
to be tried Jan. 4, it was claimed 
by Tucker Attorney Thomas L. 
Thomas that there is no need for 
reorganization since the company 
is solvent and operating. 

In the stockholder-dealer suit 
to be tried Jan. 12 and which 
asks receivership, counsel for 
Floyd D. Cerf, who headed the 
group of Tucker stock issue un- 
derwriters, sought exclusion of 
Cerf as a defendant. 

This suit names 18 officers and 
directors of the company as de- 
fendants. Cerf resigned as a Tucker 
director two months ago. Judge 
Igoe denied the plea. 

“As I see the picture,” the court 
commented, “the suit charges a gi- 





B. ry Barkey Thos. L. Camp 


engine bearings, last week an- 
nounced the following staff ad- 
vancements. 

Basil J. Barkey, now sales man- 
ager of special markets, becomes 
sales manager of Federal-Mogul 
Service. Thomas L. Camp, who has 
been branch manager for the com- 
pany at Dallas, becomes supervisor 
of districts, covering 60 domestic 
and Canadian branches. D. W. Herr 
and R. K. McConnell have been ap- 
pointed to the executive sales staff. 
With the exception of D. W. Herr, 
who will remain at the Coldwater 
plant, these men will make their 
headquarters at the company’s ex- 
ecutive offices in Detroit. Herr con- 
tinues as manager of the Coldwater 
plant. 


Classified Want Ads 


(For Rates, Etc., See Next Page) 








Kindly Acknowledge 


Advertisers availing themselves ef this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 
SE Se a ENR A RR EB ce 
HELP WANTED 


ATTRACTIVE PROPOSITION for Ford 
service manager with ability to organize, 
supervise, meet the public and know Ford 
products. Texas city 90,000. Box 2736, 
c/o Automotive News, Detroit 26, 








SALESMAN—SALES 
ENGINEER 


Splendid opportunity, rapidly grewing 
company. Must have experience in au- 
tomotive distribution field—and selling 
to truck and tractor manufacturers. 
Not more than 30 years of age. At 
least 4-6 years’ experience. Starting 
salary $85 to $100 a week, plus ex- 
penses. 







gantic scheme to defraud. You say BOX 2734 
it is scandalous to call Cerf a thief. ¢/o AUTOMOTIVE NEWS 
DETROIT 26 






Let him answer and see how scan- 
dalous it is,” 
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HELP WANTED 


Free-Lance SALESMEN to Sell 
Deluxe LICENSE FRAMES 


to new car dealers, Established manufac- 
turer offers unique modern line without 
effective competition. Good earnings; steady 
repeats, State territory and present lines. 
PRESSURE CASTINGS CORPORATION 
10721 Chandler Bivd., N. Hollywood, Calif. 








SERVICE MANAGER, capable of earning 
up to $10,000 annually, wanted by a 
leading Denver, Colo., General Motors 
dealer. Must be top-notch, experienced 
manager with selling ability, capable of 
taking complete charge of large service 

opportunity for 


personnel, Exceptional 
right man. Give full details in first let- 
ter. Replies confidential. Box 2735, c/o 


Automotive News, Detroit 26. 


WANTED 


FACTORY SALES 
REPRESENTATIVE 


To take over distribution of well known 
line of motor trucks with capacities rang- 
ing from % to 35 tons in Los Angeles 
and Spokane territories. Old established 
manufacturer, Previous experience selling 
heavy-duty motor trucks essential. Also 
dealer relations field experience. Car 
necessary for traveling. Attractive com- 
mission contract with expense allowance 
for transportation. Excellent opportunity 
for right party to build up permanent 
worthwhile business with substantial in- 
come. Advise age, previous business ex- 
perience and some facts relative to finan- 
cial ability. Address 


GENERAL SALES MANAGER, 
P. O. Box 4356, 
Detroit 9, Michigan 





GENERAL MANAGER with mechanical ex- 


perience for new Chevrolet-Oldsmobile 
agency in southern district of 15,000 peo- 
ple. Must own 25% of capital stock. 
Box 2742, c/o Automotive News, De- 
troit 26. 


GENERAL SALES MANAGER for one of 
the largest Studebaker operations in the 
country. See our display ad on page 36. 
Lee D. Butler, Inc., 1121 21st St., N.W., 
Washington, D. C. 


POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
regular rates, namely: 7% cents per 
word for one in sertion or two inser- 
tions of the same copy at 12% cents 
per word. Cash in advance. 





BUSINESS MANAGER, seeking connection 
with dealership, who can offer a man of 


mature judgment, with broad experience 
in the automobile business, an oppor- 
tunity to utilize his training would appre- 
ciate hearing from interested dealer or 
distributor. Age 45, non-drinker and 
hard worker. By training am qualified to 
supervise top accounting procedures and 
tax problems as well as organizing suc- 
cessful sales and service departments. If 
your organization can use man of my 
type, would appreciate an opportunity of 
personal interview at which time will be 
glad to furnish bank and personal refer- 
ences, Box 2738, c/o Automotive News, 
Detroit 26. 


SERVICE MANAGER, with valuable truck 
experience obtained managing a large bus 
and truck factory branch. Rare com- 
bination of engineering service, who can 
efficiently handle the public and direct 
personnel, Will consider attractive propo- 
sition with a Ford dealer. Successful 
experience with new six and V-8 engines 
(trucks only). Preferably within fifty 
miles of New York City. Excellent ref- 
erences. Box 2743, c/o Automotive News, 
Detroit 26. 


a cease ETS 
FORD BUSINESS OR GENERAL MAN- 
AGER—Avallable January 15th. Twenty- 
fovr years’ experience all phases dealer- 
ship management. Service, parts, new 
and used cars. A proven producer. In- 
terested in either management or partner- 
ship in Pacific Coast dealership. Factory 
recommended, excellent references. Box 
2722, c/o Automotive News, Detroit 26. 


BUSINESS MANAGER—Experienced with 
auto retail, dealer and wholesale manage- 
ment, accounting, tax, service, parts and 
automobile merchandising. 20 years ex- 

@ perience automotive and public account- 
ing. 2 years college; three dependents. 
Midwest location preferred. Box 2697, 
c/o Automotive News, Detroit 26. 


ACCOUNTANT - CONTROLLER — Office- 
Business Manager, located in Los An- 
geles, seeks change in same area. Fa- 
miliar with all standard accounting sys- 
tems. Experienced in factory and dealer 
operations, including taxes, budgets, daily 
operating controls, etc. Replies confiden- 
tial. Box 2716, c/o Automotive News, 
Detroit 26. 

SERVICE MANAGER, capable full man- 
agement, familiar with modern service 
merchandising and equipment. Can direct 
personnel, keep good will of customers. 
Prefer Lincoln-Mercury or Chrysler prod- 
ucts, Now employed. Box 2737, c/o 
Automotive News, Detroit 26. 


MANAGEMENT ADMINISTRATOR with 
successful Chrysler Motors background, 
extensive parts wholesaling and service 
merchandising experience. Details upon 
request. Box 2733, c/o Automotive News, 
Detroit 26. 


OFFICE MANAGER or combination office 
and business manager. Experienced in 
auto dealership. Other office experience 
and taxation. Interested in stability and 
monetary opportunities. Box 2712, c/o 
Automotive News, Detroit 26. 


SALES MANAGER, wholesale or retail. 
Over twenty years’ experience——used car, 
dealer and distributor manager, factory 
regional manager. Will travel but retain 











home metropolitan New York. Write 
Box 2715, c/o Automotive News, De- 
troit 26. 


DEALERSHIP WANTED __ 
WANTED: Ford or General Motors fran- 
chise by responsible party ready to deal. 

} 2680, c/o Automotive News, Detroit 
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DEALERSHIP WANTED USED CARS WANTED USED CARS FOR SALE 











WILL PAY CASH for franchise up to 250 
cars, preferably in West. Will consider 
other localities. Box 2739, c/o Automo- 
tive News, Detroit 26. 


DEALERSHIP FOR SALE 


CAR-TRUCK DEALERSHIP — Quota 150 
units. Building 6,500 square feet, lot 
9,000 square feet. Modern. Net earn- 
ings last year, trucks only, $20,000. Ex- 
cellent service setup. Modern lubritorium. 
$18,000 inventory. $48,000 building and 
lot, $7,000 equipment. All for $70,000. a: 
Can be financed. Located in New Jersey, 
65 miles New York 50 miles Philadel- 


WANTED — 100 
FLEET CARS—U-Driv-Its—TAXIS 
Must Have in 15 Days. 
Used-Car Stock or Fleet. 
Phone or Wire: Riley 9575 


BOB LAWSON 
1018 N. Meridian St., Indianapolis, Ind. 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
1% Mile East of Iilinois State Line 
On Route 30 





EVERY FRIDAY 11 A.M. 
Each 





USED CARS FOR SALE 
FIVE DODGE 4-door sedans, Late models. 


phia, Owner ill, Must sacrifice. Box Fleet cars at lowest wholesale prices. 
2718, c/o Automotive _News, Detroit 26. Call, wire or write Bob Lawson, c/o ee =. 72 ion — 
Bogda Used Auto Company, 1224 N. |} modations available, transportation fur- 





CAR AND TRUCK DEALERSHIP FOR 
SALE — Representing popular car and 
truck of the Big Three. Located in city 
of 20,000 population in Michigan. Ex- 
cellent location with net profit in 1947 of 
$73,000. Over 20,000 square feet of floor 
space. $130,000 for building, equipment 
and parts. Have over $20,000 in parts. 
Replies held confidential. Box 2719, c/o 
Automotive News, Detroit 26. 


ONE OF THE = THREE. or oa in 
lucrative area of Southwestern ichigan 
with a good car quota. Large used car Sale Starts at 12 Noon (C.S.T.) 
and service volume poser ny Re ome col- 
lision service, New modern buildings and 
equipment. Small town, big profits. Gross EVERY THURSDAY 
$700,000 in 1948. Buyer may have im- 
mediate possession, Box 2731, c/o Auto- 
motive News, Detroit 26. 

DEALERSHIP FOR SALE—Now selling a 
G.M. product in Virginia town of 10,000. 
Doing good new tire and recapping busi- 
ness. Medium-priced used cars going 
good. Netting $40,000 per year. $75,000 
will buy stock and equipment. Ideal 
building can be leased at $350 per month. 
Box 2744, c/o Automotive News, De- 


Meridian Street, Indianapolis, Indiana. 


Phone: Riley 9575. 


AUTO AUCTION 


DEALERS ONLY 


nished. Call 


early for reservations. 
Transports available to Move cars. 


Geo. Lawson—Owners—Bud Fennema 
DUTCH STEWART, Auctioneer 


Dyer Auto Auction 





Phone 4111-4501 
Res.: 


Dyer, Ind. 
Lansing, Tl, 730 and 
Lansing, Il, 107R 





PHILADELPHIA'S 
AUTO AUCTION 
e 


EVERY TUESDAY ... 11 A.M. 
e 
HARRY D. GILBERT 


Automobile Auctioneers 


6600 N. Broad St. Phila., Pa. 


ARIAT - 
Sale—1949-48-’47—Sale Plenty of Cars and Buyers 


Ford - Chevrolet -Plymouth e 


100—1948 Fords ...... $1,450 to $1,500 ivi 
100—1947 Fords ...... $1,300 to $1,350 Tel. Livingstone 8-3000 
100—1948 Plymouths . .$1,500 to $1,575 

100—1947 Plymouths 1,400 
200—1947 Chevrolets 


Weekly Prices Mailed on Request. 


MANEY MOTOR CO. 


Murfreesboro, Tenn. 








DEALER, Southeastern Pennsylvania, now 
handling Studebaker doing $400,000 busi- 
ness. Population 20,000. Will sell busi- 
ness and rent building or will sell busi- 
ness and building. Reason for selling, 
poor health. Box 2745, c/o Automotive 
News, Detroit 26. 

FOR SALE—Three-stall super station, parts 
and showroom, located in Central Wis- 





cocccccocce 1, 


consin. Agencies for prominent cars, 2 Doors—4 Doors—5S Pass. Coupes 

tractors, implements. For particulars ae W 

write, Tomsyck Oil Company, Pittsville, oy wy Wesbineton Bios H Oo L E = A az. E 
whe Bey ° , 


Westvaco, etc, 


HAROLD B. ROBINSON 


Wisconsin. 


CENTRAL PENNSYLVANIA—One of big 
three. 200-car quota. Economically well 


1949.1940 AUTOS 
IMMEDIATE DELIVERY 


balanced territory. Almost depression- PI th-DeSoto Dealer 
proof. Requires substantial cash. No yuee=- 

brokers. Box 2746, c/o Automotive News, 2 ss — ALL MAKES AND MODELS 
ee (Ask for Fleet Manager) SPECIAL PRICES TO 


Philadelphia 38, Pa. QUANTITY BUYERS 


Also Large Stock of Convertibles 


IRVIN SACHS 


‘‘Philadeiphia’s Largest Used Oar Dealer’ 
4539 Chestnut St. Philadelphia, Pa. 


Wire or Phone ALlegheny 4-4450 


GARAGE FOR SALE 


FOR SALE. General garage in Florida. 
On the east coast, city of 15,000. Doing 
a thriving business for ten years. A 
well equipped two-man shop, Box 2741, 
c/o Automotive News, Detroit 26. 


NEW CARS WANTED 


1949 CADILLAC WANTED—Must be new. 
Phone or wire price. Anderson Auto, 
Peoria, Ill. 


USED CARS WANTED 

















AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 


JOHN CORRIGAN 


























Auctioneer 
DEALERS’ 
| q 
Wanted! - Wanted! 7, Ser AUTO AUCTIONS 


FLEET CARS, U-DRIVE-IT CARS 





Sale Starts at 12:00 Noon 











TAX! CABS 
WHEELING, ILL. 
e CHICAGO AUTOMOTIVE 25 Miles North of Chicago 
AUCTION, INC. Every Friday . . . 12 Noon 
WILL BUY 7843 So, Exchange Ave. Chicago, Ill. Phone Wheeling 348 
10 TO 10,000 UNITS “Chicago Is the Place to Buy Your Cars’’ 
e DIXON, ILL. 
FOR SALE. Cord supercharger, convertible Rt. 30, 1 Mile West, Dixon 
coupe. H. R. Edwards, 408 State St., Every Monday . . . 12 Noon 


CHICAGO AUTO MART 


Chicago’s Largest Wholesale Dealer 
5325 Broadway 
Longbeach 1-2937 
CHICAGO, ILLINOIS 


Johnstown, Pa. Phone X-1573 





JOHN CORRIGAN, Auctioneer 


WHOLESALE!!! 
1946 to 1949 Cars 








WANTED—1948 and 1949 cars. Phone or 
wire Anderson Auto, Peoria, Il. 


SAM GREENFIELD CO. 


6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone UTah 1-2277 


LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
Low Mileage, Clean Cars 


FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 
MANHEIM AUTO SALES 


& AUCTION, INC. 
Phone 202-W4 





Dealers Attention: 


ALL MAKES 
of low mileage 
48's — 49's 
AVAILABLE 
at extremely 
low northern 


WHOLESALE PRICES 


Write, Wire or Phone 


SAMUEL KAMPEL 


426 E. 64th St. New York, N. Y. 





AUTO BUYERS — Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 


AUCTION SALE 


(Dealers Only) 





Repossessed and Dealers Cars 


TUESDAY, DEC. 28 
11:00 A.M., E.S.T. 


Sale on 2nd and 4th Tuesday 
of Each Month 











REgent 7-6573 


AUTO AUCTION 
DUNKIRK, N, Y. 
(Dealers Only) 
Every Tuesday . . . 1:30 P.M. 
Large Heated Building 
Can be reached by Route 5 or 20, between 
Erie, Pa., and Buffalo, N. Y. 
(Located on Rt. 60 in Dunkirk Fair Grounds) 
Auctioneer: Warren A. Godfrey 
ED 








Associates Discount Corp. 


237 Vinewood 
DETROIT 


Dealers’ Cars Sold 
Auctioneer—"DOC" MILLER 


We Sell Everything 
FOR YOU! 


Automotive News 




















USED CARS FOR SALE 


AUCTIONEERS 
BUY FROM US! 


WHY DON'T YOU? 


Eliminate the 
Auctioneer! 


* 
NO MIDDLE MEN 


Buy Direct From 


MIDWEST'S LARGEST 
WHOLESALE DEALER 


500 — Cars — 500 


SOLD WEEKLY 


CHICAGO AUTO MART 


5325 Broadway CHICAGO, ILL. 


LOngbeach 1-2937 





1949-1935 
Wholesale Buyers 


Baldy Hall Doesn't Love Any Car! 
He'll Sell Them All!!! 


Detroit Headquarters for 
Out-of-Town Dealers 


HALL-DODDS 
OF FERNDALE 


JOrdan 4-5801 21500 Woodward 
DETROIT 








DOC GREINER'S 
BIG AUCTION _ EVERY THURSDAY 


Telegraph Road, Rt. 24 
At the Ohio-Michigan Line 
One mile north of Toledo 


» 
Col. Carl Marker, Auctioneer 
Auction Phone on Thursday, Ki 2675 
Business Phone, Adams 6397 
* 
80 Cars on hand for Wholesale at All Times 
Flying Dutchman, Inc. 


Madison & I7th Sts. TOLEDO, OHIO 


| 


KEN SCHAEFER'S 
The Only Indiana 
i Oe een 
ntinuo’ i i 
EVERY THURSDAY ce 
Dealers Meet at the Cross-Road of America 
INDIANAPOLIS, INDIANA 


Col. R. V. Martin, Aucti 
915 N. ILLINOIS ST. ny 5383 


SS 





DEALERS ONLY 


«© $ 
WE BELIEVE “TOP DoLLAR” 
$ e" — 7s HERE!!! 
3 
QUINCY AUTO AUCTION® ° 

Held at Broadway Motor Mart 
3200 Broadway - Tel. 3200 - Quincy, 

(Tl, Rt. No. 104 at 32nd 8t.) 
Bring Your Cars on Thurs. or Early Fri 
(Goodwill Offer: ‘‘Free Buy-back Fees’ 
on '48 and '49 Models) 


EVERY FRIDAY 
5 . e 





AUTO AUCTION 


TIM ANSPACH 
Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY... 12 NOON 
tenn’ 


BUSES FOR SALE 


ONE BRAND NEW 1947 Chevrole 
t school 
bus chassis. 197-inch wheelbase, 750 
tires. Booster brakes. Front shocks, etc. 
$1.300 F.0.B. Winchester. Va. Bickers 
Motor Company, Winchester, Va. 


NEW 1948 DODGE - SUPERIOR sch 
§s 001 
coaches. Two 36-passenger, cost $3. - 
113.49. Two 48-passenger, cost $3,737.90 
__ Richardson Motor Co., Nevada, Missourt. 
SS 


THREE NEW CHEVROLET school buses, 


42-passenger. Van Hoy M 
Pittsburg, Kansas. a 


TRUCKS FOR SALE 


F8 SHORT WHEELBASE with 10 x 20 
tires. Also Colman, 1947 truck, four- 
wheel drive, 158-inch wheelbase with 
3 by 5 gravel box. Will sell for reason- 
able price. This is new equipment and 
can be purchased immediately. Britten 
Motor Sales, Ford Sales and Service 
Houghton Lake, Michigan. , 


FOR SALE, WRECKER—Late 1947 D 
truck equipped with Holmes aan 
heavy-duty wrecker, factory body, out- 
rigger legs and heavy-duty front end 
winch. For further information write: 
Daly’s Wrecker Service, 1765 North Fed- 
eral Highway, Fort Lauderdale, Florida. 


FOR SALE—Near new 1946 H.D 
two-ton tractor and 32-foot Pracmant 
trailer with cattle rack. Actual mileage 
7,000 miles. Rubber on both tractor and 
trailer, 9.00x20. Two spares. Goffe Mo- 


soe Company. Seventh and Court, Pueblo, 


1946 CHEVROLET 1%-TON TRUCK— 
Equipped with a Whitehead Kales auto- 
mobile trailer. Price $1,850. Truck now 
located at Phoenix, Arizona. Contact 


C. J. Herbertson, 1731 
Colorado, Tremont, Denver, 





nes 


ei) 





TRUCKS FOR SALE PARTS FOR SALE 














FOR SALE. 
system auto transports, 5,000 miles. To- W.B., all new, scarcely been used. Body stocks of hard-to-get : and 
day’s list, $3,200. Our price, $2,600. | and doors complete but hardware miss- fender parts for all models. Fast service, 
1—1948 Diamond T tractor, 1,200 miles. | ing. A bargain for only $275 F.O.B.| liberal discount. Walter H. Schultz 
Cost aan Our price, $2,200. Choice' Pynn’s Garage, Inc., Meredith, N. H. | ieee te 16-20 Passaic St., Trenton 
of two (2) 1947 Dodge tractors, low FORD PARTS shipped anywhere. Call, | ew Jersey. 
mileage, saddle tanks, radio—$1,250 each. write, phone, Tranter-Williams Motors, 
Russell Willis, Inc., 519 Broad, Nash-|. Inc., 4016 Allston Ave., Cincinnati 9, 
ville, Tenn. Ohio. Melrose 7275-6-7. 
— PARTS WANTED | MARGOLIS 
WANTED. a quarter panel for 1942 
through 1948 Ford sedan coupe. Allan 
Bros. Motor Sales, Ine., Port Clinton, BUICK p ARTS AUTO SALES 
Ohio. o 
YANT TO PURCHASE ANY MAKE of 
the old electric automobiles. Chassis, “WORLD'S LARGEST DEALER CHRYSLER - PLYMOUTH 
body and drive are main things wanted. * 


R. R. Dennis, Box 126, Knightstown, Ind. OF GENUINE BUICK PARTS” 


PARTS FOR SALE | 


OLDSMOBILE 
And All General Motors 
PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 


Wholesalers: We Are Quantity 
Shippers ...Same Day Service 


On Mail Orders and Inquiries 





All Shipments on C.O.D. Basis 





Hoods Core Supports 
ny pegs ed to "ROBERTSON BUICK Co. 
Fuel Pumps Clutch Parts . abash 


CHICAGO 5, ILL. 
Phone WABash 1030 


And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
‘3431 N. 15th St. Philadelphia, Pa. 
Tel, Baldwin 9-0352 and 9-7295 : 


FORD 
GENUINE PARTS 
Buy a Little or a Lot of Scarce Items 


at Attractive Trade Discounts—Prompt 
Service 


—Authorized Ford Parts Distributors— 


BOULEVARD MOTOR CORP. 
2392 Boulevard 
Jersey City, N. J. 
Delaware 3-3400 








FORD RADIATORS 
IMMEDIATE SHIPMENT 
1928-'47 Pass. 1928-47 Trucks 
Write for = Listing 


SUMMIT CITY RADIATOR WKS. 
Barr St. A-9233 
FORT WAYNE 2, IND. 


701 








Attention, Used Car Dealers... 
WE WHOLESALE 


Due to the popular acceptance of the new 1949 
CADILLAC, we are getting some very desirable 
trade-ins. The cars are sharp and clean. 


a 
'48 ---'47---'46 
ALL MAKES! ALL MODELS! 
a 


When in Detroit, make this your headquarters. 
See Joe Szopinski. 


CONNELL CADILLAC 


“MICHIGAN'S LARGEST INDEPENDENT CADILLAC DEALER" 


12020 Jos Campau 
TWinbrook 35100 


Detroit 12, Mich. 









WE WANT USED OR NEW CARS AT ONCE 


Will pay top prices for used cars ‘46 and later, also highest possible 
price for new cars and trucks. Contact Billie or Homer Griffith at Neosho, 
Missouri; they will have their buyers contact you and get a better price 


for your new or used cars. 


GRIFFITH MOTOR COMPANY 


Hiway 71 & Brook St. Phones: 1105 or 176 


NEOSHO, MISSOURI 





The Happy Swede Invites You To... 
Two of the Finest Auctions in the Country 


Every Friday 
at 12 O'Clock 
665 W. GOODALE 
COLUMBUS, OHIO 
MAin 4307 


Every Tuesday 
at 1 O'Clock 
4500 N. MAIN 
DAYTON, OHIO 
TAylor 8441 


- $5.00 NO SALE 


$10.00 SALE. . 






















3—1948 mechanical handling 1940 1%-TON FORD PANEL BODY, 134”, WHOLESALE PONTIAC PARTS, 


PARTS FOR SALE 





One of the Largest Chrysler Parts 
Dealers in the Midwest 
a 


WE CARRY A LARGE STOCK OF 
FENDERS, GRILLES, DOORS, PANELS 


Genuine Mopar 
@ 

Send Us Your Order 
We Ship Anywhere 
* 

11310 JOS. CAMPAU 
DETROIT 12 
Phone: 
TWinbrook 2-7500 


~~ OLDSMOBILE 


| PARTS AT WHOLESALE 


The Largest Oldsmobile Parts 
Depot in the United States 


INCLUDING SHEET METAL, FRAMES 
HOODS DOORS AND 
HARD-TO-GET PARTS 
HYDRAMATIC PARTS AND SERVICE 
CENTER 


Mail Your Order or Wire Us Collect 
SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 


Prospect 2331 


1540 S. Figueroa St. Los Angeles 5 





TRUCK EQUIPMENT FOR SALE 


NEW TRUCK CABS 


FORD °42-'47, Complete 
FORD °48-'49, All Models 
CHEV, ’41-'47, All Models 
CHEV. °48-'49, All Models 
CHEV. & G.M.C, C.0.E., All Models 


Complete Front End Assemblies 
Including front fenders, headlights, 
parking lights, complete grille assem- 
blies, baffies and hoods. These units 
are complete, ready for installation, for 
FORD '48-'49 Models F-1, F-3 
CHEV. °47-'49 4%-1-1% and 2 ton 
WANTED 
Truck cabs and front end assemblies. 


CHICAGO TRUCK SALES 
4545 W. Madison St., Chicago 24, Il. 
Telephone MAnsfield 6-7772 


SHOP EQUIPMENT FOR SALE 


IMMEDIATE DELIVERY—New steel parts | 
bins, hundreds in stock, set up, wrapped 
and cartoned for immediate delivery. We 
also have available new and used lockers, 





new benches, Parker vises, tool boxes, 
Black & Decker electric tools and grind- 
ers, Lyon tool toters, tool stands, paint 
storage cabinets, drawer files and hun- 
dreds of other items too numerous to 
mention. We ship everywhere. Write for 
“In Stock’’ bulletins and tell us what 
items in particular you require. All re- 
quests cheerfully acknowledged. We 
stock what you sell, Machinery and 
Equipment Exchange, 3400 W. Fort &t., 
Detroit 16, Mich. Telephone TAshmoo 
5-2310. 


4-AC-15-F Bee line chassis aligner, wheel 
straightener, wheel balancer, stock of 
wheel weights. Used three months. Cost 
$3,400. Sacrifice $2,395. Terms. Carl 
Dutro, Zanesville, Ohio. 








HYER—Ford headlight tester, slightly used, 


$75. A real bargain. Messmer Motors, 
Inc., 120-123 W. Seventh St., Plainfield, 


N. J. 





MISCELLANEOUS 








IMMEDIATE DELIVERY 





| 
| 


Automatic BraKinGs 


Red Arrows - - - Tow Pilots 


1949 Model Fulton 


(Adjustable Jaw) 
Bumper to Bumper 
* * + 


Fire Extinguishers, New, Surplus, 
All Types ve Save 50%! 


Safety “chains 


Tow Bar Sales Company 


Factory Distributo 
| 100 on: CLINTON ‘t. CHICAGO 6, ILL. 
E 2-0700 - AN 3-8888 - DO 3-8373 





ENGINE REBUILDING — Crankshaft 
grinding and _  metalizing. John 
Hughes Motor Co., Inc., 300 Commerce, 
St. Lynchburg, Virginia. 





FOR SALE. One 20-foot Buick-Pontiac 
neon sign in first class condition, A 
bargain if you can use same, Smith 
Motor Sales, Washington Street, San- 





dusky, Ohio, Main 281. 
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BUY YOUR STOCK OF USED CARS 


AT OR 


Horseheads Auto 
AUCTION 
Phone 274 

Horseheads, N. Y. 

Every Friday 
At Noon 


Danville Auto 
AUCTION 
Phone 881 

Danville, Pa. 

Every Wednesday 
At Noon 


TWO OF THE LEADING AUTO 
AUCTIONS IN THE EAST 


DEALERS ONLY 


Both of these auctions are conducted by the same management. So 


you know you will receive the best of service and accommodation. 


Horseheads, N. Y., and Danville, Pa., Auto Auctions 
Ronald D. West — Owner 
Jos. E. Johnson — Auctioneers — Tex Rickard 


ASK FOR OUR WEEKLY MARKET REPORT 





DID YOU KNOW that each Friday, rain or shine, 
one of the largest and best automobile auctions in 
the world today is held at Joplin, Missouri, the Cross 
Roads of America, where the East meets the West? 
We also keep six buyers on the road at all times. If 
you have any new automobiles or new trucks for 
sale, contact Hi-Dollar Joe at Joplin, Missouri. He 
will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots of 
them. We are not interested in anything except new 
merchandise. 


JOPLIN AUTOMOBILE 
AUCTION COMPANY 


1610 E. 7th STREET JOPLIN, MISSOURI 
Phone 4600 








EVERY THURSDAY — 12 NOON 


WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 


ROAD 


2300 READING CINCINNATI, OHIO 
Tel.: Woodburn 3060-0392 


Auctioneer: Pat Patterson 








New kdetertiien Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [] 


| 
| 
| 
| 
| 
| 
| 
| for which check is attached [_] or send bill [7] 
| 
! 
! 
| 
| 
| 
| 
! 
| 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


TRADE CONNECTION: 
Truck Dealer [) 
Financial () 


Manufacturer [] 


Jobber [) Insurance [_] Supplier [1 


12-27-48 





HERE'S an outstanding multi-stop advertisement 
about International's outstanding and exclusive 
multi-stop delivery truck. 


A multi-stop advertisement? Yes Sir! It’s de- 
signed to stop prospective truck buyers, hold 
"em while it delivers a strong, hard-hitting sales 
message on the International-Metro. 


Oducts 


"mall Tr v2 ennai Pr 
i 


Indus ; 
triaj Power ines 


See *trigeration 


This timely sales-builder appears in— 


THE SATURDAY EVENING POST. .December 11 

December 13 
NEWSWEEK December 20 
COLLIER’S DECEMBER 25 


Those magazines have 9,000,000 circulation.Getting this 
International story across to all their readers is one of 
the best ways we know of saying “Happy New Year” to 
sales-minded International Truck Dealers everywhere! 


INTERNATIONAL HARVESTER COMPANY * CHICAGO 








